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oe ‘tions of Negligence Basis of 
Insurers’ Suits 
s con- her ; 
o said Marine underwriting companies in this 
so country stand an excellent chance of re- 
overing approximately $1,750,000 paid 
at in cargo claims resulting from the 
00,000; kinking last November a” the eo ae 
& Holt steamer “Vestris,” according to 
Bigham, Englar, Jones & Houston, of 
ral In- New York, counsel for many of the un- 
Pere ferwriters and several of the uninsured 
00 was argo interests. This statement is made 


capital pn the basis of evidence presented at the 
ritish court of inquiry plus the findings 
nt net pf that court, which has held that the 


~ 'Vestris” was overloaded and in other 
ek $3,- ways not seaworthy when she, left New 
| more Nork. 

“ Although the British report has no 
T egal standing on this side of the At- 
Ity has antic and cannot be introduced in Amer- 
Co, @ can courts, counsel for insurance com- 
or cas- panies here believe the nature of the 
one of estimony before the British courts was 
oe bf such a nature that the Lamport & 
en ml olt Line may have difficulty in proving 
cy will 0 the admiralty courts here that the 


is and lability of the “Vestris’ should be 
Imited to the value of the vessel after 
he accident plus pending freight pay- 
ents. 
Involved Legal Procedure 

The legal process by which the insur- 
nce companies and other claimants seek 
© Tecover is somewhat complicated. By 
ttue of having paid the insured cargo 
laims the insurers have taken rights of 
ubrogation and are therefore parties to 
¢ litigation. They have already filed 









































ork State for recovery of the amount 
' each loss payment, claiming the 
éstris” owners are liable through neg- 
Bence. These suits have not been 
essed yet as the insurers’ counsel wish 
D afford the Lamport & Holt Line time 
P Seek exemption from legal liability. 
the event the vessel owners do not 
t the: suits will be brought forward 
the state courts in a comparatively 
Ort time. 
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PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 





A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 
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Indemnity Company 


150 William Street, New York 
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The Thrill Of Fuller Living 


That is the new ideal of the service of life insurance. And it is being 
given expression in the salesmanship of all the companies. 


Conceptions that appeal to the imagination and change the whole current 
of men’s thoughts rather than figures and technical terms or references to 
death; are of strongest potency in life insurance salesmanship. And this 
imaginational appeal is most powerful when directed toward the satisfactions 
of the living. This new and juster picturizing of the function of life insur- 
ance is destined to change the entire conception of it held by the American 
people. 


For example:—Does a man buy an automobile in order to have a wreck? 
Does he buy a radio in order to enjoy the static? No,—men buy for the thrill 
of fuller living! We must show a man that life insurance contributes to the 
unfolding of his dreams. This is the task that confronts the imagination of 
the modern underwriter. 


To accomplish this entrancing purpose, the companies are busily devoting 
themselves to that type of salesmanship which alone can meet the obligation 
of the mighty institution of life insurance to the American commonwealth. 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 





The Penn Mutual Life Insurance Company 
Philadelphia 


Independence Square Founded 1847 














TAXATION OF PREMIUM 
PENDULUM SEEMS 10 BE 
SWINGING OTHER WAY 


Ohio and Delaware Make Reduc- 
tions and Former State Now 


On Old Basis 
GROUP COVERAGE WIDENED 


Missouri Attempt to Compel Pub- 
lication of Lapsed Policyholders’ 
Names Killed 





Legal divisions of life insurance com- 
panies throughout the nation are breath- 
ing a sigh of relief because of the close 
of the legislative season. The Georgia 
legislature got through late last Satur- 
day night. Mississippi and Wisconsin, in 
special session, have practically wound 
up deliberations. 

Lawyers see for the first time a ten- 
dency towards relief from certain types 
of oppressive tax legislation of com- 
panies. In other words, the pendulum 
seems to be swinging the other way. 
This was evidenced by the fact that in 
Ohio the premiums tax rate was reduced, 
the old rate being restored. It will be 
recalled the howl which went up in the 
commissioners’ convention at the Astor 
in 1928 because Ohio in 1927 increased 
taxation of company premiums, and 
without warning. There were threats of 
retaliation by other states. Then, too, 
Delaware has reduced its life premium 
taxation of companies from 2% to 14%, 
making it the same as the fire and cas- 
ualty companies pay. In Florida and 
Georgia attempts were made to increase 
this taxation; legislators argued about it 
for days, and finally those opposing the 
increase won. Attempts to increase this 
type of taxation in Oregon and New 
Mexico were also futile. 

Section 55A Copied 

A number of states adopted a law 
similar to Section 55A in New York, 
which section protects proceeds in the 
hands of beneficiaries from claims of 
creditors of the insured. The act is es- 
pecially important in the case of bank- 
rupts. Colorado, Maine, North Carolina 
and West Virginia adopted these new 
amendments. 

In Michigan, California, Colorado, 
Towa, Massachusetts, New York and 
Washington the group coverage swas 
broadened. In other words, more 
classes can come under group, such as 
labor unions and teachers; Each state 
has its own group coverage class author- 
ization. 

_Florida and Washington adopted re- 
ciprocal licensing of non-resident life 
agents. This is especially important to 
agents in border towns. They can thus 
work in two states. 

One of the most interesting legislative 
discussions was over the lengthening of 
the group period in California. An at- 
tempt to let it run from sixty days to six 
months instead of the present thirty 

(Continued on Page 13) 
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To All 
MANHATTAN LIFE 


Representatives 




















Your business is growing— 
Your policies are larger— 
Your lapses are fewer— 
Your business “sticks” — 


But your greatest asset is your constant enthu- 
siasm which in any line of business is the surest 
road to prosperity. 


Perhaps we have been of some assistance in 
instilling this enthusiasm and_ self-confidence 
which has enabled you to surpass your past efforts. 
Confidence begets confidence and our confidence 
in you is unbounded. 


WE KNOW YOUR BUSINESS WILL 
GROW LARGER EVERY YEAR! 


MANHATTAN LIFE 
INSURANCE COMPANY 


654 Madison Avenue at 60th Street 
New York City 
Founded 1850 
THOMAS E. LovEjoY, President 


To You WHo ARE Not MANHATTAN LIFE REPRESENTATIVES :— 


We have some attractive openings for the man who 1s sincere and 


support which helps ambitious men to be successful, write to the 
* President. ' ; 
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human. If you desire to know more about our whole-hearted 
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London, Aug. 20.—In 1912 the Pruden- 
tial Approved Societies were formed un- 
der the aegis of the Prudential Assur- 
ance Co., Ltd., to undertake on behalf 
of their members the administration of 
the newly launched scheme of National 
Health Insurance, which today consti- 
tutes one of the most beneficial and 
valued of the social services enjoyed by 
the industrial population of Great Brit- 
ain and Ireland. Approximately one- 
fifth of the whole*insured population is 
now comprised in the membership of 
the Prudential Approved Societies. The 
Prudential Assurance Co. contracts with 
these societies, who are self-governing 
bodies, to undertake the bulk of the 
work incidental to the payment of bene- 
fits and the collection of contributions, 
placing at the disposal of the societies 
its huge agency organization and the 
services of its chief office staff, including 
the advice of its financial and legal ex- 
perts. 

The British National Health Insurance 

Scheme 

The first National Insurance Act was 
passed in 1911. The object of the Act 
as set out in the preamble was “to pro- 
vide for insurance against loss of health 
and the prevention and cure of sickness 
and for purposes incidental thereto.” 
Amending acts have been passed from 
time to time, but the fundamental prin- 
ciples underlying the original act and 
the objects of the scheme have remained 
unaltered. 

At the present time the scheme em- 
braces in compulsory insurance all per- 
sons between the ages of 16 and 65 en- 
gaged in manual labor under a contract 
of service, and all other persons of these 
ages engaged under a contract of serv- 
ice whose rate of remuneration does not 
exceed £250) per annum. Persons insured 
include sailors, soldiers and airmen of 
A. M. forces, and members of the mer- 
cantile marine. There are certain ex- 
Ceptions to the above classes, such as 
persons employed in the service of the 
crown, other than sailors, soldiers and 
airmen, thé employes of certain 
statutory companies and of local authori- 
Hes wher« conditions of service are 
80 favoral » as to enable the competent 
> authority to ‘issue a certificate 
“i &Xception. Persons in receipt of a 
Private income of £26 or more per an- 
num may claim exemption from the pay- 
pike ntrioutions, but their employ- 
iS mest pay the employer’s share of 

Ppropriate contributions. 
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<i and have paid contributions in re- 
‘a of at least 104 weeks of insurable 
1 Ployment to continue their insurance 
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By H. A. 


PARKER 


Of The Prudential Approved Societies, London 


ablement benefit follows sickness bene- 
fit at a reduced rate for the remainder 
of incapacity. 
Sickness and Disablement Benefits 
The ordinary weekly rates of sickness 
and disablement benefit are as follows: 
SICKNESS BENEFIT 


Less 
than 104 104 Dis- 
contribu- contribu- ablement 
tions paid tions paid benefit 
Men 9/- 15/- 7/6d 
Women 7/6d 12/- 7/6d 


Sickness benefit is not payable until 
the insured person has been 26 weeks in 
insurance-and has paid at least 26 con- 
tributions: ree . a 
payable until there hawe;-been- 10+ weeks. 
of insurance and-104 contributions, paid... 
For the purpose-of payment of.benefits 
a period of incapacity commencing with- 
in a year of the termination of a previ- 
ous incapacity, for which benefit has 
been paid, is treated as a continuation 
of the previous incapacity. 

Where incapacity arises through acci- 
dent or industrial disease, so that the in- 
sured person is entitled to. compensation, 
under the Workmen’s Compensation 
Acts, or to damages at common law, no 
benefit is ordinarily payable. Payment 
by way of advance to be recovered later 
from the insured person, from his com- 
pensation payment, may, in certain cir- 
cumstances, be made. 

Maternity benefit consists of the pay- 
ment of £2 on the confinement of an in- 
sured woman, whether married or not. 
and on the confinement of the wife of 
an insured man. An insured married 
woman is entitled to £2 from her own 
insurance and £2 from her husband’s in- 
surance. If her husband is not insured, 
or otherwise disentitled. a further £2 is 
payable from her own insurance. 

Contributions 


Towards the cost of these benefits and 
of their administration. weekly contribu- 
tions are payable by the insured person 


and his employer at the followi~- rates: 
Insured 
Employer’s Person’s Fotal 
share share — contribution 
Man 44d 44d 9d 
Woman 4d 4d 84d 


A contrifution is payable in respect of 
each week in which insurable emplov- 
ment is undertaken. No contribution is 
required in respect of a week of inca- 
pacity or genuine unemployment. A re- 
duced rate Of contribution is payable in 
respect of sailors. soldiers. and airmen. 
These are not entitled to sickness or dis- 
ablement benefits during service. For- 
eign-going members of the mercantile 
marine also pay a reduced rate of con- 
tribution and are not entitled to these 
benefits while afloat. 

The state makes a contribution in the 
form of a proportion of the total cost 
of benefits and administration. At pres- 
ent the state defrays 1/7th in the case 
of men and 1/5th in the case of women 
of the total cost of all benefits and the 
cost of administration. 

As explained later, the administration 
of the provisions of the act-is entrusted 
principally to individual societies and the 
above cash benefits mav be increased 
where, as a result of an actuarial valua- 
tion a disposable surplis has been dis- 
closed. Surplus may also be utilized for 
the provision of treatment benefits such 
as dental, ophthalmic, hospital, surgical 


appliances, convalescent home treatment, 
etc. 
Arrears of Contributions 

The rate of cash benefit payable in 
any calendar year is governed by the 
number of contributions paid, and ex- 
cused, for the twelve months ending on 
or about the end of. June prior to the 
commencement of the calendar year. 
Contributions are excused for all weeks 
of incapacity and genuine unemploy- 
ment. If after making allowance for 
such weeks the number of contributions 
falls below 50 the rate of benefit in the 
ensuing benefit year (as nearly as pos- 
sible a calendar year) is reduced, ac- 


_paid or excused. The: insured person, 

- however, is allowed five months in which 
to discharge his arrears by payment of 
contributions at the combined health 
and pension rate, the pension contribu- 
tion$ for the statutory old age pension 
being payable with-each health contri- 
bution in one payment. 

When an insured person ceases insur- 
able employment he remains an insured 
person, for an average period of about 
21 months and if he can: prove that he 
has been unable to obtain employment 
during this period, provided he has been 
in insurance for 208 weeks and paid at 
least 160 contributions, he is entitled to 
a further free period of insurance of 12 
months. If he is qualified he may, of 
course, become a voluntary contributor. 

On the marriage of an insured women, 
if she gives up employment as a result 
of marriage, she becomes entitled to 
special benefits, including sickness bene- 
fit for a maximum period of six weeks 
during a period of roughly a year from 
marriage, and maternity benefit on con- 
finement within two years of marriage. 

Provision is also made to enable elder- 
ly insured persons to maintain their in- 
surance in force in certain cases by pay- 
ment, by the insured person, of contri- 
butions, and in other cases where the 
necessary conditions are satisfied on pro- 
duction of evidence of genuine inability 
to obtain employment. 

An insured person who is incapacitated 
on or within four weeks prior to the 
expiry of his free period of insurance 
does not cease to be insured until four 
weeks after his recovery. 


Benefits. After Age 65 

On attainment of the limiting age, 65, 
the right to sickness ard disablement 
benefits ceases, but the insured person 
remains entitled to all other benefits for 
the rest of his life. Contributions cease 
to be payable at age 65. 

The provisions of the scheme are ad- 
ministered by Approved Societies, and 
regional insurance committees under the 
supervision of the central state author- 
ity. The central state authority is for 
England and Wales the Minister of 
Health, who in the case of Welsh affairs 
deputes his authority to the Welsh 
Board of Health. The central authori- 
ties for Scotland and Northern Ireland 
are respectively the Department of 
Health for Scotland and the Ministry 
of Labor for Northern Ireland. To deal 
with international matters within .the 
four countries there is a joint commit- 
tee of the above authorities. 

Approved Societies 


The approved societies are separate 
bodies which have been approved by the 
central authority to transact national 
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health insurance business. They are un- 
der the control of their members and all 
profit arising from favorable experience 
in a society is distributed from time to 
time among its members in additional 
benefits as set out above. The amount 
which a society can expend on admin- 
istration is fixed by regulations made by 
the central authority and is on a per 
capita basis. 


An insured person has within certain 
limitations a free choice of society.. So- 
cieties may, however, make engagement 
in a certain occupation a condition of 
membership and may reject an applicant 
for membership on the grounds of 
health. To meet the requirements of the 
latter there is a state society known as 
the Insurance Section of the Deposit 
Conntributors Fund, which admits to 
membership. persons who have been un- 
able, on the grounds of health, to obtain 
admission. to an approved society. There 
is also another section of the Deposit 
Contributors Fund for those_ persons 
who, through indifference, neglect to join 
an approved society. These latter can 
draw benefit so long only as their ac- 
count in the Deposit Contributors Fund, 
after allowing for expenses, is in credit. 

There is also a special fund for sail- 
ors, soldiers and airmen, and one for 
members of the mercantile marine, who 
do not join an approved society. 


Insurance Committees 


The administration of medical benefit 
is in the hands of the local insurance 
committees. These are statutory bodies 
set up for each county or borough. Pro- 
vision is made for representation there- 
on of insured persons residing in the 
area of the county or borough council, 
of the medical profession and of the 
Minister of Health or appropriate cen- 
tral authority. 

The insurance committees form lists 
of medical practitioners who are willing 
to undertake the attendance of persons 
insured under the National Health In+ 
surance scheme, and the insured person 
has, within these limits, a free choice of 
doctor. If, however, he desires ‘to 
change his doctor he is required to give 
due notice ‘to this effect. The doctors 
are paid by the insurance committees 
on a per capita basis according to the 
number of insured persons on their pan- 
els, irrespective of the number of at- 
tendances required. The insurance com- 
mittees recover from the various ap- 
proved societies, through the central au- 
thority, in respect of members of ap- 
proved societies resident in their areas 
the appropriate sums to defray the cost 
of medical benefit and the cost of the 
administration thereof. Medical benefit 
includes the provision of proper and suf- 
ficient medicines and the insurance com- 
mittees have also to make arrangements 
with local chemists and dispensers to 
provide the necessary drugs. 

Payment of Contributions 


With the exception of soldiers, sailors, 
airmen and. members of the mercantile 
marine for whom special arrangements 
are made, contributions are payable by 
means of stamps affixed to cards. - These 
cards are issued half-yearly and contain 
spaces for 26 (occasionally 27) stamps 
which itis the duty of the employer to 
affix in respect of weeks of insurable 
employment. In addition to the contri- 
bution for health insurance there. is also 
payable the contribution for pension un- 
der the Widows, Orphans and Old Age 
Contributory Pensions Act, the com- 
bined amount being included in one 
stamp. 

The employer is entitled to deduct 
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from the employe’s wages the latter’s 
share of the combined contribution. It 
will be observed that the employer is 
made, in the first instance, responsible 
for the collection of the contributions. 
The stamps are purchased by employers 
at local post offices and the proceeds 
of their sales are credited in the appro- 
priate proportion to the National Health 
Insurance Fund and to the Pensions 
Fund. 

The stamped cards are surrendered 
half-yearly by members to their socie- 
ties who, after recording the contribu- 
tions to the members’ credit, forward 
the cards to the central state depart- 
ment, and claim credit for the propor- 
tion of the contributions due to them. 
By this means the sums standing to the 
credit of the National Health Insurance 
Fund are correctly apportioned among 
the approved societies. 

Each society has an account with the 
central state department which period- 
ically on the application of the society 
issues cash for payment of benefits and 
to defray the cost of administration. At 
intervals the amounts standing to the 
credit of societies in their current ac- 
counts with the central authority, so far 
as not required for payment of benefits, 
are made available for investment. 


Investment of Funds 

One half of the sum available for in- 
vestment may be invested by the society 
in trustee securities or if the society de- 
sires, the central authority will invest it 
in such securities as the society may se- 
lect. The remaining half of the sum 
available for investment, or if the society 
so desires, the whole of such sum, is 
carried by the Minister to the credit of 
the society in the National Health In- 
surance Fund Investment Account which 
is under the control of the central gov- 
ernment authority. The amount stand- 
ing to the credit of societies in this ac- 
count earns interest at a rate periodical- 
ly prescribed by statutory regulations. 
The prescribed rate is at present 41%4%. 

It will have been observed that a flat 
rate of contribution is charged irrespec- 
tive of age at entry into insurance, al- 
though the rate of incapacity increases, 
normally, with the age of the insured 
person. A flat rate of contribution is 
essential to a national scheme and some 
device was necessary to put societies in 
a position of solvency in respect of new 
entrants into insurance at ages above 
that at which the present value of the 
contributions is equal to the present 
value of the benefits. 

Reserve Values 

Where, therefore, a person is admit- 
ted to membership of a society as a new 
entrant’ into insurance above the age of 
16, the society is credited with a reserve 
value by the central authority. This re- 
serve value represents the sum the so- 
ciety should have in hand to meet, with 
the proceeds of the contributions, expen- 
diture on benefits and administration. At 
the outset of the scheme the reserve 
values were in the form of paper credits 
which earned interest at 3%. Arrange- 
ments were made to redeem these cred- 
its by applying a portion of the weekly 
contribution to the service of a sinking 
fund to provide interest on the unre- 
deemed portion and capital repayments. 
There is still a large amount of initial 
reserve values outstanding which is 
gradually being reduced by the operation 
of the sinking fund. ; 

Provision is also made for the diver- 
sion of a portion of the weekly contri- 
bution to protective funds. There is one 
international protective or contingencies 
fund known as the Central Fund, and a 
fund for each society known as the So- 
ciety’s Contingencies Fund. Should a 
deficiency be disclosed on valuation, re- 
course is had to the Society’s Contingen- 
cies Fund and if this is insufficient, pro- 
vided the deficiency is not due to mal- 
administration, further grants may be 
made from the Central Fund. 

Actuarial Basis 
The weekly contribution is so calcu- 

lated that, on the actuarial basis adopt- 
ed, after allowing for deductions for 
sinking fund and protective fund pur- 











Satisfying Service 





The Mutual Benefit Life Insurance Co. 





poses, it is sufficient in respect of an 
entrant at age 16, to support that part 
of the cost of benefits and administra- 
tion to be borne by the society through- 
out the life of the member. The rates 
of sickness, disablement and issue em- 
ployed in these calculations are based 
on the actual experience of insured ner- 
sons over a number of years. Mortality 
and marriage rates have been deduced 
from the rates observed in the general 
population and the rate of interest as- 
sumed is 4%. 

The insurance of married women pre- 
sents problems of its own both from 
an administrative and actuarial point of 
In the calculation of the rate of 


The MUTUAL BENEFIT LIFE writes 
policy. contracts that meet the needs of the 
people; assists its agents in presenting these 
contracts; and gives to policyholders a service 
that satisfies. 


Newark, New Jersey 


Organized 1845 


contribution and the table of reserve val- 
ues applicable to spinsters who enter in- 
surance there is included on the benefit 
side of the equation a sum payable on 
marriage which represents the reserve 
value at marriage appropriate to a mar- 
ried woman‘s benefits, in respect to that 
proportion which continue in employ- 
ment after marriage, and in respect of 
that proportion which ceases employ- 
ment on marriage the present value on 
marriage of their special benefits. The 
contingency of widowhood is taken into 
account in this calculation. The rate of 
incapacity among married women is ap- 
preciably higher than among spinsters 
for most ages, and in addition there is, 
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The Guardian was one of the earliest among Life Companies to 
avail itself of the services of the Life Extension Institute, whose vital 
work in prolonging life through the periodical health-check-up has 
become universally appreciated by the insuring public, as well as by 


the Life Insurance profession. 


This valuable Health Service is available free to all Guardian 
policyholders, regardless of size of policy. It is felt to represent by 
no means an unimportant factor in the consistently low mortality 


experience enjoyed by The Guardian for many years past. 


Send for Publication 289, outlining this and other features of 
The Guardian’s Service Program—of use to the Policyholder while 
living—to the Beneficiary thereafter. 


THE GUARDIAN LIFE INSURANCE COMPANY 


of AMERICA 


“The Company that Guards and Serves” 


NEW YORK CITY 
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creased cost of maternity benefit. It yi 
be seen, therefore, that there is an im. 
mediate and definite increase in the risk 
to a society when a female member mar. 
ries and remains in employment and ; 
society where the proportion of its fe. 
male members who marry and remain 
in employment is above the average q- 
lowed for would suffer accordingly, 

It is, therefore, arranged that the risk 
of marriage is automatically reinsured 
through the medium of a central fund 
On the marriage of a female member 2 
certain sum is debited to the society and 
carried to the credit of this central fund, 
known as the Reserve Suspense Fund, 
leaving the society with sufficient money 
to pay the special benefits apnlicable to 
a woman who ceases employment on 
marriage. In the event of the woman 
continuing in employment for a year af- 
ter marriage the society is credited with 
a special reserve value, part of which 
may come from the Reserve Suspense 
Fund, to enable it to meet the extra risk 
en by the marriage of the mem 

er. 





































Reserve Suspense Fund 

There is no direct profit to a society 
on the lapsing of a member’s insurance, 
as the amount of his reserve is trans- 
ferred to the Reserve Suspense Fund, 
from which, so far as the Fund is suffi- 
cient, reserve values in respect of new 
entrants into insurance are credited to 
societies. There is also carried to this 
fund sums in respect of members of se 
cieties who attain the limiting age, for 
the purpose of providing them with met- 
ical benefit for the remainder of life. It 
is provided that after all charges on the 
Reserve Suspense Fund have been m 
and after making a proper reserve, 
balance may at such times as the Joint 
Committee (see above) may appoint, be 
applied to the cancellation and redem)- 
tion of reserve values. 

Where a member transfers from one 
society to another, provision is made for 
the transfer of the proper reserve from 
the transferor to the transferee society. 
This reserve is known as the transfer 
value. Where, however, a member dis 
his reserve is left in the funds of his 
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society, the contingencies of death hari reput 
ing been taken into account in the 7 Mr. 
tuarial basis. in Ph 
The act requires that the assets alm He 
liabilities of every approved society 1M passe 
valued every five years, or at such othe Unive 
intervals as may be appointed by tM he gr 
competent central authority and provi uate | 
sion is made as to the disposal of sua me 
pluses and the making good of deficit Ohio 
cies disclosed by such valuations. 2 
0 th 
The Prudential Approvelg "> 
e + 
Societies S io 
The Prudential Approved. Societit to 
consist of four separate societies, (EE yy. 
of which admit male members only ™ Mr 
the other two female members only. 1 lai 
two male societies are the Prudenti Me 


Approved Society for Men and the Pn 


, : ‘tie in 
dential Approved Society for Agt oa 


- a 
tural and Rural Workers. ‘he two me P 
male societies are the Prudential é nog: 


tic Servants. Societies for Miners ® dent 
Laundresses were formed in 1912) Bef 
these have been absorbed in the Mes agers 
and Women’s Societies respectively: ad 





principal officers of the socicties an 
committee of management elvc 
members. The committee 
ment is further assisted by 2! 
committee. There is also @ 
Society operating in the Irish 
known as the Prudential Hea 
ance Society. 
Total Membership and Senefit 
Payments . 
The total membership of these ‘id 
ties is about 3%4 millions. Dar ; 
these societies disbursed nearly ‘s 
lions of pounds sterling in bene 
which over half a million reprer’ 
payments by way of treatment 
(Continued on Page 12 
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Bragg to Head N. Y. U. 
twit, Training Course Here 


1¢ risk MP YEAVES PHILADELPHIA AGENCY 
f mar- 


and af, Rushton Allen Becomes Sole Man- 
its fe- ager There For Union Central Life; 











ag Change Effective Next Week 

ec le 

ye James Elton Bragg, who has been co- 
he risk 


insured Me Manager with A. Rushton Allen of the 
1 fund. Philadelphia agency of the Union Cen- 
mber a @™ tral Life and who for a couple of years 
ety and previous to their association, was man- 
zoo ager of the agency, has resigned to be- 
“money come head of the Life Insurance Train- 
‘able to Ming Course at New York University. The 
lent 00MM change becomes effective next week and 


Bice: will bring Mr. Bragg back to the edu- 


ed with 
f which 
yuspense 
tra risk 
ie mem: 
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ids of hil cational work in which he made a great 


JAMES ELTON BRAGG 


leath har reputation all over the country. 

in the eM Mr. Allen has long been prominent 
in Philadelphia insurance activities. 

assets atl He was born in Philadelphia, where he 


society ke passed his youth, and later entered the 
such othe University of Pennsylvania, from which 
ed by tM he graduated in 1908. He is also a grad- 
and prow wate of the Cleveland Law School, and 
sal of sua member of the bar in the states of 
of deficit Ohio and Pennsylvania. 
ons. After leaving school, Mr. Allen went 
“a the Provident Mutual, and before he 
prove Jecame general agent for that company 
. New York, he was producing more 
an a million a year. He was general 
1 Societit eat in New York from 1916 until 1929. 
nieties, tm . was while he was in New York that 
-s only alm “Vt Allen formed his friendshin with 
-s t. Bragg, which later led to their co- 
Prudentilg™ "agership in Philadelphia. 
r ss tr. Allen is thoroughly familiar with 
vr Agric urance trusts, business purchase 
Phe two! eecments, taxes, and other legal mat- 
tential AMM |S Pertaining to life insurance and is 


-) and us a nationally as an authority on 
for Dome € subjects. From 1919 until 1928 Mr. 
Miners MH, °" was general agent for the Provi- 

‘i 1912, 8 ent Mutual in Cleveland. 

n the Met Clore their association as co-man- 


“a Mame “Sets of the Phi : 

octively: es e Philadelphia agency of the 
* mm Central, Mr. Allen and Mr. Bragg 
jeties af ao together a night school for 
jected by MMM ayaance agents in Philadelphia. Mr. 


f manag €n is listed 
of National U, on the program of the 


on executll : derwriters Association meet- 
» Prudest@@'"S in Washington as a speaker. 
shy Free St Pa Foe EN 
alth In i CENTRAL HANOVER TRUST 
hn. fam C. Bennett has resigned as 
| Benefit Hey sonia of Edwin Bird Wilson, 
; + financ rertisi 
-snese sigan come lab advertising agents, to be- 


e008 associated with the Central Han- 

Dan : om and Trust of New York. Mr. 

sarly 44 "HM for the past twelve years has 
Ww 


e 3 I 
a bene rk of ae etified with the publicity 
1 rep { . uthern bank cai 
ment ben? ed in trust work s and has special 
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The Group 


Insurance Pioneers 


Employers who led the way 
in adopting group insurance 
had to act on faith. They had no 
assurance that the benefits 
would justify the outlay. 


Today an employer need have no 
doubts. The pioneers can tell 
him how little it costs and how 
much it accomplishes. Many 
of them have gladly extended 
their plans beyond original 
schedules. 


The testing-time has passed. The 
days of harvest are here. 
Groups not yet insured are ripe 
for immediate attention. 


WE OFFER OUR SERVICES TO AID 
YOU IN CLOSING YOUR 
GROUP PROSPECTS 


The Prudential 


Insurance Company of America 


Home Office: Newark, New Jersey 
Epwarp D. Durretp, President 














May Require Tests for 
Mass. Agents’ Licenses 


UNDERWRITERS STUDY SUBJECT 





Some Would Put Teeth in Agent’s 
Qualification Law by Compulsory 
Written Examinations 





Life insurance general agents at Bos- 
ton are somewhat divided in their opin- 
ions as to whether the present Agent’s 
Qualification Law in Massachusetts 
should have incorporated in it the ex- 
amination requirements which at the 
present time are enforced only by rule of 
the Insurance Commissioner. As a mat- 
ter of fact, a special committee, selected 
from the General Agents and Managers 
Round Table, there, is considering the 
situation and they have arrived at some 
tentative plans. It will mean putting 
teeth into the law by including the ex- 
amination requirements. In other words, 
an examination of applicants for insur- 
ance licenses will be made compulsory 
and not left to the option of the Insur- 
ance Commissioner. 


Mr. Monk, commissioner when the rul- 
ing was made in 1927, took the stand that 
sufficient legal right was his to enforce 
such a requirement under the present 
wording of the law, which is as follows: 
* * * “the commissioner shall, if he is 
satisfied that the appointee is a suitable 
and competent person of full age and 
intends to hold himself out and carry on 
business in good faith as an insurance 
agent * * * issue him a license.” 

One of the domestic life companies, 
which has always maintained that the 
“ood faith” qualification, which former 
Commissioner Hardison had put into the 
original law, was a sufficient standard 
and a strong one on which the commis- 
sioner could judge. This, together with 
the statement of the appointing officer 
responsible for his company, over his 
own signature and “upon an investiga- 
tion made by him.” has not been found 
sufficient or reliable, however. 

During the past year the committee on 
education of the Boston Life Underwrit- 
ers’ Association has made some attempts 
to co-operate with the Insurance Depart- 
ment to secure practical questions and 
a regular revision so that the examina- 
tions, so far as the life companies were 
concerned, would better bring out the 
applicant’s. knowledge of the business. 
General agencies in the fire business have 
also lent their efforts in a similar manner 
and the benefits of this assistance have 
been noted in the reduction of the num- 
ber who failed to pass. 

The removal of the two-year experi- 
ence requirement has had a tendency to 
increase the number taking the examina- 
tions slightly. It would be unwise and 
a backward step, it is felt, to legislate 
against examinations. It is a step in the 
right direction to make this a require- 
ment of the law, if it includes certain 
exemption and provides the commissioner 
with sufficient means to carry on the 
work without interfering with the duties 
of his regular force. 





HARTSIG PRESENTED GOLF SET 

Reid Hartsig, a field assistant in the 
life, accident and group departments of 
the New York Central City branch of 
the Travelers, and a University of 
Michigan graduate, was presented a set 
of matched golf clubs and a golf bag, 
by staff members and agents of his com- 
pany, before his departure for Hartford 
to assume his new duties as an assis- 
tant supervisor of agency field service 
in these departments under Supervisor 
D. J. Bloxham. 





W. H. DAVIS BACK FROM ABROAD 

William H. Davis, vice-president and 
counsel of the Pacific Mutual Life, was 
in New York this week. He has just 
returned from Europe. 
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EQUITABLE SEVENTIETH ANNIVERSARY SERIES 





AMERICA’S 
100 BiLiions oF Lire INSURANCE 


By a Happy Coincidence the Total Insurance in Force 
in the United States Companies, according to the 
Association of Life Insurance Presidents, passed the 100 
Billion Mark on July 26th, 1929, the 70th Anniversary 
of the founding of the Equitable. 


The Total Insurance in Force in the Equitable on 
its 70th Birthday was approximately $6,500,000,000 or 
63% of the Nation’s Total—in 300 or more companies. 


THERE’S AN EQUITABLE POLICY FOR EVERY NEED AND PURPOSE 


Yr 7% y 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVE., NEW YORK,N.Y. | 


THOMAS |. PARKINSON, PRESIDENT 
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National Response to 
Whatley Candidacy 


LETTERS POUR INTO CHICAGO 

d iters’ Ass'n There Prepares 

Sacha Giving Reasons Whvw Chi- 
cago Man Should Be Elected 


The Chicago Association of Life Un- 
derwriters is so keenly interested in 
pushing the name of Seaborn T. What- 
ley for president of the National Asso- 
ciation of Life Underwriters at the com- 
ing Washington convention that it has 
prepared a four-page brochure giving 
some facts about the popular Chicago 


S. T. WHATLEY 


general agent of the Aetna Life. In it 
the following reasons are given why in 
the opinion of Chicago underwriters Mr. 
Whatley’s election would be an asset for 
the National Association and for life un- 
derwriters generally: 

“1, Chicago, the second largest city 


in the United States and producing the 





second largest volume of life insurance, 
has not had a national president since 
1912. 

“2. Largely due to the efforts of Mr. 
Whatley, the Chicago Association is one 
of the largest and most aggressive for 
the best practices in life insurance sell- 
ing. His election will be a great influ- 
ence in continuing to strengthen the Na- 
tional Association. 

_'3. He has lived and done executive 
life insuranc 


work in the South, East, 


and the far West; so that he under- 
Stands the problems of the whole coun- 
try and is now located close to the cen- 
ter of population. 

“4, In Mr. Whatley we have a candi- 
date of rema kably suitable qualifica- 
tons—one who has the background, ex- 
Perience personal characteristics 
hecessary to carry through the work ex- 
Pected of the next administration.” 

Hear From All Parts of Country 

Major Alexander E. Patterson, one of 
Mr. Whatley’s most enthusiastic boost- 
rs for the presidency, has received let- 
ters and telegrams from all parts of the 
Country endorsing Mr. Whatley. They 
ere still pouring in. y 

In 1907 


. Whatley was graduated 


from the University of Alabama. After 
carrying a rate book for four years he 
was made state manager of a life insur- 
ance company. For sixteen years he has 
been a general agent. The present gen- 
eral agency of the Aetna Life which 
Mr. Whatley heads has a staff of sixty 
agents and produces close to $20,000,000 
a year. In 1922 Mr. Whatley was presi- 
dent of the Pittsburgh Life Underwrit- 
ers’ Association. He served as a direc- 
tor of the Chicago Life Underwriters’ 
Association for four years, and was 
president of the Chicago association in 
1926. A plan he perfected has done 
much to harmonize the work of the 
Chicago trust companies and life under- 
writers. Mr. Whatley is now a_ vice- 
president of the National Association of 
Life Underwriters and is a member of 
the advisory committee of the American 
College of Life Underwriters. 





CANADIAN MERGER 





Empire Life and Commonwealth Life & 
Accident to Fuse; $20,000,000 
In Force 

Announcement is made of the forma- 
tion of the new Empire Life Insurance 
Co. of Canada by the merger of the 
present company, of that name, and the 
Commonwealth Life & Accident Insur- 
ance Co. The head office of the new 
company will be in Toronto, where the 
present Empire controls its business. 
The head office of the Commonwealth 
has been in Hamilton. Through the 
amalgamation the company will have ap- 
proximately $20,000,000 of life insurance 
in force, and assets of about $1,500,000. 
At present the two companies are writ- 
ing at the rate of $8,500,000 a year and 
directors expect through the merger of 
forces that this will be increased to $10,- 
000,000 next year. 

M. P. Langstaff of the Empire will be 


president, and W. H. Wardrope, vice- 
president. 





SPREADING THE INTEREST 

In discussing one phase of the mental 
comfort growing out of insurance to pro- 
tect a mortgage the Minneapolis agency 
of the Aetna Life says: 

“Suppose you live until within two 
years of the maturity of the mortgage. 
The interest is 7%. The family agon- 
izes in meeting the interest for two 
years—that’s 14%. And then loses the 
place. The 14% spread back over 6 or 
7 years would have given the family the 
property, free from debt, at your 
death.” 








“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insured) 


LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights of all parties interested 
COMPLETELY 


4Y REVISED PLAIN ENGLISH POLICY FORMS 
that will particularly appeal to the conscientious life underwriter. 
WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 














THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 
Home Life Agents have a whole family of potential policyholders 
back of every door bell. Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday. 
“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 





Independence Square 








Interested in Replies from Pennsylvania and Delaware. 


Philadelphia, Penna. 




















CHARLES SELIG PRESIDENT 


Led Provident Mutual Producers in 
Club Year; Convention Held in 
Detroit This Week 
The annual convention of the Provi- 
dent Mutual’s General Agents was held 
in the Book-Cadillac Hotel in Detroit 
on August 26, 27 and 28. Agents who 
qualified for the Quarter Million Club 
also met in the same hotel. Charles Se- 
lig of the John Tunmore agency in New 
York City, led his fellow club members 
in paid-for insurance during the last 
club year production, $1,183,033, and thus 

is president. 

Other officers are C. Vivian Anderson, 
Cincinnati; Isaac P. Miller, Philadelphia; 
Arthur J. Miller, Wells & Connell 
agency, New York; and John L. Simons, 
Eastern Pennsylvania agency, vice-presi- 
dents; and W. Lawrence Mason, Phila- 
delphia, secretary and treasurer. The 
Quarter Million Club this year con- 


sisted of 126 members and 4 honorary 
members. 


In the general agents’ convention M. 
Albert Linton and James H. Cowles 
spoke at the opening session. Other 








UNION LIFE HEAD DIES 





John N. Lawler, President of Richmond 

Company, Passes Away Suddenly; 

! Was Its Sole Owner 

John N. Lawler, president of the Union 
Life of Richmond, industrial and_ sick 
benefit company, died August 20, at his 
home in that city. He was 51 years old. 
Although he had been ill for several 
months, his death came unexpectedly. In 
addition to being president of the Union 
Life he was practically the sole owner 
of the company. He acquired control of 
it about ten years ago, and it made rapid 
progress under his management. A year 
ago he bought out the National of Nor- 
folk, merging it with the Union. 

Besides a widow, he is survived by two 
brothers and one sister. He was a native 
of Alexandria, Va. 








speakers included Edwin W. Marshall, 
Dr. Herbert Old, Nelson A. White and 
Franklin C. Morss. 

The speakers at the closing session 
included F. Phelps Todd, J. Stinson 
Scott and Nathaniel Roose. The 1930 


convention will be held in Swampscott, 
Mass. 





ILLINOIS 
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The Lincoln National Life 
Insurance Company, 


cliqents wanted for -- 
Dixon , Centralia, 


Jacksonville , Galesburg, 


Fort Wayne , Indiana. 





Danville, Alton, 
Ottawa, and Bloomington. 








as a well- 


Off 


appiness of its representatives. 


“Ask any Berkshire Agent” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


|_Pittsfield. Massachusetts 


| 1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
}} uation of its official family is of paramount importance to the prospective 
agent. The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
h earned reputation for a co-operative spirit between the Home 
ce and the Field Force that is of inestimable value to the success and 


FRED. H. RHODES, President 











The Colonial Life 


B. J. Hepp 


Insurance Company of America 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, 

opportunities through a — ed at 
i eeds of the whole family. 

to the insurance n OFFICERS : 


affording agents unusual money-making 
Industrial and Ordinary policies adapted 





G T. Smith, Vice-Presideat 
Chas F. Nettleship, 2nd os 





lome (ffice—Jersey City. N. J. 


S. R. Drown, Secretary 
BE. C. Wise, Treasurer 
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Klingman Triumph 
Over Early Vicissitudes 


STORY IN ‘AMERICAN MAGAZINE’ 





No Schooling in Early Boyhood Experi- 
ence of Equitable Vice-President; 
Walked 150 Miles Selling Ins. 





“The American Magazine” has run 
another of its unusual human interest 
stories about a life insurance man, this 
time taking W. W. Klingman, second 
vice-president and agency manager of 
the Equitable Life Assurance Society, 
as its subject. The magazine calls him 
“one of the master insurance salesmen 
of his day and a genius in training men.” 
In addition to his duties at the head 
office he runs a general agency in St. 
Paul, Minn., which is a $52,000,000 a year 
office. 

“The American Magazine” starts its 
story about Mr. Klingman from his early 
days on a Nebraska farm where he was 
brought up as one of a family of nine 
children. “The American Magazine” 
writer asked Klingman to tell about his 
boyhood schooling. 

“There were no schools there at the 
time,” said he. 

“What was your house like?” 

“It was built of sod cut from the 
prairie. The floor was the bare ground.” 

But Klingman was not born on a farm. 
His birthplace was Washington, D. C., 
and he was taken to the farm on the 
prairie when four years old. 

His First Big Sales Experience 

Klingman’s first sales experience was 
as a boy when his county went all to 
the bad economically because of drought. 
A meeting of the farmers was held and 
it was decided to send somebody to Iowa 
for help. They picked “Wash” Kling- 
man, then fourteen years old. As a re- 
sult of his visit to the flourishing town 
of Red Oak, Ia., which he reached by 
“blind baggage” and hitching rides, he 
made such an appeal that when he went 
home five carloads of clothing and food, 
furniture and implements, seed grain, 
medicines, shoes and tobacco went with 
him. 

When he grew up he became a farmer 
on his own. He had a number of poor 
years; decided to stake all on wheat, and 
got a bumper crop. His next move was 
into the livery business. His first con- 
tact with life insurance was driving a 
life insurance agent about in his rig. He 
didn’t like the way the agent sold poli- 
cies and became an agent himself. “The 
American Magazine” follows other steps 
in Klingman’s career, including a plunge 
he made into Texas real estate, a for- 
tune which he cleaned up, and then 
which he lost. One of the most dra- 
matic moments of his life was when his 
health suddenly failed and he was seized 
with an attack which left him tempor- 
arily paralyzed on his left side and was 

told he had only a year to live. 
An Epochal Walking Trip 

Klingman saw various doctors and fi- 
nally one who aided him so much that 
in a month he could walk. “A week 
later I was on my way to Cozad, Neb., 
then my home, afoot, writing life insur- 
ance as I walked,” he said. “The dis- 
tance from Hastings to Cozad is about 
150 miles. When I got home I had 
enough money to pay my debt to my 
friend and sufficient left over to buy a 
horse and buggy.” 

Inside of a year Klingman was the 
biggest personal producer for the com- 
pany he was then with. 

Soon there followed a visit to St. Paul 
where he joined the Equitable Society. 
In 1913 he moved to Mankato, Minn., 
and wrote $1,135,000 in personal business. 
For a period of eighteen months he 
wrote and had an applicant examined 
for insurance every day. In 1915 he was 
given the St. Paul agency. It was then 
writing $3,000,000 a year. In 1928 the 
St. Paul agency wrote $52,000,000. 




















ALTNA AIDS 


SPEED 





It means 

MORE DOLLARS 
To you 

When your 
Surplus cases 

Are cleared 

Thru with 
Reasonable SPEED 
And you 

Profit doubly 

If you use 


Our PERSONAL SERVICE 


ALTNA-IZE 
Thru 
GRAHAM 


General Agent 


TNA LIFE INSURANCE CO. 


165 Broadway, N. Y. CORtlandt 5181 


“A POLICY FOR EVERY NEED” 

















L. A. Lincoln To Talk Equi 
On American Busineyf Sy 


A FEATURE OF A. L. C. MEETING POSIT 





H. B. Arnold, Col. C. B. Robbins, W, wf Where 
Head, Franklin B. Mead and R. H. Socie 
Loomis Among Other Speakers 





“Life Insurance in the National Buys. In a 
ness Structure” will be the subject of ay fm ard bu 
address before the American Life Con. me 2mce ~ 
vention at its annual meeting at the affectir 
Sinton Hotel, Cincinnati, O., the morning fe tht tt 
of October 17 by Leroy A. Lincoln, firy J P4!7™° 
vice-president and general counsel of the qe Whom 
Metropolitan Life. On the afternoon of ge SUDSt®! 
October 17 at the session devoted to Nery 
subjects of especial interest to members fm Ye allo 
of the financial section the speakers wil Re VOUS 
be R. H. Loomis, of Shaw, Loomis & MM covere 
Seyles, Boston, who will deliver anJad- @@ more } 
dress on, “Should the Portfolio of a Life if the 
Insurance Company Include Common fm five (3 
Stocks ?” and H. B. Arnold, president, The 
Midland Mutugl Life, Columbus, 0., who { is mea 
will speak on “The Investment of Pol- MM volvin 
icyholders Legal Reserve Life Funds’ i also u 
Mr. Loomis is one of the leading au- J entire 
thorities on investment subjects in the 



































East, while Mr. Arnold, a former presi- In t 
dent of the American Life Convention, fim ity wi 
has made a very exhaustive study of the Hea 
subject of his address. ~The 
The afternoon of October 16 Philip includ 
Burnet, president of the Continental which 
American, will speak on “Budgeting inf When 
a Life Insurance Company,” and Edw. tained 
E. Reid, general manager of the London Con 
Life, London, Canada, discusses “Homejgm of Sk 
Office Management.” fractu 
The program committee has previously fm We de 
announced that Walter W. Heaifam after 
president of the State Bank of Chicago, Tecov 
Ill, will speak at the session the after fm Will t 
noon of October 16. At the meeting offi ty w 
the financial section C. G. Worshamof,fm after 
Connecticut General, will speak o (5) y 
“Managing Firms” and the same evening Sur 
at the Home Office Management Sec-fmm Subs! 
tion G. W. Skilton, comptroller of the condi 
Connecticut General Life, will discus SY 
“A New Accounting System Between throu 
Home Office and Field.” — 
Other speakers include Col. C. B. Rol- = 
bins, president of the Cedar Rapids, la.jmm ‘*PS¢ 
Life Insurance Company, who will speak sar : 
on, “Shall We Exclude the Aviationggm Polic 
Risk?” Franklin B. Mead, vice-pres: espec 
dent Lincoln National, “Four Yeats vite 
Experience with Life Insurance Withott fre € 
Medical Examination,” and H. W. Ding pe 
mann, vice-president Continental Assur ws 
ance, “Human Nature and Disability Ir Ae 
surance.” iy 
sueemeee 7 ct, ce Ne 
REID HARTSIG AT HOME OFFICE the 1 
be 
Philadelphia Man Made Assistant Supe if “ 
visor of Agency Field Service They 
Life Department “foes 
Reid Hartsig, a field assistant, age" dent: 
development and life, accident and grou RM ly es 
departments in the central city brant sible 
office of the Travelers in Philadelphi I later 
has been transferred to the home OmCRM Pa 
of the company at Hartford, to becoMRM® is th 
an assistant supervisor of agency "a not 
service, life, accident and group depar Stan 
ments. The staff members ard agents “infa 
the central city office presented Jubs that 
Hartsig with a set of matched golf F hs the | 
and a golf bag on the occasion © a bo 
farewell from the Philadelphia tert! RM such 
During his five years of service favo 


the Travelers, Mr. Hartsig hes ma ~ Issue 
exhaustive study of business insura fanti 
and insurance trusts. In his new va will 
in the home office he will b: age M 
with D. J. Bloxham, supervisor, ea quen 
field service, life, accident and grouP 
artments. Fe : . 
F Mr. Hartsig is a native of Detroit a Sick 
a graduate of the University ° afte 


s in me 
gan, where he received a degret “a fies 
chanical engineering. Durine sane i ron 
iction cng Cc 
war he was a constrt Island ie 


the United States service at Hog 
Philadelphia. 
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k Equitable On Nervous 
























ines System, Brain Attacks 
ETING ge POSITION OF COMPANY GIVEN 
W. wf Where Substandard Will Be Considered; 
2 H Society Gives Its Definition of What 
ors Constitutes Breakdown 

al Busi In an announcement about substand- 
ct of an ard business the Equitable Life Assur- 
fe Con: ge ance Society says regarding conditions 
at the affecting the brain and nervous system 
morning fe that the following are some of the im- 
In, first ge Palrments in this group of applicants to 
| of th whom the Society is prepared to offer 
noon of ME Substandard insurance : 

oted to Nervous Breakdown.—Low ratings will 
nembers ME De alloted to those who have had a ner- 
‘ers wil Yous breakdown once only and have re- 
omis & Mm covered, if the attack was five (5) or 
anad- more years ago, and with higher ratings 
fa Life if the attack has been from two (2) to 
“ommon fe five (5) years ago. : eon 

resident, The term “breakdown” in this instance 
O., who is meant to include not only attacks in- 
of Pol Mm volving temporary cessation of work, but 
Funds” {also unfavorable cases where total and 
ling au-(™ entire relaxation in an institution was 
; in the Me necessary. : : ee 
Tr presi- In this type of impairment no disabil- 
vention, ity will be included. : 

y of the Headaches Including Sick Headaches. 


—There are many forms of headaches 
including that type known as “migrane” 
which are insurable at moderate ratings, 
when the cause has been clearly ascer- 
tained. 

Concussion of the Brain and Fracture 
of Skull—Within one (1) year after a 
fracture of the skull has been sustained, 
we do not consider any applicants; but 
after one (1) year has elapsed, if entire 


> Philip 
itinental 
eting in 
id Edw. 
London 
“Home 


‘eviously 
Heat, 


Chicago fm Tecovery has been demonstrated there 
e after-fm Will be no extra charged, but no disabil- 
eting off™™ ity will be included up to five (5) years 
-shamof fe after the injury. After the lapse of five 


(5) years, disability may be included. 
Sun Stroke and Heat Prostration.— 
Substandard policies are allotted in this 
condition provided that, in the case of 
sun stroke, the applicant has gone 
through a summer season without any 
recurrence. The ratings are moderate 


eak on 
evening 
nt See: 
> of the 
discuss 
Between 






B. Role and subject to reconsideration after the 
pids, la. ‘apse of time. 

ill speak Tremors and Tremulous Signatures.— 
Aviatiofmm Policies are allotted in these conditions, 


especially if the occurrence has been of 


ce-pres! : 
Some considerable duration. 


Years 









Without Nervous Indigestion—This is a very 

V. Ding ffequent occurrence, and policies will be 

1 Assur fam llotted where the condition has im- 

sility In Proved, according to the severity of the 
dyspepsia and the general condition of 
the applicant, 

OFFICE Neuralgia —This condition as well as 
the varying types of neuritis can usually 

t Super be provided for with moderate ratings 


if the attacks are not severe or frequent. 


ce in coer 7 
say e often due to what is termed 
; oc ction: such as, tonsillitis or 
, agency dental a 
















s, and if the cause is clear- 


Hi] 1 
“= wy estab it is very frequently pos- 
é sel eee “4 — or remove the rating at a 
oe : Paralysis —Any form of paralysis that 
fel 18 the result of some brain condition is 
7 st not fay orable. But there are many in- 
) nae stances of paralysis: such as that called 
re) Mr ate” which is very common, or 
woe lbs em to some condition not affecting 
of bi mai Fain center, even though traces re- 
erritof 7 in the well known manifestations 
me ro as shrunken limbs, in which very 
jot avorable substandard policies may be 
ese oa and there are some cases of in- 
wo will be oe where no extra rating 
: 4 essary. 

— Miscellaneous ~-Among the less fre- 
oe op occurring nervous conditions 

pate appropriately provided for by 
rroit ath ick andard policies are: “Sleeping 
Mich: a ness” cases, one (i) year, at least, 
» in me roa recovery, without disability bene- 
:. wot the (sometimes at standard rates); 
incet S€ subject to epilepsy especially if at- 


tacks ar il : ‘i 
slant “.. are mild and infrequent (no dis- 
4 ability) ; those subject to insomnia, if not 














The Columbian National 





Life Insurance Company 


BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very s 


companies in the country, having ample capital, 


surplus and highest standard of reserves. 


Exceptional opportunity is offered to salesmen of 


character and ability. 


Communicate at once with 


Agency Department, 77 Franklin Street, Boston. 








severe, and mild cases of St. Vitus 
Dance. 

Cases where any attack of apoplexy 
has occurred, even though mild, will not 
be considered, however, nor, as a rule, 
any spinal disease as locomotor ataxia. 

“We are more concerned with the dis- 
ability feature in cases affecting the 
brain and nervous system than we are 
with mortality. Our mortality is favor- 
able in this group but from the stand- 
point of disability we do not find that 
our experience warrants any latitude 
with this feature of the contract and it 
would be well to remember that cases 
who have suffered some nervous impair- 
ment should not expect to receive this 
feature. In fact, it will be well not to 
stress the disability feature in cases 
likely to be substandard for this reason, 
particularly,” says the Society. 





REINSURING DEATH BENEFITS 

The Bankers National Life of Jersey 
City is urging its agents to go after the 
business of reinsuring the liability for 
death benefits which many associations 
of various kinds agree to pay depen- 
dents of their members. The group re- 
insurance department of the company is 
making something of specialty of this 
class of business. 





JOHN A. HOUSTON DIES 





Popular Fidelity Mutual Manager at 
Spokane Expires Following Opera- 
tion for Appendicitis 

John A. Houston, Fidelity Mutual 
manager at Spokane, Wash., died Satur- 
day, August 17, following an operation 
for appendicitis. He was one of the most 
prominent and popular life insurance 
men in the Northwest. He served as 
president of the local life underwriters’ 
association and of the Kiwanis Club. He 
also was a Mason and was active in the 
Chamber of Commerce. 

Mr. Houston was born in Honolulu 
but his family moved to the corn belt 
of Iowa when he was quite young. When 
he was preparing to enter college his 
father died which forced him to enter 
business. After ten years as salesman 
for a wholesale rubber house he joined 


the Fidelity Mutual ranks, through F. 
W. Heron, assistant manager of agen- 
cies for the Fidelity Mutual. 

The “Income for Life” contract was 
Mr. Houston’s favorite policy and he 
never tired of preaching retirement in- 
come to men in all circumstances of life. 











Life Companies and 
Trust Organizations 








If we examine the scope 
life insurance companies 
cluding in the latter term 


distinctive. 
Each suggests, initiates, 


insurance. 


There is no doubt that 
well as complement each 


awake life insurance man. 





banks—we shall find a broad field of co-operation. 


While the general character of each is fiduciary, the 
two instrumentalities are not natural competitors. They 
are more nearly like allies although their activities are 


furnishes service for which the other is not equipped; 
one the insurance of the productive value, accumulated 
and prospective, of human life; the other the adminis- 
tration of trusteeships, of which many proceed from life 


that the banks and trust companies have realized this 
fact and applied it in a practical way. On the other 
hand, it is evident to me that a corresponding interest in 
the promotion of the welfare of the banking and trust 
companies is now a part of the program of every wide- 


Watton L. Crocker, President 





LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


of the services performed by 
and trust organizations—in- 
trust sections of commercial 


activity for the other. Each 


the two can supplement as 
other, and it is noteworthy 




















Modern Woodmen Group 
Fights Lawyers Fees 


FIND A MULTIPLICITY OF SUITS 





Actions Grew Out of Test of Legality 
of Recently Voted Advances 
in Rates 





A group of members of the Modern 
Woodmen of America are trying to pre- 
vent a multiplicity of suits to test the 
legality of the recently voted advance 
in rates which are considered prohibi- 
tive to those over 60 years of age. In 
the suit brought to prevent the Wood- 
men of the World from going on a legal 
reserve basis the attorneys will divide a 
fee of $60,000 fixed by the court, and 
this fact has whetted the appetites of a 
number of lawyers, it is claimed, to in- 
duce members to allow them to bring 
suits. 

John L. Sundean, Minneapolis attor- 
ney, who led the fight in 1912 against 
a rate increase, believes that one suit 
which will eventually land in the Fed- 
eral court, will settle the issue. He has 
sent a circular letter to members of the 
order pointing out that as the suit fees 
will have to be paid by them if the suits 
are won, the burden will be considerably 
increased. 

He has asked Governor Christensen to 
appoint a special prosecutor to investi- 
gate the activities of what is known as 
the Minnesota Modern Woodmen Pro- 
tective Association. He says it is offi- 
cered by men who made the 1912 effort 
unsuccessful, and that by unwarranted 
charges of the state, they are creating 
a condition that might destroy the order. 





ECONOMIC SERVICE 





Met. Life Issues Booklet Describing 
Purposes and A plish ts of 
Policyholders’ Service Bureau 
The Policyholders Service Bureau of 
the Metropolitan Life has issued a book- 
let outlining the purposes and accom- 
plishments of the bureau. It is headed, 
“Economic Services.” In answer to the 
question, “Why should this company be 
spending policyholders’ funds to insure 
them against unemployment?” the com- 

pany says: 

“The answer is simple. There is a 
definite relationship between the stabil- 
ity of employment of policyholders and 
the stability of premium income. An 
abnormal number of lapses and requests 
for loans are coincident with any unusual 
amount of unemployment. Furthermore, 
unemployment limits the opportunity for 
writing new insurance. Finally, the 
Metropolitan is thoroughly conscious of 
the relationship between poverty and 
disease, and conversely of the intimacy 
which exists between prosperity and 
good health. The company’s instrument 
for helping its policyholders to insure 
their insurance against economic dis- 
turbances is the Policyholders’ Service 
Bureau. 


“A collective service is rendered to 
whole industries or to employers located 
in a common geographical area. Such 
broad services contribute toward the sta- 
bility of employment of many more Met- 
ropolitan policyholders than would 
otherwise be possible. In addition, an 
individual consulting service is available 
to policyholders of the Group Division, 
each of whom are employers. TheSe are 
the fields within which the Metropolitan 
has been functioning in its economic 
endeavors.” 








MANY POLICYHOLDERS DROWN 

In its current bulletin the New York 
Life calls attention to the large number 
of persons who drown. In July there 
were thirteen such death claims. 





oO. L. HILL WICHITA AGENT 

Oscar L. Hill has been appointed gen- 
eral agent of the National Life of Ver- 
mont for southern Kansas with head- 
quarters at Wichita. 
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LIVE HINTS FOR BUSINESS 





GETTERS s 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


A representative of 





the Union Central 
Life gives the follow- 
ing example of a way 
to handle the situa- 
tien when the prospect accepts the ap- 
plication but does not sign. When the 
prospect pigeon-holes the application in 
his desk, the agent gathers up his papers 
as if to leave, but he comes back and 
says: “Mr. Prospect, if I were you, I 
don’t think I would leave this application 
blank in my desk. Suppose you left it 
around and something happened to you 
soon after you put it away. Your wife 
will come down here to clean out your 
desk and see what there is in it she can 
utilize. How would you like her to find 
this unsigned application lying here in 
your desk? Mr. Prospect, you can’t 
afford to take that chance.” 

If the prospect hands the agent back 
the application and says, “Here, you 
keep it and I'll let you know when I’m 
ready,” the agent replies: “Mr. Pros- 
pect, I can’t afford to walk the streets 
of this city with your wife’s bread and 
butter in my pocket. You will just have 
to tear it up or put your name on it, one 
or the other.” 

The prospect starts to tear up the ap- 
plication, but the agent stops him, say- 
ing, “Wait! I don’t believe I’d tear up 
that paper.” 


When Prospect 
Pigeon- Holes 
Application 


6.8 
The Travelers says 


Analogy that the man who 
With Home builds his estate on 
Building the permanent forms 


of life insurance is 
much like the man who builds rather 
than rents his home. Building requires 
a larger initial outlay than does renting. 
For this reason, the prospective home 
owner may consider it advisable to build 
a less sumptuous residence than he, per- 
haps, would occupy as a tenant. But 
once having made that first investment, 
the money which he previously expended 
in rent goes to increase his equity in 
his home, while the tenant has only his 
canceled checks to show for his expendi- 
tures. 

The man who buys permanent life in- 
surance may find it necessary to buy a 
smaller amount of life insurance at the 
start. But his premiums are constantly 
building up the value of his policies, en- 
couraging him to add to his: insurance 
whenever he is able. 

He, too, is much more likely to become 
a permanent policyholder, just as a home 
owner is more likely to remain a per- 
manent resident in his community. 

* * 


The Manhattan 
When Death Life cites the follow- 
Ends ing consequences 


Co-Partnership when death ends a 
co-partnership : 

The partnership is ended and its af- 
fairs must be liquidated. The surviving 
partner has the following duties and re- 
sponsibilities: (a) To convert the firm’s 
assets into cash; (b) To settle with es- 
tate of deceased partner; (c) To pay all 
outstanding debts; (d) To settle all joint 


business, including notes jointly en- 
dorsed which immediately become due. 

He is limited in the following ways: 
(a) He can only sell goods for cash ex- 
cept at his own risk. (b) He cannot buy 
now stock except at his own risk. (c) 
Firm ratings are discontinued by credit 
agencies. (d)) He cannot require ad- 
ministrator or executor of deceased part- 
ner to sign renewal notes. (e) He must 
take into account personal creditors of 
deceased as well as firm creditors. (f) 
He may be hampered by widow, execu- 
tor, or administrator of deceased. 

The estate of deceased partner is ef- 
fected as follows: 

(a) It is entitled to no salary or draw- 
ing account after death of the deceased. 

(b) It cannot force any settlement 
until all firm obligations are met. 

Cash is necessary when death ends a 


co-partnership. Life insurance will pro- 
‘vide the amount necessary in such an 


event. 
pp Nig 
Len L. Blake, su- 
Gives His pervisor with the 


Telephone 


Kansas City general 
Approach 


agency of the Aetna 
Life, gives the fol- 
lowing telephone approach which was 
printed in “The Life Aetna-izer”: 

Agent: “Mr. Prospect, this is Mr. 
Blake with the Aetna Life.” 

Prospect: “Yes.” 

Agent: “Mr. Prospect, I want to mail 
you a card describing an unusual con- 
tract that my company writes. Each 
one of these cards is made up for a 
particular age, therefore in order that the 
card I send may be definite interest to 
you, I need your date of birth. You 
don’t mind giving me that, do you?” 

Prospect: “I am 51 years old.” 

Agent: “Is that your insuring age? 
You see, your real age and insuring age 
are sometimes different. Six months 
after your birthday you are rated as your 
next age for insurance.. Therefore I 
need your date of birth. What month 
and day were you born?’’ 

Prospect: “April 6, 1878.” 

“T then mail this man one of the 
Eames Aetna-graph presentation sheets 
for a plan that I think puts me in a 
better position now and gives me just 
one more age change;’ says Mr. Blake. 
“In about three days after mailing him 
the card I either call on him or tele- 
phone him again, preferably telephone. 
When he answers I ask him if he got 
the card and what he thought of it. This 
gives me a chance to find out if he has 
any interest whatever and I learn what 
his objections are so when I see him I 
am better able to meet them.” 





John Prins of the Metropolitan Life 
Insurance Co. was named president of 
the Spokane Life Underwriters’ Associ- 
ation at a recent meeting held in Spo- 
kane. 





The Benorch Life of Springfield, 
Mass., has been granted license to do 
business in Virginia. 








Eighteen 
Lives 


Policy Holders 


Holders 


BANKERS 


Established. 1879 








Total New Life Insurance on Policy 
ee ue rat $18,208,394 


LIFE COMPANY . 


GERARD S. NOLLEN, President 


Million Plus on the 
of Policy Holders 


January 1, 1929, to July 31, 1929, inclusive 
Percentage of Total New Life Insurance... 25 
Total Number Applications on Lives of 


3,427 


Des Moines, Iowa 








NEW TRAVELERS CLUB 





Formed by Agents of Columbus Circle 
Branch of Travelers; Charles 
Quentin, President 


The agents of Columbus Circle branch 
of the Travelers have formed a Travel- 
ers Club. The following officers were 
elected to serve for one year: 

Charles Quentin, president. 

Harry L. Hayward, treasurer. 

Frank E. Strange, secretary. 

The purpose of the club will be to 
promote good fellowship and encourage 
ideas tending to uphold ethics in under- 
writing. The club is fostered by John 
R. Davis, manager of Columbus Circle 
Branch. 





RIEHLE IN SAN FRANCISCO 

Theodore M. Riehle, associate man- 
ager of the Riehle agency of the Equit- 
able Life Assurance Society in New 
York, addressed the San Francisco Life 
Underwriter’s Association at a special 
luncheon on Wednesday, August 28 on 
“Corporation Insurance in Action-Get- 
ting Buyer’s Language.” 





GOEWEY JULY PAID-FOR 
The Raymond E. Goewey agency of 
the Aetna Life in the Bronx observed 
its second birthday in July by paying for 
$325,000 in that month. 








TO BROKERS 


GUARANTEED INCOME 





POLICY in any amounts 
without medical examination 
—worth your while to inquire 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


W. H. JONES, Mgr. 


110 William Street 
New York City 
Beekman 5058-6691 














—a 





William Frederick Horn, assistant 
manager of the Virginia Life and Gs 
ualty of Richmond, and Mrs. Daisy Ger 
trude Brodnax, widow of Dr. John W. 
Brodnax, for many years coroner d 
South Richmond, were married recently 


—_ 








A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 





“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
_ Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 
success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


New York, N. Y: 


GEORGE K. SARGENT 
2nd Vice-President 


Manager of Agencies 
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Plan Six Minute Talks 
To Interest Clubwomen 


NEWARK LIFE UNDERWRITERS 





Meeting to Be Held in November at 
Robert Treat Hotel; Women to 
Be Guests 





Tentative plans are now under way for 
the meeting of the Newark Life Under- 
writers’ Association which will be held 
next November in the Robert Treat Ho- 
tl, Newark. It gives promise of being 
one of the largest and most instructive 
meetings ever held by the organization 
since its inception. At this meeting the 
members of the Federation of Women’s 
Clubs of northern New Jersey will be 
the guests of the underwriters’ associa- 
tion and it is expected that at least 300 
members of the organization will take 
advantage of the invitation. 

The plans as mapped out will consist 
of six twenty-minute talks on budget, in- 
vestment of surplus, safeguarding invest- 
ments, wills, trusts and life insurance, 
the talks to be given by officials who 


are recognized as authorities on the va-_ 


rious subjects. 

To Appoint Special Committees 

At the coming meeting of the execu- 
tive committee of the underwriters’ asso- 
ciation it is planned to appoint a special 
committee of the association who will 
meet with the officials of the women’s 
clubs who will in turn appoint a com- 
mittee and both organizations will then 
work in co-operation with a similar com- 
mittee to be appointed by the various 
banks and trust companies in New Jer- 
sey, in selecting the speakers and work- 
ing out other details of the program. 
Among the officials of the underwrit- 
ers who are taking an active part in the 
movement includes Fred Lieberich, Jr., 
president; Thomas M. Searles, vice- 
president, and Charles J. Schmitz, secre- 
tary. It had been suggested that a 
monthly meeting be held in the various 
counties where the women’s clubs met 
during the fall and winter season at 
which time a prominent life underwriter 
would address the club women on life 
insurance and other subjects in safe- 
guarding the home, but this plan has 
been dropped as it was feared that other 
life underwriters’ associations in the 
state would object to the Newark or- 
ganization coming into their territory. 
There will also be an extensive cam- 
Palgn on the part of Newark organiza- 
tion to increase the membership and the 
goal has been set for membership of 250 
before the next annual election of offi- 


cers rolls around. The present member- 
ship is about 132. 


HAS ORGANIZED SALES HELPS 





Lincoln National Life Now Has Special 
roup Working On Sales Material 
For Field Organization 
“ag T. Shepard, vice-president in 
“harge of agencies for the Lincoln Na- 
Honal Life of Fort Wayne, Ind. has 
oe the completion of another 
; in his plan of a chain of direct home 
7 ce sales helps for fieldmen, with the 
Spointment of an additional man in the 
> sad department. He is Donald Vod- 
Pina » Who will be. in charge of agency 
“ les for the entire sales territory of 
company. His appointment rounds 


out the home . «6 
oe offic ‘i 
Batization e divisional sales or 


sos ome office agency service force 
men S aS an organization of six 
Plus the necessary clerical force. 
a. gee agency divisional secre- 
Works dis arge of the department, and 
agency Irectly with four divisional 
i the wPondents, each of whom 
+ im e home office sales problems 
Sins Perintendents’ territory. These 
a Bondents are N. F. Farr, D. C. 
% R. H. Cutter, and E. K. West. 


Conway Warns About 
Selling Company Stock 


MUST FIRST GET AUTHORITY 





Investment Houses Offering Insurance 
Stocks Must Have Certificates 
of Authority 





Superintendent of Insurance Albert 
Conway of New York has issued a state- 
ment to the effect that there have re- 
cently been several occasions on which 
banks, brokers and investment houses 
in this city and elsewhere have at- 
tempted to sell stocks of unauthorized 
insurance companies in the State of 
New York without. first having com- 


plied with the provisions of Section 66. 


of the New York Insurance Law. This 
section provides that no individual, part- 


nership, association or corporation as 


the agent of another, or as broker, shall 
sell or offer for sale or in any way assist 
in the sale in this state of the securi- 
ties of any promoting or holding cor- 
poration or of any insurance corpora- 
tion which is not at the time of such 
sale or offer of sale lawfully engaged 
or authorized to engage in the transac- 
tion of the business of insurance in this 


state without first procuring a certificate 
of authority from the Insurance Depart- 
ment to sell such. securities, nor shall 
any individual, partnership, association 
or corporation sell or offer for sale in 
this state the securities of any promot- 
ing or holding corporation or of any in- 
surance corporation which is not at the 
time of such sale or offer of sale law- 
fully engaged or authorized to engage 
in the transaction of business in this 


state unless such corporation shall have 


first procured from the Superintendent 
of Insurance a certificate that such cor- 
poration has fully complied with the pro- 
visions of this section and is authorized 
to sell such securities. 


Heretofore no specific attention has 
been called to the individual or the firms 
attempting to make such offering, nor 
has any affirmative action been taken 
other than the prevention of such sale to 
the people of the State because of the 
fact that in every instance the person 
or the firm making the offering has 
pleaded ignorance of the existence of 
such section and the necessity of making 
proper application and the obtaining of a 
license as required. In the future Sup- 
erintendent Conway says, it will be 
necessary to call to the attention of the 
public of the State each specific offering 
that is made. 


WRIGHT AGENCY SUPERVISOR 





A. Neil Somerville Advanced in Penn 
Mutual Agency in Boston; Leaders 
at Convention 
A. Neil Somerville, who joined the 
Stanford Wright agency of the Penn 
Mutual at Boston, about three years ago, 
has been made supervisor of the agency. 
Mr. Somerville and Mr. Wright, with five 
members of the agency who qualified by 
producing the requisite amount of indi- 
vidual business the past year, will attend 
the agents’ convention at the Chateau 
Frontenac, Quebec, the week of Septem- 
ber 13. In this group are Peter A. Col- 
lins, George A. Watkins, Justin Perkins, 
Raymond T. MacDermott and Leslie 

Small. 

Six men have been added to the force 
as follows: Albert C. Dearborn, Albert 
Sellman, Leon C. Palmer, John A. Finn, 
Harold E. Stretton and Herman Verbal. 
The business written during July shows 
that the agency is ahead of last year. 





N. J. SUN LIFE PRODUCTION 

The paid-for production, including 
Ordinary and Annuity, of the Newark 
division for the month ending August 
12, totaled a little over $500,000, a gain 
of 100% over a similar period in 1928. 
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from surplus disclosed at the last quin- 
quennial valuation made as at the end 
of 1923. Payment of sickness disable- 
ment and maternity benefits are made 
by the company’s agents, in accordance 
with the terms of the contract between 
the company and the societies, at the 
homes of the members. Thus the mem- 
bers of the Prudential Approved Socie- 
ties have the advantage of a most effi- 
cient personal service which engenders 
a feeling of confidence on the part of 
the societies’ members in the company 
and its staff, to whom they look for ad- 
vice in all insurance matters. The com- 
pany moreover is identified with a na- 
tional service which is an integral part 
of the social fabric of Great Britain and 
Ireland. 

The agents’ principal duties consist of 
payment of benefit, collection of contri- 
bution cards, and the enrollment of new 
members. 

Method of Payment of Benefit 

The payment of benefit is of par- 
amount importance, and the Prudential 
organization provides for prompt per- 
sonal payment to the member as soon 
as his claim has been established. The 
company’s agents have in their hands 
premiums collected in connection with 
the company’s industrial branch business 
and a portion of this sum is used by 
them for the payment of claims of mem- 
bers of the Approved Societies, the 
agent being allowed credit in his weekly 
remittance for sums so disbursed on for- 
warding the receipts for benefit pay- 
ments. For this purpose the societies 
place at the disposal of the company a 
sum from which the company can draw 
daily the amount of credit claimed by 
the agents in respect of National Health 
Insurance Benefit receipts. Benefit pay- 
ments are made normally at weekly in- 
tervals. 

When a member of the Approved So- 
cieties falls ill it is his duty to notify 
his agent within three days and to sup- 
port his claim for benefit by a medical 
certificate, provided by his panel doctor. 
The member then completes a form of 
claims for benefit on which the agent 
enters certain identification particulars 
and this form is sent to the head office 
of the society. 

Authorization and Supervision of 
Claim 

On the receipt of the claim form at 
the head office the member’s record is 
examined, and if in order for payment 
of benefit an authority for payment at 
the proper rate is issued to the agent. 
The member must produce weekly med- 
ical evidence, except in certain cases of 
long duration incapacity, before payment 
of benefit is made, and on recovery must 
furnish a certificate from his doctor to 
the: effect that he is fit to resume em- 
ployment. During the course of his ill- 
ness he is visited periodically by the 
society’s sick visitor, who sees that he 
is observing the rules of the society as 
to behavior while on the funds, and that 
he is doing nothing to retard his recov- 
ery. If the sick visitor reports that the 
member appears fit for work the society 
considers whether the case should be 
teferred for an independent medical ex- 
amination by one of the regional medical 
officers appointed by the Ministry of 
Health, or the appropriate central au- 
thority for that purpose. 

The new claims for sickness and dis- 


ablement benefit received at the Socie- 
ties’ head office vary from between 30,- 
000 to 40,000 a week, during an influen- 
za epidemic, to from 12,000 to 14,000 dur- 
ing more normal periods, and the num- 
ber of weekly payments on account of 
these benefits varies from 100,000 to 
170,000 according to the season. 


Free Legal Assistance to Members 

The work of. examining new claims at 
the head office is performed by an ex- 
pert staff and where it appears that the 
member is entitled to compensation un- 
der the Workmen’s Compensation Act 
or to damages at common-law in respect 
of his incapacity, his case is referred to 
the Societies’ legal department, which 
watches the case to see that it is satisfac- 
torily settled. Where it is necessary to 
undertake legal proceedings to secure 
compensation or damages the Societies’ 
solicitors will conduct the case, free of 
expense to the member. This free legal 
service is a special feature of the Pru- 
dential Societies and their solicitors have 
been able to secure settlements for sub- 
stantial sums. One case recently was 
successfully carried to the House of 
Lords. An increasing number of street 
accidents has been observed in recent 
years, and there have been several cases 
of Prudential members, so injured, se- 
curing, with the assistance of the so- 
cieties’ solicitors, damages amounting to 
£1,000 or more. 

As mentioned above, the assets and 
liabilities of Approved Societies are val- 
ued periodically and if a disposable sur- 
plus is disclosed, a scheme for its dis- 
tribution among the members must be 
prepared by the society for approval by 
the central authority. There have been 
two such valuations since the inception 
of the scheme and owing to careful su- 
pervision of claims, wise selection of in- 
vestments and the observance of eco- 
nomic principles in administration, the 
Prudential Societies have on each occa- 
sion been found to have to their credit 
a substantial surplus. 

At the last valuation of the Pruden- 
tial Approved Societies made as at the 
end of 1923 a surplus of £9,000,000 was 
disclosed, of which nearly £534 millions 
were made available for distribution over 
a period of 5 years. Part of this sum 
was allocated by way of an increase of 
the sickness, disablement and maternity 
benefits of those members entitled to 
participate. In the Men’s Society of Eng- 
land, Scotland and North Ireland, the 
rates of sickness and disablement bene- 
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mutual counsel and co-operation which make every 
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fits were increased by 5/- and 2/6d per 
week respectively, and maternity benefit 
was raised from £2 to £2.10-. In_ the 
Women’s Society it was deemed advis- 
able to allocate the whole of the dis- 
posable surplus to treatment benefits. 
In all the Prudential Societies large 
sums are expended annually from sur- 
plus on these treatment benefits of 
which dental treatment benefit is the 
most important. The additional benefit 
scheme arising from the second valua- 
(Continued on Page 14) 
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Western & Southern To 
Enlarge Home Office 


PLANS ANNOUNCED AT MEETING 
President W.J. Williams and Vice- 
President Charles Williams Address 


Session of Cincinnati Convention 


President W. J. Williams of the West- 
ern & Southern Life announced a few 
days ago at the dinner which closed his 
company’s annual convention at Cincin- 
nati that plans are now under wav for 
a fourteen-Story addition to the Home 
Office at Fourth and Broadway,. Cincin- 
nati. His address, and one by the vice- 
president, Charles F... Williams, were 
features of the closing session at which 
500 representatives of the company were 
present. 

Before the dinner all of the 500 agents 
formed in line at the Home Office and 
marched to the Hotel Sinton, headed by 
a band. Each of fourteen districts was 
represented in the parade, with a dele- 
gation of uniformed marchers. A chorus 
of sixty-five voices, under the direction 
of J. Lueders, Cincinnati agent, fur- 
nished a musical program at the dinner. 

President Williams informed the con- 
vention that with the enormous growth 
of life insurance it was now the largest 
individual business in the United States. 

Charles F. Williams, vice-president of 


. the Western & Southern, told of the 


company’s growth and its significance to 
the civic growth of the city of Cincin- 
nati. He said the company now has a 
field force of more than 4,000 men, of 
whom 300 are employed in Cincinnati 
and vicinity. In addition to the agents, 
there are 650 home office employes. 
Moreover, the company’s investments 
are made largely in Cincinnati and vicin- 
ity, thus contributing to the building of 
its homes and business structures. 





SOLICITORS’ CONTRACTS 





New Ruling By Northwestern Mutual 
Life; Company As Well as General 
Agent Will Endorse Them 
The Northwestern Mutual Life has 
tuled that hereafter soliciting agents 
contracts will be endorsed by the gen- 

eral agent and the company. 

By the terms of the endorsement the 
general agent, upon the termination of 
the district or special agent’s contract, 
will thereafter pay renewal commissions 
direct to the soliciting agent and upon 
the termination of the general agent’s 
contract, the company will thereafter 


Pay renewal commissions direct to the 
Soliciting agent. 





FRANK B. PAULSEN PASSES 





Mutual Life Comptroller Dies in Hos- 
pital After Illness; Thirty-eight 
Years with Company 
Frank B. Paulsen, comptroller of the 
Metual Life, died Sunday night in a 
New York hospita! following an illness 
ot two weeks. He was born in Dobbs 


ean N. Y., in 1876, and after attending 


, from which. position he was 
Promoted to comptroller in March, 1928. 


_ HARTFORD CONFERENCE 

“ae assistant managers and twelve 
leld assistants, agency development and 
1 accident and group departments in 
© Vatious branch offices in New York 
or a the Travelers, have been invited 
off usiness conference at the home 
Ce September 3-6. 








BULLOCK GOING TO COAST 
Stat andler Bullock, president of the 
_ Mutual, will go to the: coast the 
og Part of September. Stephen Ire- 
the head of the production division of 
Company, will accompany him. 








CONVENTION REPORTING SPEED 





Northwestern National’s Paper Covers 
Regional Meeting in Best Methods 
of Modern Journalism 
To give the field forces of the North- 
western National Life of Minneapolis 
news of the proceedings of the three re- 
gional conventions being held this month 
while it is still news, the Northwestern 
National News, weekly newspaper for 
agents of the company, has utilized mod- 
ern news-gathering methods to cover the 
proceedings of each meeting as speedily 

as_ possible. 

Speed was decidedly the watchword 
when delegates at the central regional 
convention, held August 12 to 16 at 
Breezy Point, Pequot, Minn., received on 
Thursday evening copies of the News 
that covered the convention proceedings 
through Wedygesday, and contained pic- 
tures snapped at the convention. Long 
distance telephone was used to convey a 
report of the Wednesday session to the 
home office, 160 miles from where the 
News is printed. A special automobile 
Thursday’ afternoon carried the copies 
still damp from the press to Breezy 
Point, in time for distribution just afte 
the banquet that evening. To make this 
possible, the News was issued on Thurs- 
day of that week instead of Friday as 
is the custom. 

The same speed characterized the cov- 
ering of the news of the two other ter- 
ritorial conventions of the company. 





HEADS JERSEY GROUP DEP’T 





D. R. Anderson Made District Manager 
for Sun Life; Will Develop Field; 
Is a Lawyer 

Duncan R. Anderson has been made 
district manager of the group depart- 
ment of the Newark division of the 
Sun Life of Canada. He will have full 
charge of the state of New Jersey and 
will make appointments of agents 
throughout the state and develop group 
insurance. 

Mr. Anderson, who is a lawyer, en- 
tered the employ of the company in 
Montreal immediately after leaving the 
Magill University. He has developed the 
group insurance idea in Canada 2nd on 
the West Coast to such a successful 
point that it was decided by the com- 
pany officials to send him to New Jer- 
sey to develop the group insurance field 
there. 





Taxation Of Premium 


(Continued from Page 1) 


days’ grace period precipitated the de- 
bate. The thirty days’ grace period will 
stand. 
Would Have Been An Expensive 
Proposition - “ 

One can imagine the consternation in 
life Home Offices over a bill in Missouri 
which would require publication of 
names of all policies which had lapsed, 
and especially over the first publication 
which was to include all names in a 
twenty-one year period, following which 
publication of new names was provided 
for each year. Salesmen of securities, 
lawyers of the off color type and many 
others would have liked to have seen 
that bill passed. They were disappoint- 
ed because it was killed. 

Michigan has a new insurance code. 
The principal changes in the statute in- 
clude general bolstering of reserve re- 
quirements for the so-called “at cost” 
carriers; increases capital requirements 
of new companies; brings mutuals and 
reciprocals under the agents’ licensing 
provision; increases the superintendent’s 
power in fixing agency qualification 
standards; modernizes the 
laws; broadens group life insurance act 
and approves A. M. T. table as an alter- 
native in rating. 

The most important of all the legisla- 
tion of the year has already been print- 
ed in The Eastern Underwriter. That 
had to do with the expense amendments 
of the New York act—Section 97 and ac- 
companying sections. 
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LVew York Life 


Dyurectors 


The success of any Company is primarily a matter of 
management—that is, of MEN. Following is a list of 
Directors, New York Life Insurance Company, the most 
recently elected being Calvin Coolidge: 





Be a Se Se Director Valentine & Co. 


I 3 chic a's sx on oxen eee giacs Manufacturer 
oA a re i er Textiles 
CORNELIUS N. BLISS............. Commission Dry Goods 
MORTIMER N. BUCKNER Chairman of Board, New York 
Trust Co. 
THOMAS A. BUCKNER.................<. Vice-President 


NICHOLAS MURRAY BUTLER. Pres’t Columbia University 
CALVIN COOLIDGE _ Former President of the United States 


GEORGE B. CORTELYOU...... Pres’t Consolidated Gas Co. 
WALTER W. HEAD.......... Pres’t State Bank of Chicago 
CHARLES D. HILLES 


Sev hwehicasl teat Insurance Manager 


ALBA B. JOHNSON............. Retired, Philadelphia, Pa. 
PERCY H. JOHNSTON .. .Pres’t Chemical Bank & Trust Co. 


WILLARD V. KING ; Chairman Advisory Board, Irving 


Trust Co. 
DARWIN P. KINGSLEY.... President 


RICHARD I. MANNING... . Farmer, Columbia, So. Carolina 
Fe oo, oa ce ce knee e beh weno ss Lawyer 
GERRISH H. MILLIKEN.......... Deering, Milliken & Co. 
FRANK PRESBREY........ Frank Presbrey Co., Advertising 
JOHN J. PULLEYN...... Pres’t Emigrant Ind. Savings Bank 


FLEMING H. REVELL..... Fleming H. Revell Co., Publishers 


Chairman of Executive Committee, 
GEORGE M. REYNOLDS Continental 

Illinois Bank & Trust Co., Chicago 
HIRAM R. STEELE....... Steele, DeFriese & Steele, Lawyers 


JESSE ISIDORE STRAUS. . President R. H. Macy & Co., Inc. 


Commission 
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tion commenced to run as from July, 
1926, and during the first three years of 
its operation the Prudential Approved 
Societies have expended on dental treat- 
ment benefit over £114 millions. 

Dental Benefit 

This benefit is administered from the 
head office of the societies to which all 
applications for benefit are sent. A scale 
of charges has been agreed with the 
dentists, and a system of regional den- 
tal officers has been set up, under the 
central authority, to whom _ societies 
may refer cases where they think a den- 
tist’s estimate of the work required to 
be done is excessive. Dental treatment 
benefit takes the form of a contribution 
towards the cost of dental examination, 
extraction of the teeth and the provi- 
sion of new dentures. The proportion 
contributed depends on the funds avail- 
able and in some cases it has been pos- 
sible to pay the whole cost of the treat- 
ment required by the member. 

The value of this benefit cannot be 
overestimated as it affords an opportu- 
nity to millions of insured persons to 
have, their teeth overhauled and where 
necessary to be fitted with serviceable 
dentures, which lack of means would 
otherwise prevent. It is a well-known 
fact in the medical world that defective 
teeth are at the root of many human ail- 
ments, resulting in permanent impair- 
ment of health, and the Prudential So- 
cieties have undoubtedly been actuated 
by a wise and far sighted, policy in allo- 
cating so much of their surplus funds 
to the provision of this benefit, the ef- 
fect of which in due time it may con- 
fidently be expected will be reflected in 
lower rates of incapacity and an im- 
provement in the vitality of the insured 
population. 

Hospital Treatment 

Second only in importance to dental 
treatment benefit is hospital treatment 
benefit. In Great Britain and Ireland, 
with the exception of the poor law in- 
firmaries the bulk of the hospitals are 
supported by voluntary contributions. 
They are also the training grounds of 
the British medical profession and at all 
times appeals for help from the hospi- 
tals meet with a ready response from 
the British public, who are justly proud 
of these institutions. These hospitals 
are expected to contribute according to 
their means. Hospital treatment con- 
sists of the payment of a weekly sum to 
the hospital in respect of a member of 
the Prudential Approved Societies while 
he is an in-patient. This sum varies 
from £1 to £2 weekly, according to the 
funds available and since July, 1926, a 
sum of upwards £400,000 has been ex- 
pended by the Prudential Approved So- 
cieties on the provision of this benefit 
for their members. 

Other additional benefits provided by 
the Prudential Approved Societies con- 
sist of convalescent home treatment, 
nursing treatment, ophthalmic treat- 
ment, and medical and surgical appli- 
ances benefit. 

Convalescent home treatment consists 
of payment for the maintenance of a 
member in a convalescent home for a 
limited period; under nursing treatment 
a contribution is made towards visits 
paid to the member by the district 
nurse; opthalmic treatment provides for 


the part payment towards testing of eye-. 
sight and the provision of glasses, and. 


where the society is satisfied that the 
need exists the society will pay part of 
the fee for consultation with an opthal- 
mic surgeon. Under medical and surgi- 
cal appliances benefit the society de- 
frays part of the cost of the necessary 
appliances. 
Investment of Funds 

The investment of funds remitted to 
the societies for investment by the cen- 
tral authorities is carried out by the 
trustees of the societies. The total sums 
so invested amounted at the end of 1928 
to over £11% millions, and it is a tribute 
to the skill and foresight exercised by 
the trustees in their selection of securi- 
ties that the average yield on these in- 


vestments amounted in 1928 to £5 3s 
5d%, notwithstanding the fact that they 
were limited to trustee securities. 

The amount standing to the credit of 
the Prudential Approved Societies in the 
National Health Investment Accounts 
under the control of the ‘central authori- 
ties amounted at the end of 1928 to over 
£10% millions. 

The societies’ accounts and records are 
subject to audit by auditors appointed 
by the treasury and such is the magni- 
tude of their task that a staff of audi- 
tors is constantly employed on this work 
at the societies’ head office. 

Widows,’ Orphans’ and Old Age Con- 

tributory Pensions Act 

Besides the administration of National 
Health Insurance, Approved Societies 
are also intimately concerned with the 
administration of the Widows,’ Orphans’ 
and Old Age Contributory Pensions 
Act. Contributions are payable under 
this act, except in a few special cases, 
under the same conditions as contribu- 
tions for health insurance and as men- 
tioned above the health and _ pensions 
contribution is combined in one stamp. 

Consequently, on an insured person 
applying for an Old Age Pension or on 
the application of the Widow of an in- 
sured person for a Widow’s Pension 
recourse is had to the insured person’s 
approved society by the State Pensions 
Department for a copy of his record. 
tn many such cases, where there has 
been prolonged unempicyment, it 1s 
necessary for the Society to review the 
member’s position and make enquiries 
to ascertain the precise circumstances of 
his shortage of contributions, to insure 
that he or she is not deprived of a pen- 
sion through the failure of the Society 
to apply the provisions of some section 
of the Act or Regulations which would 
enable the conditions necessary for the 
grant of a pension to be satisfied. 

The Prudential Approved Societies 
deal weekly with several hundred of 


pensions enquiries arising from applica- 
tions for pensions, and answer many 
other enquiries from elderly members 
who are anxious that their records 
should be in order for a pension when 
the time arrives. The advice given by 
the Prudential Approved Societies is 
greatly appreciated by their members 
and it is not an uncommon occurrence 
for the Society to receive a letter of 
thanks from an aged member, who has 
perhaps been permanently incapacitated 
for many years, and who on attainment 
of age 65 exchanges his disablement 
benefit, which has been paid to him reg- 
ularly by the Prudential agent, for the 
Old Age Pension, which he must in fu- 
ture draw from the local Post Office. 
The work of the Prudential Approved 
Societies in National Health Insurance 
is a fitting complement to the great 
work of the Prudential Assurance Co. 
in the field of Industrial life insurance, 
and in countless homes throughout the 
length and breadth of the British Isles 
it is the privilege of the Prudential 
agent to pay the benefit which will help 
to tide over anxious weeks of sickness, 
or perhaps bring assistance to a mother 
in her time of need, and give a future 
citizen a fair start on life’s highway. 





INTERESTING DEATH CLAIM PAID 

Among the first year death claims 
paid by the New York Life during July 
was one for $10,000 on the life of .a 
housewife of Berlin, Wis. The policy had 
only been in force twelve days before her 
death resulted from an accidental gun- 
shot wound. The premium paid by the 
insured was $9.90. This claim was one 


’ of sixty first-year claims, amounting to 


$246,529, paid last month. The premiums 
received from these policies amounted to 


$10,345. 





SAVE RENEWALS 
In the current issue of the Bankers 
Life of Iowa Manager J. A. Reinhart of 
Wichita, Kan., has an article on this 
topic, “Live on First Year Commissions 
and Save Renewals.” 





“A MESSAGE 
of Great 
Importance’”’ 


When the largest bank in 
the United States goes forth 
to sell life insurance for you, 
—it must be a good business. 


Displayed prominently in 
the window of one of its im- 
portant offices in New York, 
recently, was the attractive 
poster you see reproduced 
here—a _ poster bespeaking 
courteous attention for life 
insurance men—appealing to 
thousands of passersby to 
give an ear to your story. 


With such an institution 
as the National City Bank 
featuring life insurance in its 
advertising and inviting the 
earnest consideration of the 
public, Detroit Life Insur- 


message. 


has prompted it. 


Union Indemnity Company 


Bankers & Merchants Fire Insurance Company 


PARK AVENUE AT COLUMBIA, 





ance Company deems it a real privilege to join hands in furthering this great 


‘We hope that the many readers of this publication who, like us, are 
engaged in the great business of insurance, will be inspired by the National 
City Bank’s “‘message of importance” and the fine spirit of helpfulness which 
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Continuance of Policy 
Waives Cancellaiion 
INVOLVING FALSE STATEMENTS 


Missouri Court Decides Against Com. 
pany in Case Where False Ans:vers 
in Application Are Admitte 1 


When a life insurance company con- 
tinues a policy in force after 1 arning 
that the insured has made false state. 
ments in the application for the insur- 
ance, such continuation of the policy in 
effect amounts to a waiver by ‘he in- 
surer of the right to cancel the policy, 
according to a decision by the district 
court for the Western District of Mis- 
souri in the case of the Aetna Life y, 
Sarah Levey. 

The Aetna Life issued two policies for 
$5,000 each on the life of Joseph Levey 
through the Kansas City agency in 1927, 
Levey later died and the compaiy filed 
a bill in equity to cancel the policies, 
In giving his decision against the Aetna 
Life, Judge Reeves in his opinion said: 

“The defendant, in substance, admits 
the untruthful nature of said statements 
and answers but asserts that thereafter 
the plaintiff made an independent exami- 
nation and full inquiry into the facts, 
and became fully acquainted with all the 
particulars relating to the subject of such 
untruthful statements and answers. 

“By across bill, defendant alleges that 
the insured has deceased and that the 
benefits promised under said policies have 
matured and she asks for judgment for 
the full amount thereof, together with 
her costs, damages and a reasonable at- 
torney’s fee. 

“A decision of the case requires a de- 
termination of the gestion as to whether 
the plaintiff waived the false statements 
and untrue answers made by the insured 
in his application for the insurance. It 
is unnecessary to quote pertinent pro- 
visions of the policies for the reason that 
it is admitted that the false statements 
and untrue answers returned by the in- 
sured were sufficient to avoid the obli- 
gations of the contracts. ‘If, therefore, 
the policies were in force at the time 
of the death of the insured, it was on 
account of a waiver by the plaintiff. 

“Plaintiff had information of the falsity 
of the answers made by the insured in 
his application by letter dated October 
12, 1927. This letter definitely advised 
plaintiff that the insured was ‘suffering 
from aortitis.’ The insured died of this 
disease. Plaintiff then sought to hold up 
delivery of the policies and on its own 
account conducted an exhaustive investi- 
gation. It no longer relied on the truth 
of the statements made by the insured 
in his application. The insured under- 
stood from the acts of the plaintiff that 
it was no longer depending upon his 
statements in his application but woul 
only be satisfied with his insurability 
from independent sources. The insured 
readily submitted to further examination 
and permitted inquiry of his personal 
physician relative to his physic 1 condi- 
tion. 

“Plaintiff obtained informatio. regatt- 
ing the insured’s physical condi: ‘on from 
many different sources. It came into pos 
session of all the facts which were com 
cealed in the application. It advised the 
general agent at Kansas City o: Novem 
ber 22 that ‘the entire facts hve beet 
submitted to the proper author ties who 
advise that we may approve th. policies 
as originally written.’ ” 





FOSTERS MORALF 


Group life insurance fost 
morale by tying up the mos 
thing in a man’s life—his lo 
family—with his workday life. 
crete evidence of the employer 
not only in his workers but 
dependent upon them, and it 
step toward eliminating wast 
creasing production, says the 
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interest 
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One of the largest life insurance 24" 
ments in 1928 followed the deat) of Ben 
jamin Dansard of Detroit, Monroe i" 
Bolles Harbor, Mich. The _proceé 
paid beneficiaries were $4,510,(00. 
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A SOUTHEASTERN 
TREND 
Looking for a new source of revenue 
the Roumanian government has now 
prepared a bill which provides a par- 
ticipation of the government in the 
profits made by the insurance compa- 
nies. In Greece the insurance compa- 
nies are compelled to pay the entire cost 
of the new fire brigades and upkeep of 
the brigades: This development is typic- 
al of present southern European trends 
so far as insurance is concerned. The 
governments cannot see the vital impor- 
tance played by insurance in building 
up their nations and keeping credit on 
a sound basis. Like some American 
demagogues they see only assets when 
they consider insurance matters. 


EUROPEAN 


The Roumanian bill provides a par- 
ticipation (proportion to be fixed by 
law) in the net profits of the insurance 
companies. This bill, which will be pre- 
sented to Parliament soon, also provides 
for compulsory insurance of crops. 

The older established Roumanian com- 
panies have shown profits recently, but 
many have done so because they have 
made it a practice of reinsuring their 
bad risks heavily. Many foreign compa- 
nies have, therefore, been restricting 
their acceptances of Roumanian business. 





THE SIZE OF BUILDING AND 
LOAN ASSOCIATIONS 

The number of building and loan asso- 
ciations throughout the country which 
have attained impressive size is remark- 
able. A recent survey by the United 
States League of Local Building and 
Loan Associations, national association 
of these organizations, shows that there 
are eighty-seven such associations which 
have total assets of more than $1,000,- 
000,000. 

This compilation, as of June 30, reveals 
that the largest organization is the Rail- 
road Men’s B. & S. Association of In- 
dianapolis, with total assets amounting 
to $58,010,336. This is only a little larger 
than the Railroad Co-operative B. & L. 
Association of New York City with $56,- 
266,056 total assets. There are three as- 
sociations that are just under $50,000,000; 
the Farm & Home S. & L., of Nevada, 
Mo.; the Buckeye State B. & L. of Co- 
lumbus; and the West End B. & L. of 
Newark, N. J. 

The extent of the activities and the 
amount of business that passes through 
the offices of these local associations is 


revealed by these figures. A very sub- 
stantial amount of insurance is involved 
in all of their business relationships 
which gives them a rather strong posi- 
tion not only in their particular field but 
in allied activities. 


Not the least interesting aspect of the 
building and loan association business is 
the fact that there is considerable build- 
ing and loan influence in some of the 
new fire insurance companies which have 
been started. Knowing that they can 
swing a lot of business managers of some 
of these associations have been quick to 
take part in such promotions and these 
B. & L. men dot many directorates of 
the newer companies. It should also be 
said that there are also a large number 
of building and loan people on some of 
the companies who filed notice of incor- 
poration and then did not go through 
with the organization. 





T. Emmett Warriner, general agent at 
Lawrenceville, Va., for the Philadelphia 
Life, was nominated in the recent Demo- 
cratic primary as representative from 
Brunswick County in the lower branch 
of the Virginia general assembly. Mr. 
Warriner ran in a hotly contested three- 
cornered race. Nomination is practically 
equivalent to election. It will be Mr. 
Warriner’s first legislative experience 
but he is expected to give a good ac- 
count of himself. He resigned a busi- 
ness position in Lawrenceville several 
years ago to become general agent for 
the Philadelphia Life. 

* * 


Robert Lecky, Jr.. well known local 
agent, of Richmond, Va., and representa- 
tive of the Rockefeller insurance in- 
terests at Williamsburg in the restoration 
project there being financed bv John D. 
Rockefeller, Jr.. was host at a dinner last 
week given in honor of Dr. John Garland 
Pollard. Democratic nominee for gover- 
nor of Virginia. who was formerly head 
of the Marshall-Wvthe school of govern- 
ment and citizenship at the College of 
William and Mary at Williamsburg. Mr. 
Lecky has long been a warm personal 
friend and admirer of Dr. Pollard. 


* * * 


Edgar J. Sloan, vice-president of the 
Aetna Fire, who was injured in an auto- 
mobile accident near Providence, R. I., a 
few weeks ago, is still in a hospital and 
probably will remain there for a connle 
of weeks more. He is makine fine 
progress, it is reported. Among the in- 
juries suffered by Mr. Sloan was a frac- 
tured kneecap. 

* * * 


Ralph G. Engelsman, manager. Penn 
Mutual Life agencv at No. 2 Park ave- 
nue. New York. City, is at work on a 
book which will bear the title, “How 
To Write A Million.” 


British Comment On 
Failure of Frankfort 


RAPS INSTALMENT FINANCING 





Allianz Comes To Rescue; New Frank- 
fort-General Insurance Co. Is 
Formed in Germany 





The Allianz Insurance Co. of Ger- 
many, one of the largest insurers there, 
has come to the rescue of policyholders 
of the Frankfort-General, which got into 
deep waters, by buying the insurance 
business of the latter for a sum stated 
to be 15,000,000 marks and forming the 
New Frankfort-General, which will be a 
subsidiary of the Allianz. In this way 
it is hoped to preserve the large agency 
plant of the old Frankfort-General ex- 
tending throughout most of Europe. Re- 
insurers of the Frankfort General will 
not suffer, it is stated in Germany. Large 
continental creditors of the Frankfort 
have agreed to wait three months for 
settlement of their claims and within 
that time the company will probablv be 
liquidated without insolvency. 

In the meantime. British and German 
papers are running long stories about the 
complicated affairs of the Frankfort 
General. 

More About Instalments . 

A telegram from the Berlin corre- 
spondent of the “Daily Telegraph” dated 
August 19 says: 

“By the injudicious financing of instal- 
ment sale of motor cars and furniture 
one of the two principal German insur- 
ance companies, the Frankfort General. 
has been shaken to its foundations, and 
it is still doubtful whether the attempts 
to prop it up which are being made by 
sister undertakings and by the leading 
banks will be able to prevent its com- 
plete collapse. 

“It appears that British creditors are 
directly involved to a large extent in the 
results of these efforts. 

“The difficulties of the company «re 
ascribed mainly to the guaranteeing of 
long-term transactions by means ot 
short credits obtained in England and 
Switzerland. One of these loans, it is 
stated, matured some weeks ago and 
could not be met, and another, to the 
amount of £50,000, fell due today. 

“The shock caused by the tottering of 
this old and trustdéd institution, which 
was founded in 1870, has been all the 
greater because, in June last, the com- 
pany declared a dividend of 12%%. 
Sharp criticisms are being passed on the 
supervisory board, which comprises rep 
resentatives of ten leading banks. These 
experienced business men, it is main- 
tained, must or should have known that 
at that time the company was already 
involved in dealings which threatened its 
solvency. The State Department for the 
supervision of private insurance, whose 
duty it is to safeguard the interests of 
policyholders, is also blamed for allow- 
ing the company’s affairs to get into 
their present perilous condition. 

“Some days must elapse before the 
full measure of the losses is known. The 
situation of the concern is greatly com- 
plicated by the existence of a number of 
daughter companies. Indeed, these s2-m 
to have been the main source of the 
treuble, and one .f ‘hem, th: S.iuthwest 
German Bank, suspended payment at 
neon today.” 

Did Lots of Italian Marine Insurance 


In an edition of the “London “Times” 
printed a couple of davs after the 
debacle of the Frankfort General became 
known the following statement was 
made: 

“The competition of the German insur- 
ance market has been keen. The Frank- 
fort company is believed to have parti- 
cipated in Italian marine insurance 
through an Italian company in competi- 
tion with what has been known as the 
consortium of insurance offices. Ameri- 
can underwriters and brokers are under- 





The Human Side 
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WILFRED KURTH 








Wilfred Kurth, president of the Home, 
and Ralph Jonas, of Goldman Sachs, the 
New York banking house, have been 
elected to the board of the International 
Germanic Trust Co., which among other 
affiliations has the Germanic Fire. Mr. 
Kurth and Mr. Jonas went on the Inter- 
national Germanic board through being 
on the board of the Mutual Trust Co, 
which was taken over by the Interna 
tional Germanic Trust Co. 

oe 


W. H. Cothran of the American For- 
eign Insurance Association left this week 
on the S. S. “Santa Barbara” for Santt- 
ago, Chile, where he will-join the A. F. 
I. A’s Santiago office. His brother, 
W. R. Cothran, is with the firm of E 
E. Elser of Manila, general agents 10 
the A. F. I. A. for the Philippine Islands 

Ser ae 


William H. Harrison, vice-presidett 
and superintendent of agencies of the 
Atlantic Life, is back from an agenty 
trip through the Middle West. A. 0 
Swink, president of the company, who 
was with him on a portion of the trip, 
also back at his desk. 


SO 
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stood to have had transactions with the 
German market, on the ground, partly, 
that it was thought to be ‘cheap.’ Some 
of the rates quoted by German unde 
writers were regarded as low, and, judg: 
ing by their experience with the nev 
liners Bremen and Europa, such rates 
can scarcely have always been sufficient 
Large lines were known to have beet 
written by German underwriters 
these ships at rates which London a 
other markets found themselves ut 
unable to follow, and, consequently, big 
lines were later reinsured in the Lo 
don market by Getman underwriters 
very much higher rates than had beet 
originally accepted, and the p. yment 0 
such additional rates must thus have Ii 
volved the German companies in consi 
erable loss. It is not unnatura! now that 
a leading German insurance compat) 
has encountered difficulties—apparemt) 
serious—that the recent activi ies of M 
German market should be recall 
There has been ample proof in rece? 


t ° ‘ a 
years of the ease with which insurant 


companies can lose large sums of money: 
and there is also evidence that the Low 
don market has profited by i's ce 
ence, and that the great British ~ 
which offer real security now ;ealize e 
importance of transacting business ® 
adequate rates of premium. [ow av 
miums which do not buy real secu 
are, clearly, an utterly false form ° 
economy.” 
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Havana Expatriates and Their Life 
Insurance 

Those newspaper dispatches from 
Havana referred to in The Eastern Un- 
derwriter last week, telling of protests 
there because the United States and Ca- 
nadian life insurance companies use a 
semi-tropical basis for their premium 
rates, touches on one phase of a prob- 
lem that is constantly coming to the 
surface. Havana, as well as other Cuban 
cities, has a large permanent population 
of Americans. They live in Cuba but 
they usually expect all the privileges and 
advantages of residents in the States and 
Canada. This matter of life insurance 
premium rates is one of the things that 
irritate. The life insurance companies 
maintain that their experience in Cuba 
would not justify applying the domes- 
tic rates. It is reported that the Cuban 
Government has under way a program 
of revision of many of its laws involving 
matters of alleged discrimination and is 
studying the laws of the United States 
and Canada in preparation for a legisla- 
tive program along these lines. The 
Cuban Government cites the vital statis- 
tics of Havana as against those of some 
American cities. But the insurance 
companies have an actual mortality rec- 
ord on which they base their premium 
charges. Thus life insurance may get on 
the agenda of the Pan American Union. 

eee ee 
Insures Publishers Against Failure of 
Their Books 

The possibility of insuring publishers 
against the chance of losing money on 
new books brought out by them has 
been discussed in Germany between the 
Interested parties for some time, and 
Neuman’s Zeitschrift” has now for the 
first time given wider publicity to the 
matter by publishing a series of articles 
on the subject by Curt Mueller & Co., 
of Leipzig, publishers and originators of 
the i ea, and Dr. Kurt Luttenberger, 
Who discusses the subject from the 
a of view of the insurance compa- 


When a publisher brings out a book 
even by a well-known author, he as- 
sumes risks. The risk may be greater 
pol new author, but then the cost is 
ai €t, So that both new books of new 
. ors and new books of old authors 
wastitute a hazard for the publisher. 
ie Story is different, it appears, with 
conan and following editions be- 
the e mer will not be printed before 
pated has had sufficient experi- 
beg with the first one, which experi- 
very generally ‘enables him to form a 
a. * estimate of the remaining 
the et. Second editions thus are out of 
eh but as about 90% of the 
an Printed are new books, the field 
oo large. 

18 the intention to cover fiction, 
Teel books, scientific works, dictiona- 
lar 1 “af , pe aes =< — 
f nd others which are largely 
= ag through advertisements. The 

of current books produced in 




































































Germany has passed a half billion 
marks and as 15% is estimated to be 
the cost to the publisher and allowing 
for directories, etc., as well as for sec- 
ond editions, the amount which might be 
insured is about 50,000,000 marks, which 
is not a small sum having in mind the 
high rates for this type of coverage. 

One of the most important questions 
is whether the policy should be written 
as an open cover with declarations for 
the whole output of a publishing house 
or from case to case for single books. 
To a certain extent this will be a ques- 
tion of premiums and conditions. The 
coverage from case to case would ne- 
cessitate higher rates and the open cover 
would have to be written with restric- 
tions preventing the publisher from ac- 
cepting books which involve too much 
hazard. On the other hand the limita- 
tions cannot go too far and one of the 
points brought out by the promoters of 
the scheme is that publishers should be 
enabled to do things they might not 
otherwise be willing to undertake, a rea- 
sonable restraint being imposed upon 
them through their participation in each 
loss, which may be fixed at 20%. 

The statistics of German publishers 
have shown that for a book of which 
2,000 copies are printed the cost is 20% 
of the price for which it is sold; if the 
edition is 7,000 the percentage is as low 
as 11%. Figuring thus with an aver- 
age of 15% it can easily be seen that if 
the companies assume liability only for 
the cost of manufacture they have a 
fair chance as it is necessary that less 
than 15%—or whatever the percentage 
may be in that case—of the edition 
should be sold, before there would be a 
claim against them. The unsold copies 
are to be disposed of through a -special 
office, and the company reimbursed from 
the proceeds. 

As it seems at present the type which 
will first materialize is the coverage 
from case to case. Premiums proposed 
for this policy are 15% of the amount 
insured for first books of an author, 
13% for the second books he writes, 10% 
for the third, 8% for the fourth, and 
5% for the fifth and following books. At 
present the publishers are trying to com- 
pile statistics showing how the first, 
second, etc., books of the various authors 
have sold in the past, and rates may 
be adjusted accordingly. It seems like- 
ly that not only first books will be in- 
sured, as generally the first book of 
an author is not expensive. If, how- 
ever, a publisher goes in for a well- 
known author he has to pay a high 
amount for it, and although the hazard 
is smaller, the amount at risk is so 
much larger, that the need for insur- 
ance is there just the same. There are 
about 30,000 new books published every 
year now in Germany and about 100,- 
000,000 copies sold, one-tenth of which 
are exported, and it will be interesting 
to see whether publishers’ insurance will 
do what the publishers hope: increase 
production and give a better chance ‘to 
new authors. Even if it will actually 


accomplish this purpose it will of course 
always remain a small side line for the 
companies. 

*. oie 
The Berlin Advertising Convention 

There wasn’t much of insurance in- 
terest in the International Advertising 
Convention in Berlin. Ray Dreher 
(Boston and Old Colony) and Chauncey 
S. S. Miller (North British & Mercan- 
tile) were on the job, keeping eyes and 
ears open, but didn’t take part in the 
discussions. One of the objects of their 
trip was to see the latest exhibits in 
artistic printing, Germariy being a 
leader in that line. 

When the convention opened there 
were 1,500 delegates from the United 
States as compared with 300 from Eng- 
land and 400 from the other nations. 
Fourteen of the speeches were delivered 
by Americans; thirteen by Germans; 
six by English; two by French, and one 
each by Dutch and Danes. If the Ameri- 
cans couldn’t hear the speakers they 
were not bashful about saying so. “Come 
nearer the footlights and speak louder” 
were some of their admonitions. 

About as good a talk as any other was 
that made by H. V. Kaltenborn, associ- 
ate editor of the Brooklyn “Daily 
Eagle,” on “World Progress Toward In- 
ternational Good Will.” Some statements 
he made of general interest to American 
business men follow: 

“Legislative restrictions impede but 
cannot prevent the elimination bounda- 
ries by the business world. Bankers 
and traders have become good will am- 
bassadors. They often do more than ac- 
credited diplomats to develop closer re- 
lations among people and to remove mis- 
understandings. They have a material 
stake in peace that goes far beyond a 
pious aspiration. Peace means business 
—war means bankruptcy. Hardheaded 
business men and financiers have devel- 
oped the international mind, and almost 
unconsciously they have become the 
most influential leaders of the peace 
movement. International trusts and car- 
tels, the great oil combinations, financial 
syndicates, the exchange of securities on 
the world’s stock markets, and interna- 
tional advertising evidence the material 
side of this movement. There are simi- 
lar developments in other fields. One 
need only recall the internationalism of 
science, the progress of transportation, 
the new developments of radio and avia- 
tion to realize the strength and diver- 
sity of the ties that tend to minimize 
the importance of geographical and 
political boundaries. 

“T know that there is some apprehen- 
sion in Europe with respect to the busi- 
ness expansion of the United States. 
From the American point of view our 
trade-hunting, wealth-creating, food- 
providing dollars are in no sense a men- 
ace to the world. Yet in European 
minds the American Moloch is omni- 
present. As we watch the worldwide 
operation of a Henry Ford, of the 
Standard Oil Company or of the Gen- 
eral Motors Corporation, we can under- 
stand why this is so. Our bankers, our 
engineers and our business men buy up 
what they can and help to build up what 
they can and build where they cannot 
buy. The National City Bank has 106 
branches in twenty-three countries. Gen- 
eral Motors has 5,000 dealers delivering 
their products through eighteen export 
corporations in 104 countries, principali- 
ties and possessions. The Woolworth 
Company is gradually covering Europe 
with five and ten cent stores. 

“One American fruit company owns or 
leases two million acres of foreign land, 
operates 1,571 miles of railroad on for- 
eign soil, operates 100 vessels under the 
flags of four nations and employs 67,000 
men, nearly all wt them abroad!” 

* 


General Cover Discussion 


There seems to be more discussion in 
fire insurance over general covers than 
any other topic except that of finance 
and merger propositions. Some of the 
large agencies are losing general covers 
right and left and there is considerable 
bitterness. 


Comment on Late B. C. Fothergill 


In discussing the late B. C. Fothergill 
of Fester, Fothergill & Hartung, re-in- 
surance, New York and London, “The 
Review” of London says: 

We regret to record the death at his 
residence, Denham Place, Denham, 
Bucks, on Tuesday, the 6th inst., of B. 
C. Fothergill, a partner in Messrs. Fester, 
Fothergill & Hartung, the well-known re- 
insurance brokers, of London and New 
York. Mr. Fothergill was in his sixty- 
fourth year. He was the son of C. G. 
Fothergill, for many years (until 1898) 
manager of the London & Lancashire, 
and the late Mr. Fothergill was for a 
time with that company. In 1897 he es- 
tablished a partnership with the firm of 
Mund & Fester, re-insurance brokers 
and agents, of Antwerp and Hamburg, 
and opened a Liverpool branch office 
under the title of Mund, Fester & Har- 
tung; the firm already had a London 
house under the style of Mund, Fester 
& Hartung. Some years later the two 
British firms were amalgamated under 
the present title of Fester, Fothergill & 
Hartung, now so well known in relation 
to all re-insurance affairs. 

The period of Mr. Fothergill’s business 
association with re-insurance thus cov- 
ered a full generation: a generation of 
extraordiary development in  interna- 
tional re-insurance. When he started 
re-insurance brokering in London it was 
in its infancy; there were onlv four 
firms of re-insurance brokers, and they 
were essentially private firms. Today 
there are a number of firms of world- 
wide eminence. The scope of the re-in- 
surance broker and agent has widened 
enormously; in essentials, of course, the 
business is precisely the same as it was, 
but in its volume and variety, in the 
number of foreign companies having in- 
timate re-insurance relations with Lon- 
don, and the incidental factors of the 
business, there have been remarkable 
changes. The element of keen compe- 
tition comes in, and the placing of re- 
insurance, or the negotiation of re-in- 
surance treaties, does not now stand 
alone; it runs on parallel lines with “re- 
ciprocity.” 

Mr. Fothergill was never of robust 
health, and his work with his firm was 
confined to London, where his quiet per- 
sonality and kindly good nature secured 
him many friends. He was for many 
years secretary of the European Acci- 
dent Insurance Co. (now the European 
General Reinsurance Co.), which his firm 
was instrumental in starting, and which 
is now one of the leading casualty re- 
insurance companies in the United 
States. 

He was a charming host, and was es- 
sentially a country gentleman, very gen- 
erous, and with a characteristic fondness 
for the old-fashioned in all aspects; he 
was attached to home life—and his li- 
brary. He leaves a widow and one 
daughter. 


* * * 


Agencies In Michigan Still Getting 
Together 

What is presumed to be another unit 
of the General Agencies Corporation, 
which has its headquarters in Kalama- 
zoo, Mich., is an agency taking the name 
of William R. Zapf, Inc., of Benton Har- 
bor, whieh filed articles of incorporation 
with the secretary of state during the 
past week. George M. Williamson and 
E. Ray Winters of Kalamazoo, who are 
president and vice-president and secre- 
tary, respectively, of General Agencies 
Corporation, are incorporators, with Mr. 
Zapf of the Benton Harbor organization. 
The corporation has an authorized capi- 
tal of 1,000 non-par value shares and its 
powers include the operation of a brok- 
erage and general insurance business. 
When the General Agencies Corporation 
was organized a few weeks ago to take 
over four agencies in Kalamazoo, Battle 
Creek and Muskegon, it was announced 
that an expansion program would be 
pursued and it is taken for granted that 
the incorporation of the Benton Harbo: 
agency is a step in this direction. 
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Another Big Fire in 
Bronx Ap’t Building 


LOSS BELIEVED OVER $100,000 





Underwriters Predict Higher Rates on 
Builders’ Risks and More Active 
Probing of Fires 





Fire underwriters received another se- 
vere jolt last Thursday when fire did 
upwards of $100,000 damage to an un- 
completed brick apartment house at 
Newbold and Pugsley avenues in the 
Bronx. This was the tenth Bronx apart- 
ment house fire in buildings in course 
of construction that has occurred within 
the last two or three months and fol- 
lows closely the fire in Flushing earlier 

. this month. Immediately after this last 
fire the district attorney’s office in the 
Bronx launched an investigation to as- 
certain whether this fire was the work 
of “racketeers.” 

After a number of persons had been 
questioned a representative of the Bronx 
district attorney’s office said the fire 
was “highly suspicious,” although the 
builders disclaimed any labor troubles 
and denied that they were being “shaken 
down” by grafters under threats of hav- 
ing their property. destroyed. 

Insurance company men in New York 
are wondering how long this series of 
disastrous fire is going to run. While 
they are considering steps to counteract 
this sudden increase in the loss ratio on 
builders’ risks they cannot easily avoid 
liability on the apartment house claims, 
nor do they want to where there is noth- 
ing to justify non-payment ofa loss. Al- 
though the investigators for the com- 
panies may be successful in proving in- 
cendiarism in a number of cases, and 
this is extremely difficult to prove, nev- 
ertheless the companies are still liable 
unless the assureds are in collusion with 
those who committed arson. In most of 
these apartment house fires it is charged 
by the assureds that the fires were 
started by outsiders following labor 
troubles or disputes over building ma- 
terials. 

Predict A Rate Increase 

One reaction to this series of losses 
will undoubtedly be an increase in fire 
insurance rates for builders’ risks. Some 
underwriters claim that the rates have 
been obviously too low for years and 
that it will now take a long while to 
place this classification back on a self- 
supporting basis, no matter what the new 
rate level may be. 

Since the first few building fires this 
summer there has been a_ noticeable 
tightening up on the underwriting of 
these risks and many companies are re- 
jecting this type of business. From now 
on it certainly will be more difficult than 
heretofore for builders to secure insur- 
ance protection on risks in the New 
York metropolitan area. If the loss ratio 
sustained during the last few months 
were to continue no rate would be ade- 
quate and the only alternative is for 
underwriters to stay off as’ many of 
these risks as they can. 

There are some caustic comments 


heard in the fire insurance district from: 
underwriters who do not agree with re- 


ported steps of the loss committee of the 
New York Board of Fire Underwriters 
in curtailing expenses for investigating 
suspicious fires. These men say the com- 
panies are now reaping the harvest of 
their economies and that in the end it 
would have been cheaper to have paid 
the cost of relentlessly probing quest- 
tionable fires and thus discourage the 
criminally inclined than to save this ex- 
pense and pay out several times more 
in loss claims. These apartment house 
fires will probably lead to some interest- 
ing discussions when the loss committee 
resumes its meeting in September. 


Penna. Agents Seek 
Higher Commissions 


DISGRUNTLED AT N. J. RATES 





President Galland Is Re-elected; Mem- 
bership Drive Nearly Doubles Size 
of Association 





Abram S. Galland, whose adminis- 
tration of the office of president of the 
Pennsylvania Association of Insurance 
Agents was so successful this last year, 
was re-elected to that post at the annual 
meeting of the association at the Penn- 
Alto Hotel at Altoona last Thursday and 
Friday. Mr. Galland, who hails from 
Wilkes-Barre, has been an important 
factor in the association for many years. 
Alert, vigorous, persistent and a hard 
worker, Mr. Galland has contributed 
splendidly and. generously of his time 
and energy to the association and its 
achievements in the last couple of years 
have been due largely to his efforts. 

Other officers elected last week to 
serve under President Galland are: first 
vice-president, W. L. Clark, Pittsburgh; 
second vice-president, Warren R. Rob- 
erts, Bethlehem; secretary, J. S. Bur- 
well, Scranton; treasurer, Fred V. 
Rockey, Harrisburg, and manager, Frank 
D. Moses, Harrisburg. Mr. Moses, Will 
continue to edit the monthly publication, 
the “Pennsylvanian,” organ of the asso- 
ciation. 

Directors were elected as follows: H. 
E. McKelvey, Pittsburgh; Henry Schmid, 
Wilkes-Barre; Gilbert S. Parnell, In- 
diana; Henry Dryfoos, Hazelton; C. M. 
Bender, Towanda; K. H. Bair, Greens- 
burg; W. Mattson, Harrisburg, J. 
W. Barr, Oil City; W. W. Multer, 
Wilkes-Barre; John N. Drass, Hollidays- 
burg; James P. Lavelle, Scranton; 
James G. Jenkins, McKeesport; John C. 
McCarthy, Pittsburgh; Burton Davis, 
Shenandoah, and Ray S. Brown, Allen- 
town. 


Large Attendance at Altoona 


About 225 local agents from all parts 
of Pennsylvania attended the Altoona 
convention. Great interest was shown in 
the procedings because as a result of 
the well-organized membership campaign 
conducted this year which brought in 
several hundred additional members of 
the association many new faces were in 
evidence at the two-day convention. 

Considerable dissatisfaction with fire 
insurance commissions was expressed at 
this meeting by various agents, who 
asked why it is that the companies are 
paying higher rates in New Jersey than 
in Pennsylvania when there is no essen- 
tial difference in the character or qual- 
ity of business written. One of the reso- 
lutions adopted voiced this irritation 
over commissions in the following words: 

“Resolved that the Pennsylvania As- 
sociation of Insurance Agents expresses 
its dissatisfaction with the present re- 
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muneration to fire insurance agents and. 


that the president of this association be 
instructed to appoint a committee of 
three to take up at the earliest pos- 
sible moment the question of revised 
remuneration to agents.” 

R. S. Brown, of Brown & Koch of 
Allentown, brought the commission sub- 
ject to a head in his enthusiastically 
received talk entitled “Our Obligations. 
Our Business, Our Qualifications and 
Our Pocket Books.” He made a plea for 
the appointment of better qualified 
agents by insurance companies, stating 
that it was not so much the rate of 
commission paid as the grade of com- 
petition encountered. 

In the resolutions adopted the Asso- 
ciation stated its stand on many of the 
better known agents’ principles. The As- 
sociation condemned multiple agencies 
and the payment of more than brokerage 
commissions to non-policy writing 
agents, and endorsed contingent nay- 
ments as “good business as it is good 
for the business.” 

Minimum Dues Increased 


The matter of the finances of the As- 


(Continued on Page 26) 








° 





ASSETS 







$10,841,544 

2,396,058 

910,250 
7,535,236 - 


N. Y. BOARD ASSESSMENTS 

The New York Board of Fire Under- 
writers last week voted an assessment of 
$1.10 per $100 of premiums in Manhat- 
tan and the Bronx for the support of the 
Fire Patrol and an assesment of W 
cents per $100 of premium for the ger- 
eral expenses of the board. [Fire pre- 
miums for the first half of the year for 
the entire city were reported as $23; 
771,858. The board also elected the fol 
lowing to membership: A. W. Taylor, 
manager of the metropolitan department 
of the Globe & Rutgers; Prentiss B. 
Reed, assistant U. S. manager of the 
Phoenix Assurance, and P. M. iirink, lo- 
cal manager of the Southern Fire of New 
York. 





PUSH WORK ON NEW BUILDING 
Work is rapidly progressiny on_the 
new building of the American of New: 


ark, which will be located opposite 
Washington Park, Newark. “he exc’ 
vation for the cellar has been «ompleted 


and within the next week ste:! girders 
will be placed into position. ‘Tre build- 
ing which will be seventeen ‘tories I" 
height, including the tower, wil! De ready 
for occupancy early next sumnicr. It 8 
close to the Globe Indemnity © 1d Com 
mercial Casualty buildings. 





TEXAS BOARD RESTR¢ iNED 

A Texas court has issued a) injunc 
tion restraining the Texas St>ie Boar 
of Insurance Commissioners frm inter 


fering with existing commis on o 
tracts pending trial of suits b. ought se 
three Texas companies to — set ! 


validity of the Board’s order ¢ May |, 
fixing fire commissions at 20%». 
suits will be tried in October. 





EXTEND VIRGINIA FIRE RATES. 
Extension of temporary fire | 2tes = 
August 29 to October 31 ias bee " 
granted by the Virginia state « rporal 
commission pending a decisior as t0 i 
fairness and reasonableness of such 14 
which have beeri under investigation 
























Wi & 





nt 





Taylor, 
irtment 
tiss B. 
of the 
ink, lo- 
of New 


LDING 
on the 
f New- 
pposite 
e exca’ 
npleted 
girders 
> build- 
yries if 
e ready 
r. Its 
d Com: 


NED 
injunc- 
, Boar 
n inter 
n con 
ight by 
set the 
May |, 
These 


ATES 
es from 
s_ beet 
oration 
: to the 
tion. 























August 30, 1929 





C 
aS SRS RPE ‘ 





THE EASTER 
UNDERWRITER 


———— 


[+——41." 6-——>- 











Page 19 








Complete Program for 
Detroit Convention 


SPEAKERS OF HIGH CALIBRE 





Nation»! Association of Insurance Agents 
iso Lists Many Topics for 
Discussion 





The National Association of Insurance 
Agents now presents a complete tenta- 
tive program for its annual convention 
at the Book-Cadillac Hotel in Detroit, 
September 10-13, including a full list of 
speakers, topics for discussion and en- 
tertainment features. The entertainment 
program has been altered somewhat this 
year and instead of two evenings being 
devoted to gaity there will be a business 
session of the convention Wednesday 
evening, September 11, and none on 
Thursday afternoon. At that time the 
convention delegates will be the guests 
of the Detroit local association on a trip 
to the Ford auto plants and airport, to 
the Fisher and General Motors Build- 
ings and to Belle Isle. That evening 
the annual National Association ball will 
be held at the Book-Cadillac. 

Registration of attendants at the con- 
vention will begin on Monday morning, 
September 9. On that day, also, there 
will be a meeting of the national execu- 
tive committee. On Tuesday the state 
officers will meet with the national 
executive committee. At this meeting 
W. B. Calhoun of Milwaukee, Wis., will 
deliver his report as chairman of the 
finance committee. Tuesday afternoon 
the Michigan Association of Insurance 
Agents will hold its annual meeting. 

The national convention really gets 
under way Tuesday evening, September 
10, with the get-together dinner at which 
President R. DeVan will preside. 
Greetings will be extended to the guests 
from Governor Fred W. Green of 
Michigan; W. G. Wilson, Cleveland, 
Ohio, president of the National Asso- 
ciation of Casualty & Surety Agents; 
Cecil Bethune, Ottawa, president of the 
Ontario Fire and Casualty Insurance 
Agents’ Association; William A. Doyle, 
president of the Detroit Association, 
and Fred L. Winter, Muskegon, presi- 
dent of the Michigan Association. 

The ful! business program follows: 

Wednesday Forenoon, September 11 

Invocation, Dr. Merton S. Rice, Metropolitan 
Methodist Church, Detroit. 

President’s annual address, and the report of 
the administration, R. P, DeVan. 

The Trade Association and Business Develop- 
ment, Clyde B. Smith, Lansing, Michigan, 
chairman, national executive committee. 

Address; Howard Dunham, Connecticut, 


President, National Convention of Insurance 
ommissione rs, 

Address: Public Relations, Frank D. Layton, 
Hartford, president, National Fire Insurance 
Company. 

Discussion: Use and occupancy insurance, 
urence E. Falls, vice-president, American In- 
Surance Company. 
Discussion: The value of an accident and 
ealth depariment to an office. Albert Dodge, 
President, New York State Association. 
At 12:45 Pp, M.—Group luncheon conferences 
ee llanagement and business develop- 
PA 1—For agents producing up to one hun- 
Git thousand dollars annual premiums. Sie 
werson, Alton, Ill., chairman. 
ar ee 2—Agents producing one to three hun- 
e thousand dollars. annual premiums; Fred 
wis, Milwaukee, Wis., chairman. 

dred’ th 3—Agents- producing over three hun- 
Eu ousand dollars annual premiums; W. 

gene Harrington, Atlanta, Ga., chairman. 


Second Convention Session 

Wednesday Afternoon, September 11 
eumin of fire prevention and conservation 
- mittee; Joseph W. Stickney, Indianapolis, 

+) Chairma, 

sorts of committee on public relations and 
chairman Earl E, Fisk, Green Bay, Wis., 


Commissio S san tatt i 
Markham, ns versus limitations; George D. 


St i i 
Assocation, Louis, past president National 
Gress: 7 i 
Possibilities The American Agency System—Its 


Maurance _ Probabilities from a Casualty 


President Glo}, 
of Casualty 


wpoint; A. Duncan Reid, Newark, 
e Indemnity, president Association 
iitees nd Surety Executives. 
iness: FI ‘Trends and policies in modern 
dent of 'C-.° d Allen, assistant to the presi- 
- Of General Motors. 
cl agent, The financial trend and the lo- 
€rgers as applied to local agencies. 
{iterstate Underwriters’ Board. 
timers en with the State Department of In- 
thtance’ 1: D. Livingston, commissioner of in- 
€, Lansing, Mich, 





Association of Fire Insurance General Agents; 
Herbert Cobb Stebbins, president, Denver, Colo. 

Discussion: Commission, rating and classifi- 
cation changes. 

General Open Discussion. 


Third Convention Session—Executive 


Wednesday Evening, September 11 
Consideration of constitutional amendments 
establishing local boards as the units of National 
Association representations in conventions. In- 
formal discussion of current problems by the 
members, 


Fourth Convention Session 
Thursday Forenoon, September 12 
Report of casualty and surety committee; 

E. J. Cole, Fall River, Mass., chairman. 
eport of membership committee; E. M. 
Sparlin, Rochester, N. Y., chairman. 

The Association’s finance plan for instalment 
payment of premiums; J. W. Rose, past presi- 
dent New York State Association, member Na- 
tional Executive Committee. 

Discussion: Aviation insurance; Major Reed 
M. Chambers, vice-president, U. S. Aviation Un- 
derwriters. 

Discussions: Compulsory automobile liability 
insurance, merit rating and 50-50 collision rates. 

Surety production: R. W. Thompson, Dallas, 
past president, Texas Association. 

Address: The Insurance Institute of America; 
Edward R. Hardy, secretary. 

Discussions: Production branch offices, mu- 
tual competition and joint and individual ad- 
vertising. 

General open discussion. 


Thursday Afternoon 


At 1 P. M—Complimentary buffet luncheon 
to all registered convention attendants, courtesy 
Detroit Association. 

At 2 P. M.—Complimentary sight seeing tour, 
courtesy Detroit Association through Ford plants 
at River Rouge, Ford Airport at Dearborn, 
Fisher and General Motors buildings, and Belle 
Isle. Open to all registered convention at- 


tendants. 
Thursday Evening 


At 6:30 P. M.—Past president’s annual din- 
ner; James L. Case. Norwich, Conn., presiding. 
At 8:30 P. M.—The annual National Associa- 
tion ball. Grand Ball Room, Book-Cadillac Ho- 
tel. During the evening an automobile will be 
presented to the holder of a registration receipt, 
determined by lot. 
Fifth Convention Session 
Friday Forenoon, September 13 

Report of legislation committee; Fred M. 
Burton, Galveston, Tex., chairman. 

Report ‘of better business methods committee; 
J. Stewart Pearce, Tulsa, Okla., chairman. 

Address: Where Do We Go From Here?; 
E. T. Schofield, Detroit, vice-president, Standard 
Accident. 

Report of committee on resolutions. 

Report of committee on nominations. 

Election of officers. . 

Presentation of awards: 

(a) President’s Membership Cup—to the 
state association making the largest percentage 
increase for the year. 

(b) Des Moines Attendance Cup—to the 
state association having the largest number of 
members registered at the Convention. 

(c) Detroit Association Cup—to the state as- 
sociation showing the greatest combined mileage 
of members attending the Convention. 

(d) Advertising Contests—four cash awards 
to individual agencies and local boards exhibit- 
ing advertising displays. 

(e) Michigan Association Award—a_ cash 
prize to the state association from which comes 
the greatest attendance of its insurance frater- 


nity. 

(f) Woodworth Memorial—to the member 
who has rendered the most sienal service for 
the American Agency System during the vear 
(officers and members of the Executive Com- 
mittee excepted). 


FIREMAN’S FUND WARNING 








Companies and Agents Urged Not to 
“Rock the Boat” by Constant Agi- 
tation Over Commissions 
The Fireman’s Fund of San Francisco, 
through its monthly home office publica- 
tion, the “Record,” gives some pertinent 
advice to companies and agents in an 
editorial entitled, “Don’t Rock the Boat,” 
especially ‘with reference to the present 
tendency of seeking and securing high 
commissions on fire insurance risks. 
Here is the sage warning of this estab- 

lished company: 

“It is a good time for insurance com- 
panies and agents to recall the usual fate 
of the carefree individual who rocks the 
boat. Colonel Howard P. Dunham, in- 
surance commissioner of Connecticut, in 
an address before an agents’ convention 
in Maine, said that ‘fifty companies now 
seek admission to the little state of 
Connecticut and they are making allur- 
ing, enticing contract offers to agents.’ 
He said that ‘high commissions and high 
acquisition costs will kill the American 
agency system if anything will.’ 

“At this time it would seem to be the 
part of wisdom for companies and agents 
to sit tight and not rock the boat. 
Greed should not be allowed to disrupt 
harmonious and mutually helpful rela- 





Advisory Board Plan 
Advocated in Jersey 

LEGISLATIVE ACTION SOUGHT 

Would Give Local Boards Power to 


Pass on Agents’ Licenses; Aim 
at Non-Policy Writers 





Heavy representation of fire com- 
panies in New Jersey by a large num- 
ber of non-policy writing agents will be 
reduced by a limitation brought about 
through qualification of agents, if plans 
now under way go through. A special 
committee of the Newark Board of Fire 
Underwriters is working out a scheme 
with the casualty agents in the state and 
the department of insurance at Trenton, 
whereby some relief may be obtained 
at the coming session of the Legisla- 
ture. 

There are at the present time more 
than 3,000 so-calied brokers in Essex 
County alone, 50% of which control only 
a few risks and who know nothing about 
the general insurance business. The 
scheme as explained by a prominent un- 
derwriter in Newark is to establish a 
local board in every county in the state 
and when applications are made to the 
insurance department for an agent or 
broker’s license to forward to the chair- 
man of the board in which county the 
applicant resides. Examinations would 
be held at certain periods of the year, 
and if the applicant passed the examina- 
tion an investigation would be made to 
see how much business he controlled. 

While the whole scheme has not as 
yet been worked oyt, it is felt that with 
the aid of Legislation a bill might be 
passed that will give the local boards 
the power to pass upon all agents’ or 
brokers’ licenses, and in this way will 
eliminate the non-policy writing agent. 
The plan has met with the approval of 
many agents in two -counties—Essex and 
Hudson — where non-policy writing 
agents are most troublesome. 

This plan is similar in principle to 
that which was in force in Pennsylvania 
for several years and which was sup- 
ported there by Thomas B. Donaldson 
when he was insurance commissioner. 
He is now associate manager of the 
Eagle Fire of Newark. The advisory 
board system was greatly opposed by 
the insurance companies on the ground 
that it interfered with their right to 
appoint local agents and was discon- 
tinued when Insurance Commissioner 
Einar Barfod came into office during 
the latter part of 1926. 








tions of long standing between the com- 
panies and their agents. 

“It is well to keep in mind that state 
regulation of commissions has been 
started in two states and if given final 
court approval it is fair to assume that 
state authorities will fix commissions to 
please the public—not the agents or com- 
panies.” 


ROYAL EXCHANGE FIGURES 

The New York Insurance Department 
has completed its examination of the 
United States branch of the Royal Ex- 
change for the five-year period from De- 
cember 31, 1923, to December 31, 1928, 
showing the company to be in a strong 
financial position with a substantial sur- 
plus. During this period the premiums 
earned were $13,734,277; losses incurred, 
$7,179,703; underwriting expenses, $6,698,- 
057; underwriting loss, $143,483; gains 
from investments, $754,573. The admitted 
assets as of the close of last year were 
$5,403,801 and- surplus funds of $1,845,711. 


TO MEET IN BOSTON 

Notices have gone out that the annual 
meeting of the Massachusetts Associa- 
tion of Insurance Agents will be held on 
October 23, at the Hotel Statler, Boston. 
It looks like there will be fireworks this 
year as the agents here are considerably 
“het up” over a number of local and na- 
tional matters that are bound to come in 
for an airing. 











Newark Board Frowns 
On Commission Fight 


SAYS AGENTS WILL LOSE OUT 


Board Asks Agents to Abide by Ap- 
proved Brokerage No Matter What 
Companies They Represent 








In a recent letter sent out by a special 
committee of the executive committee of 
the Newark Board of Fire Underwriters 
consisting of Arthur D. -Reeve, presi- 
dent; William S. Naulty, vice-president, 
and Thomas C. Moffatt, chairman of the 
executive committee, to the members of 
the board, it stated that “we feel that in 
observing the consequences in other 
states where a commission war has en- 
sued that it is the agent who eventually 
loses out. In the State of Washington 
the rates were reduced some 35% in 
order to procure a solution of the situa- 
tion there. In the State of Texas the 
state department stepped in and ruled 
that the companies could not pay in ex- 
cess of 20% flat, and that if a greater 
payment was made the rates for insur- 
ance should be correspondingly de- 
creased. In our own state the courts 
have stated that 20% was a reasonable 
amount of commission to pay the agent, 
thus indicating that anything in excess 
of that might be determined to be unrea- 
sonable. 

“With insurance classed as effecting 
the public interest and with the courts 
and legislature directing its course and 
regulating its rates and commissions, we 
believe that the least disturbance made 
by the agents, the better.” 

Urge Brokerage Commission Stand 


The letter further states that the prin- 
cipal concern of the committee is to 
regulate the brokerage cummissions and 
make it impossible for the disturbing re- 
lations between various classes of com- 
panies to effect the pleasant and cordial 
relations existing among the agents of 
Newark, and the committee states that 
“they urge all members, whether they 
elect to represent E. U. A companies 
or non-affiliated companies, to abide by 
the brokerage rules which have been ap- 
proved by the Newark Board, which are 
10% on the class of business on which 
E. U. A. companies pay 15% and 20%; 
15% on the class of business on which 
the E. U. A. companies pay 25%, and 
20% on the class of business on which 
E. U. A. companies pay 30%.” 

The letter has been sent to members 
urging them to co-operate with the 
board in the payment of brokerage com- 
missions so that the local competitive 
situation will not be unduly disturbed. 
The letter also states that a member 
need not resign from the board whether 
the agency is cleared or represents only 
non-affiliated companies. It is expected 
that the board will have a special meet- 
ing before the regular meeting of the 
organization in September. 





KNICKERBOCKER’S PROGRESS 

The Knickerbocker Insurance Co. of 
the Corroon & Reynolds group made 
splendid progress the first half of this 
year, earning $1,254,517 on the common 
stock, or $12.54 a share on the 100,000 
shares of $5 par value, compared with 
$10.59 a share for the entire year of 
1928. The June 30, 1929, statement shows 
assets of $6,779,155, an increase of 
$1,744,792; voluntary reserve for contin- 
gencies, $1,000,000, an increase’ of 
$500,000; surplus to policyholders, $2,- 
956,079, an increase of $677,356 over the 
figures of December 31, 1928. 





AGENTS BUY HANOVER STOCK 

Local agents of the Hanover Fire have 
far oversubscribed the stock allotted by 
the company to them and their sub- 
scriptions have been cut. Forty thou- 
sand shares of stock of a par value of 
$10 each were offered to agents at $60 
a share. On the basis of new capital 
raised this year the Hanover will have 
$4,000,000 capital, $25,758,950 assets and 
$15,541,380 net surplus. 
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Mass. Agents’ Ass’n 
Takes a Firm Stand 


MUST SUPPORT PRINCIPLES 





Each Member Asked to Give Up Writ- 
ing for Violating Companies or Re- 
sign From Association 





Members of the Massachusetts Asso- 
ciation of Insurance Agents are now 
confronted with the alternative of giv- 
ing up their membership in the Asso- 
ciation or resigning the Firemen’s, Gi- 
rard, Northwestern National and Na- 
tional Union. Accompanying the bili for 
the renewal of membership for the year 
beginning September 1, 1929, which were 
sent out last Friday, was a letter calling 
attention to the fact that at the annual 
meeting held last October it was unani- 
mously voted to concur with the execu- 
tive committee of the National Associa- 
tion in adjudging the above named com- 
panies in violation of certain principles 
of the Association. 

The letter says: “The executive com- 
mittee of the Massachusetts Association 
recognizes the free right of all agents 
to represent any insurance company 
legally admitted to do business in this 
State and the free right to elect be- 
tween membership and non-membership 
in any voluntary association: but in- 
sists that all who seek membership in 
this Association shall recognize the 
principles declared to be necessary for 
the preservation of the American 
Agency System and comply with our 
constitutional requirements. In renew- 
ing your membership will you kindly 
sign the agreement attached to the bill 
and return it to the Secretary.” 

That part of the agreement which 
deals with the Firemen’s situation is as 
follows: “So far as I or we know, I or 
we do not represent any insurance com- 
pany as agent whose practices have been 
declared by the executive committee of 
this association and the National Asso- 
ciation of Insurance Agents to be inten- 
tionally and continuously in violation of 
the principles of this Association.” 

Just what is going to happen as the 
result of this action there in Massachu- 
setts is a matter of conjecture. It will 
be recalled that many of the members 
were very outspoken last year following 
the action of the Association in the 
Firemen’s matter, saying that they would 
resign their membership before they 
would give up the company. That feel- 
ing is still strong in many quarters, and 
it is thought by those closely in touch 
with the association that the majority 
of those who represent the Firemen’s 
will continue to do so. 





FULTON FIRE IS LICENSED 

The newly formed Fulton Fire, run- 
ning mate of the Hanover, has been li- 
censed by the New York Insurance De- 
partment for fire and allied lines. The 
company has a capital of $500,000 and 
surplus of $1,000,000. Charles W. Hig- 
ley is president and Montgomery Clark 
vice-president. 





CARLSON WITH GLENS FALLS 


J. Wesley Carlson, who has been trav- 
eling Northeastern Pennsylvania for the 
National Union, has resigned as of Sep- 
tember 1. He will go with the Glens 
Falls in Philadelphia and 
Philadelphia territory. 





H. W. BARNARD PROMOTED 


Harry W. Barnard, second vice-presi- 
dent of the Spectator Co. has been 
named sales manager of the compariy 
and will direct a large-force of sales- 
men throughout the country. He has 
been with the company since 1904 and is 
widely known. 





FIRE CHIEFS CONVENTION 


The fifty-seventh annual convention of 
the International Association of Fire 
Chiefs will be held at Birmingham, Ala., 
October 21-25, 


suburban 


BUYS THREE MORE BANKS 

The First National Bank, of Louis- 
ville, which with the Kentucky Title & 
Trust Co., affiliated companies, own the 
First Kentucky Fire & Marine, doing a 
local agency business in Louisville; and 
members of the Louisville Board of Fire 
Underwriters, has within the past month 
purchased three banks in the state. Its 
first purchase was that of the First Na- 
tional Bank & Trust Co., of Owensboro, 
Ky., followed by purchase of the Boyle 
Bank & Trust Co., of Danville, Ky., the 
third purchase being announced on Au- 
gust 23, and consisting of the Farmers 
& Traders Bank, of Owensboro, which 
it is understood will be - consolidated 
with the First National Bank & Trust 
Co., of that place, about the first of 
the year. 





NEW JERSEY-E. U. A. MEETING 


Several New Jersey local agents were 
n New York on Tuesday conferring 
with the New Jersey committee of the 
Eastern Underwriters’ Association. The 
Jersey agents presented objections to 
the E. U. A. coinsurance requirement 
and stated there would be difficulty in 
clearing their agencies if this require- 
ment is maintained. Building and loan 
associations especially object to coinsur- 
ance and several non-board companies 
are willing to step in and take this busi- 
ness if the E. U. A. companies do not 
recede from their position. The ex- 
ecutive committee of the E. U. A. meets 
September 10 and a full meeting of the 
association will probably be held Sep- 
tember 11. 





ENCYCLOPEDIA OF INSURANCE 


_ “The Insurance Index” has published 
its “1929 Annual Cyclopedia of Insur- 
ance.” Among other interesting features 
is the biographical section, containing 
Who’s Who data of a number of Amer- 
ica’s leading insurance men. 


SEEK MORTGAGEE’S STATUS 





Insurance Co. Contends Policy Provi- 
sions Are Binding Both on As- 
sured and Mortgagees 
A novel instance of insurance litiga- 
tion is now before the New Jersey Su- 
preme Court. The Granada Realty Co., 
a New Jersey realty company, has start- 
ed suit against the Stuyvesant Insurance 
Co. of New York under a policy cover- 
ing a building in Newark, which was 
damaged by fire. The Granada Realty 
Co. held a second mortgage on the prop- 
erty and is suing for the loss it has sus- 
tained, contending it is not bound by 

any restrictions of the policy. 

The defendant insurer contends that 
the policy is a contract and is binding 
as much on the mortgagee as it is upon 
the policyholder and that the company 
is entitled to notice of loss from a mort- 
gagee in order to have a chance to in- 
vestigate circumstances surrounding any 
fire before being forced to settle a 
claim. 

The Stuyvesant, for the purpose of de- 
termining the law on this question, has 
retained Joseph T. Lieblich of Paterson 
as attorney. Attorney Wasserman, coun- 
sel for the realty company, served notice 
of a motion to strike out the answer 
filed by the insurance company. The 
matter was argued before Chief Justice 
Gummere who denied the motion. The 
case will now go to trial. : 





AD FIRE GROUP MEETING 


A regional meeting of the fire insur- 
ance group of the International Insur- 
ance Advertising Conference will be held 
today in the Drug and Chemical Club, 
New York. At the meeting the program 
of topics and speakers will be arranged 
for the annual convention of the Con- 
ference which will be held in Cleveland 
in October. Harold E. Taylor is chair- 
man of the group. 





























POWER 














A 


power. 


against sudden disaster. 





GIANT locomotive hauling an endless pro- 
cession of freight cars, a vast ocean liner loom- 
ing up through the haze, a huge man o’ war bristling 
with heavy guns—these great steel monsters radiate 
Yet the locomotive can be derailed and 
broken by a tornado, the ocean liner may succumb 
to one of the many hazards of the sea, and the man 
o’ war may be sent to the bottom by a single torpedo 
or by a bomb from the air. 


Reliable fire insurance will withstand greater shocks 
than any man-made machine. A Homestead policy 
possesses the power of sure protection which is proof 


The Homestead 


FIRE FNSURANCE COMPANY 





WILFRED: KURTH, 
President 
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NAME BARBER & BALDWIN 





Fire Association Fleet Enters Aviation 

Field With One of Leading Aircraft 

Underwriting Offices 

The Fire Association of Philadelphia 
fleet of fire and casualty companies. con- 
‘sisting of the Fire Association, Reliance, 
Victory and the Constitution Inde:nnity, 
have appointed Barber & Baldwin, Inc, 
of New York underwriting agents for 
aviation insurance. This connection gives 
the Fire Association fleet excellent air- 
craft cover facilities and puts the com- 
panies actively in this growing field of 
insurance protection. 





ARREST BAD CHECK ARTIST 


Advices have been received from 
Walla Walla, Wash., where the Wash- 
ington State Penitentiary is located, to 
the effect that S. A. (Babe) Adams, cold 
check pusher, is under custody at Law- 
rence, Kan. Adams recently cashed 
bad checks to agents at Dallas, Tex, 
and insurance men in Louisville and Cin- 
cinnati; and probably to numerous 
others who did not report. He was 
finally identified, although he used the 
name J. C. McConnell at Louisville. He 
1s an ex-convict. 





JOINS HOLE IN ONE CLUB 


Shelton M. Saufley, former Insurance 
Commissioner of Kentucky, who a few 
weeks ago joined the Inter Southern 
Life Insurance Coz; Louisville, handling 
some special work, joined the famous 
hole in one club, in which all golfers de- 
sire membership, on Thursday afternoon, 
August 15, when he got an ace on the 
No. 7 hole at Cherokee Municipal 
Links, while playing in the Inter South- 
ern’s Golf Tournament. He is a mem- 
ber of the Richmond, Ky., Country Club, 
where his home. is. located. 





FIELDMEN’S MEETING 

Following the usual summer layoff, the 
various fieldmen’s organizations will be- 
come active again in September. The 
Kentucky Fire Underwriters’ Association 
has arranged to hold a meeting on Sep- 
tember 3, in Louisville. The Kentucky 
Bureau Field Club will also hold a meet- 
ing in September; and the Kentucky 
Fire Prevention Association will resume 
inspections, etc. 





PHILADELPHIA APPOINTMENT 

William Chapman, special agent of the 
Fire Association in Philadelphia, has re- 
signed to become special agent of the 
National Union Fire for Philadelphia 
and suburban territory. He will be as- 
sociated wtih Guy M. Barnes in the 
branch of the National Union in Phila- 
delphia. Mr. Barnes is special agent 
charge of casualty and automobile. 





SOUTHERN HOME REPORT 


President S. L. Johnson of the South- 
ern Home, one of the companies con 
trolled by the Globe Underwriters’ Ex- 
change, Inc., reports for the first quarter 
under his management (being the three 
months ended June 30) an increase i 
the premium reserve of $250,000, as the 
result -of increases in net premiim I 
come. The losses incurred for the half 
year were only 40% to premiums writ- 
ten and 50% to premiums earned. Assets 
have also been increased. The Sa: annah 
Fire, also controlled ‘hy Globe (/nder- 
writers’ Exchange, reports the ‘largest 
surplus in its history at June 30 





ENTERS NEW YORK STA‘E 
The Old Dominion Fire of R vannake 
Va., has been licensed by the Nev Yor 
Insurance Department for the i: ansac 
tion of business in this state. Th > com 
pany has.a. capital of $1,000,000 and 4 
net surplus as of December 31 ‘ast ° 


$340,617 





WILL ENTER SEVERAL $7 TES 
The Sussex Fire of Newark his sua 

application for admittance to Oregon, 

Washington and Indiana. ~--* “~ 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL BASSETT, President HIN KAY, Vice-President and freasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 















ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 





SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33 $19,562,549.89  $13,500,000.00 $23,003,126.44  $36,503,126.44 
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Clyde B. Smith Calls 
Organization Essential 


TALKS BEFORE PENNA. AGENTS 
National Ass’n  Baitatbie Committee 
Chairman Says Agents Must Keep 
Pace With Trend of Times 








Clyde B. Smith, chairman of the ex- 
ecutive committee of the National As- 
sociation of Insurance Agenis, speaking 
last week at Altoona, Pa., before the an- 
nual convention of the Pennsylvania As- 
sociation, stressed at length the value 
for agents of organization, especially in 
these days of mergers and consolidations 
in insurance and other lines of endeavor. 
He even suggested that consolidation 
might aid agencies where the right con- 
ditions prevail. Such might mean a sav- 





CLYDE B: SMITH 


ing in expense and effort and result in 
increased service to the public. In any 
event, he hoped agents would at least 
take advantage of the chance to unite 
as it exists through the medium of the 
local, state and national insurance as- 
sociations. 

“Every producing agent in this coun- 
try has a vital interest in organization ” 
said Mr. Smith, “and while it is true that 
premiums are highly concentrated in the 
few large centers, it is equally true that 
there is comparatively as great a volume 
written in the many smaller cities. 
Therefore, it .is not fair to assume that 
the interests and troubles of the agency 
writing a million dollars are the same as 
those of the agency producing one-tenth 
that amount. With the larger agency 
there is also a larger organization with 
departmental heads responsible for the 
various lines under their supervision. 
The smailer ones as a rule are operated 
individually, and the owner has to solve 
the problems of not only fire insurance, 
but casualty and surety as well. 

Company-Agent Co-operation 

“Believing in organization for both 
agencies and companies, I also believe in 
co-operation between the two organiza- 
tions. Without this harmony we can not 
hope to go onward as we have in the 
past and if this present tend toward dis- 


ruption is to continue no one can fore- 


tell the eventual result. No company is 
offering you excess commissions through 
philanthropy, it is pure selfishness. They 
want the business on the books and 
when it is once there you will be. told 
they regret sincerely theif -inability to 
continue the high commission scale, but 
in justice to the public their expense ra- 
tio must be reduced. 

“As usual, the agent is the first to 
feel the effect of this belated feeling of 
virtue. In the meantime, the organized 
companies, tired of seeing the business 
go off their books, determine on a dras- 
tic reduction in rates, possibly justified, 























He Shows Which Way 
the Wind Blows... 








N insurance advisor presents the facts and lets the 


policies sell themselves — for facts are stubborn 


things. The Agent who has statistics for presentation is 
looked upon as an expert and his recommendations can- 
not consistently be turned downbyagood business man. 
He shows:- 
By records that Tornadoes can carry their de- 
‘truction to any part of the COUny. Fe OF 
That windstorms, not classed as tornadoes or hur- 
ricanes, cause thousands of dollars worth of damage. 
The extent of possible physical damage and 
destruction of earning power and credit occasioned 
by a veritable tornado or hurricane. ’ ’ 
Instances of great financial loss that could have 
been avoided by a small investment in Wind- 
storm. Insurance. J x % i # z r 
This Company reposes the utmost confidence in such 
Agents. The scientific solicitation of Windstorm 
Insurance is only one way in which our Agents are 
building up a following as real insurance experts,” 7 
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Insurance Co up 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St. New York, N. Y. 


Pacific Coast Dept., San Francisco, Calif. 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
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probably not. Again the agent su ‘fers, 
very material reduction in his ‘ncome 
without the advantages of earnings oy 
reserves that have been so profit ble to 
the companies the past few years. 
Organization Most Essentiz! 


“T hold no brief for any comp<ny or. 
ganization, but. maintain that ii stock 
insurance. is to continue on its resent 
high plane, organization is very essen. 
tial for both companies and agen:s. 

“How often have you come in contact 
with the agent who thought he iad m 
time for any but his personal «ffairs? 
You have also known of companies that 
had no thought but to get the business 
Ethics having very ‘little room ‘n their 
organization. They place their supplies 
wherever they can secure a few dollars 
in premiums. In the same category 
should be placed the company and agent 
that are always trying to find a short 
cut to the source of a new premium 
You have probably also noticed ‘hat this 
sort of insurance people never seems to 
get very far. The agent who has noth- 
ing to offer but cut rates should do busi- 
ness with the company having the same 
sort of complex. Neither will long sur- 
vive. They are building their house up- 


._on._ the sands and there will be few tears 


shed upon their passing. 

“We do not want this sort of agents 
in our organization; neither do we want 
our members to represent this sort of 
company. No company can blow both 
hot “and cold at* the same time. It can 
not cheat in Minnesota and expect the 
agents of Pennsylvania to help them pay 
dividends to their stockholders. There 
may have. been a time when this was 
possible but thanks to our organization 
the time is not far distant when a com- 
pany coming into an agency must come 
with clean hands, and a company has 
the same right to expect like treatment 
from its representatives.” 





FIRE PREVENTION PAMPHLET 


The , insurance department of the 
Chamber of Commerce of the United 
States yesterday released its bulletin o 
suggestions for Fire Prevention Week, 
running from October 6 through Octo- 
ber 12, The bulletin, starts off with some 
advice on how éommercial organizations 
can observe the week, citing typical ac- 
tivities of a wide variety. Then there 
are some tips for trade associations ant 
also for-coritinuous fire prevention activ 
ties to run through the year. This bulle 
tin also publishes sample home inspec- 
tion blanks for school children and self- 
inspection blank for mercantile estab- 
lishments. ‘Fire prevention committees 
may obtain copies of the pamphiet from 
the United States Chamber of Commerte 
headquarters in Washington, D. C. 


BLUE GOOSE ENTERTAINMENT 

Those who attend the grand_nes 
meeting of the Blue Goose in San Frat 
cisco, September 24-26, are promised 
some--fine entertainment by the Sar 
Francisco. pond. Tuesday  a‘ternoot, 
September 24, the visitors will be taker 
on a boat trip around the boy. where 
the San Francisco fire boats will gv 
an exhibition. Following this ‘he_parly 
will be taken to the top of M’. Ta, 
pais to a dinner dance. Wednesday W! 
be devoted to business sessions, but 
the evening the San Francisco :managets 
will entertain the field men of fhe 
companies. On Thursday there will > 
an automobile trip around S:n Frat 
cisco, Palo Alto, Oakland and %erkeley 








DEATH OF R. E. FORS ER 
Robert E. Forster, actuar: : 
Pennsylvania. -Insurance D« vartmet 
died last week at his home at ° t. _ 
Pa: He had been in failing he ith ie 
last January when his wife ied. 


A Pt «31681 fT. 
nnsylvanig insurance com rission’’ 


: Yal 
Mr. Forster ‘was -a,.graduate of 
University, class of 1886, and ined “ 


Pennsylvania insurance depa:men 
1892. aS 
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AMERICAN EAGLE 


FIRE INSURANCE COMPANY . 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM, CHAIRMAN OF THE BOARD 
PAUL L.HAID, PresipenT 
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Siti Relieved i in 
Missouri Refunds 


TO KEEP THEIR COMMISSIONS 
But Companies Will Not Pay Agent’s 
Fees for Work on Premium 
Returns 





Representatives of the Western Union 
and the Western Insurance Bureau, 
meeting in Chicago last week, decided 
that in effecting the 10% premium re- 
funds to Missouri policyholders on pre- 
miums collected since February 1, 1928, 
they will waive all claim to the commis- 
sions paid to agents on the excess. The 
principle points in the refunding program 
are: 

The refund will be paid gross by the 
fire companies, permitting the agents to 
retain the commissions on the excess 
collected between February 1, 1928, and 
July 31 of this year. The companies are 
firmly opposed to the payment of fees 
to agents for making endorsements on 
policies in affecting the refund. Receipts 
will be required from each assured re- 
ceiving a refund, a special form for 
which has been adopted and has been 
sent to all companies and agents. 

Whether the refund will be made di- 
rect from a company or shall be made by 
the agents and reports made thereof 
shall be optional with the companies. 

The agreement of the companies to 
waive the commissions on the refund, 
thus standing the gross expense and 
simultaneously not too allow fees to 
agents for making the endorsements 
in effect is a compromise between widely 
divergent views among the companies 
and agents and is an answer to the re- 
cent resolution of the directors of the 
Fire Underwriters’ Association of St. 
Lious, instructing its member agents to 
charge the companies 35 cents for each 
endorsement. 

The companies are cognizant of the 
fact that there will be much work and 
expense to the agents in affecting the 
refund, especially in view of the neces- 
sity of obtaining receipts for each re- 
fund made; but they are of the opinion 
that the waiver of commission on the 
excess premiums is adequate compen- 
sation for the work. 

Many companies already have begun 
the task of computing from their own 
records the many individual refunds and 
are preparing drafts in settlement in 
their own offices. However, a majority 
believe that this method of handling en- 
tails too much clerical expense and pre- 
fer to let their agents make the refunds 
from their agency records, making report 
of the payments to the companies. 


MAKES HOLE IN ONE 

Louis V. Silver, Jr., vice-president of 
Frenkel & Co., Inc., insurance brokérs at 
80 Maiden Lane, New York, made a-hole 
in one on the ninth hole of the Cold 
Stream Country Club, L. I., while play- 
ing in a foursome recently. Mr. Silver 
is thereby eligible for admission into the 
Hole in One Club. 





GONE TO PACIFIC COAST 
Arthur H. F. Schumm, vice-president 
and general manager of the Ajax Fire, 
Sussex Fire and Essex Fire, all of New- 
ark, have been on a three weeks’ trip to 
the Pacific coast. 





VISITS OLD HOME 
T. D. Richardson, vice-president of the 
New York Underwriters Agency, has 
been visiting his old home in Toronto. 





MERGES TITLE COMPANIES 

The Insurance Securities Co. Inc., 
New Orleans, has organized the Union 
Title & Trust Co., Fort Worth, which 
will be a merger of the Guaranty Ab- 
stract & Title Co., San Antonio; Texas 
Union Title & Guaranty Co., Dallas, and 
Ross Title Insurance Co., Fort Worth. 
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Agents Wanted Where Not 
Represented 


NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 
A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 








INSURANCE STOCKS GAIN 

During the last ten days several in- 
surance stocks made new highs for all 
time. Among them were the stocks of 
the Agricultural, Providence-Washing- 
ton, Springfield Fire & Marine, and the 
Preferred Accident. Other insurance 
stocks recording good gains recently 
have been the Halifax, Harmonia and 
the Home Securities of the Home of 
New York group, the New Hampshire 
Fire, the Fireman’s Fund, and the Glens 
Falls. Interest in insurance stocks has 
been growing recently after being com- 
paratively dormant for several months. 


RECORD CROP DAMAGE COVER 


A record-breaking policy covering 
crop damage by hail to the extent of 
$201,590 has been written for the Con- 
tinental, by its local agent at Wolfe 
Point, Montana, A. T. Listug. The crops 
protected are 16,000 acres of wheat, 3,000 
of flax, and about 1,200 acres of other 
grains, including barley, oats, rye and 
spelt. 





SOUTHERN FIRE IN PENN. 
The Southern Fire of New York has 
been admitted to Pennsylvania to write 
fire and allied lines. 











Great American 
Insurance Company 


Chcose N | | l I Choose 
Your t Por Your 
Company INCORPORATED -1872 Compe 


STATEMENT canta. 1.1929 


$1 5, 000, 000.00 


FOR ALLY OTHER_LIABILITIES 


24.465,5 534.40 


ET SURPLUS 


27.7 29,318.71 
67.194.853.1 1 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,318.7 1 


LOSSES PAID POLICY HOLDERS 


$204, 088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 
WESTERN DEPARTMENT ° 
310 South Michigan Avenue, Chicago, Ill. 
G. R. STREET, Vice-President 
PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wa. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHIGAGO— Ww. H. MoGee & Co., Gen’l Agts.,Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


LS 


AGENTS BALK AT REFUNDS 





St. Louis Ass’n Recommends Agents 
Retain Commissions and That Charge 
Be Made for Work Done 


An entirely new angle to the Missouri 
rate case dispute and the question of 
refunding 10% of premiums to policy- 
holders from February 1, 1928, deveioped 
August 15, when the executive commit- 
tee of the Fire Underwriters Association 
of St. Louis unanimously passed a reso- 
lution recommending that insurance 
agents refuse to return any of their 
commission on business prior to August 
1, 1929, and also that they demand a 
special of 35 cents for each endorse- 
ment to help compensate them for the 
labor and expense that will be involved 
in obtaining receipts from clients to 
whom the 10% refund is paid. 

The Subscribers Actuarial Committee 
has recommended that the companies 
compel agents to refund commissions 
since February 1, 1929. However, it is 
probable companies generally will ignore 
that as the Home of New York has al- 
ready announced that it will not demand 
refunds from its agents. 

It is expected that all of the agents 
in Missouri will follow the lead taken 
by the St. Louis organizations, and not 
only will the companies be compelled to 
bear the brunt of refunding the excess 
premium collected since February 1, 1928, 
but will compensate the agents for the 
extra work thrown upon them by the 
refund process. 

Naturally much work and money will 
be involved in obtaining the refund re- 
ceipts. It has beert estimated that this 
will cost some agencies from $5,000 to 
$10,000. The agents feel they shouldn't 
be saddled with this expense. 





AMERICAN LA FRANCE MOVES 
Announcement is made of the moving 
of the Utica office and plant of the 
American LaFrance and Foamite Cor- 
poration, manufacturers of all types of 
fire extinguishing equipment, including 
motor fire apparatus, to the company’s 
main plant and general offices at EI- 
mira, New York. The change in loca- 
tion, which will probably not be entirely 
effected until sometime late this fall, 
began about August 1, when the adver- 
tising, engineering and sales depart- 
ments were moved from Utica to El 
mira. 





FIREMEN’S PHILA. BUILDING 
The Firemen’s of Newark is going to 
erect a fine office building in Philadel- 
phia on the site of the old Mechanics 
lnaubaaion Co. home office at the south 
west corner of Fifth and Walnut streets, 
opposite Independence Square. The lo- 
cation is considered very choice. The 
height of the new building has not yet 
been determined. 





J. W. DUNCKER RESIGNS 
J. W. Duncker, manager of the Nord 
Deutsche Insurance Co. of Hamburg has 
resigned and also retired from the boar 
of directors of several other insurance 
companies, including the Nord-West 
Deutsche, the Hanseatischa and_ the 
Coin-Hamburger. The Nord Deutsch o is 
one of the principal German fire 
marine companies, and was ente! - in 
= United States prior to the World 
ar. 





FORM NEW COLUMBUS AGF. nee 
L. D. Klipsch of Columbus, In¢., 
Robert Back of Grammer, Ind. have 
formed a partnership and will eng:ge,in 
the insurance business at Columbus The 
firm name will be Klipsch & Back and 
they will handle all forms of ins«rance. 


NAME DELEGATES TO DET x01, 

The Insurance Exchange of Ric mon 
Va., has named William T. Johnson an 
Herbert B. Race as official deles tes ‘ 
the annual conyention of the ) \tiona 
Association of Insurance Agents to_be 
held at Detroit September 10-1" = 
Race is president of the exchan:e 4” 
Mr. Johnson is a former preside:.(. 
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+ - Explosion Insurance ; : : : : : 
Expensive Walk - Be ee 





a . ieee tle les wie Ors a : 
Fre Little Ru Auto Liability: - 


Non-Ownership : ae 
A $7,000 Lesson <7 7 = ae 


a N New Agency Service % hae 


Facn month the A42tna Fire Group publishes “The Messenger.” In this magazine 
the agent finds no preaching or inspirational pep articles. Banalities are care- 
fully avoided. Lines are discussed by men who know. Selling plans which have 
proved successful are relayed to the field force. In short, the sole aim of the 
Messenger is to help the man in the field put more business on his books. 


_ May we send you a sample copy? 


ALTNA INSURANCE COMPANY 
THE WORLD FIRE AND MARINE INSURANCE CO. 
THE CENTURY INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
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To Press ‘‘Vestris’’? Claims Pw cea varetae.o 
(Continued from Page 1) MINNEAPOLIS RICHMOND 


It is expected that the Lamport & 
Holt Line will seek to limit its legal 
liability in the “Vestris” case and if 
this is done the attempt must be made 
before the admiralty division of the Fed- 
eral Court here. While in the suits 
brought by the insurers in the State 
Supreme Court the burden of proof rests 
upon the plaintiffs to substantiate alle- 
gations of negligence, in order for the 
Lamport & Holt Line to secure limita- 
tion of liability it must prove before a 
Federal Court that it is entitled to such 
limitation by virtue of having obeyed 
all the maritime regulations. Counsel 
for the insurers are of the opinion that 
the steamship line may have difficulty in 
proving absence of negligence. 

In addition to the suits of American 
insurance interests, other claimants in- 
clude British and South American in- 
surers, American cargo Owners who for 
some reason or other did not insure their 
shipments an the “Vestris,” and the rela- 
tives of those who died when the “Ves- 
tris” went down on Monday, November 
12, 1928. While the total claims will run 
into large figures, those of the insurers 
in the American markets total about 
$1,750,000. 

British Court Findings. 


The statement of the British Court 
which gives counsel for the insurers hope 
of recovery is the following list of al- 
leged main contributory causes of the 
loss of the “Vestris.” 

“(1) overloading of the ‘vessel beyond 
her loadline; (2) tender condition of the 
ship; (3) insufficient margin of stabil- 
ity and reserve of bouyancy; (4) heavy 
weather, high wind and sea. causing the 
vessel to list to starboard; (5) leaks 
from starboard ash ejector, “Booby” 
hatch on shelter deck and the half-doors 
on-upper deck; (6) upper deck hatches 
in starboard shelter deck bunker and 
cross-alleyway not being battened down 
soon enough in some cases, and not be- 
ing battened down at all, in other cases; 
(7) water finding its way into lower 
bunkers, saturating the coal, causing list 
and probably preventing pumps from 
working efficiently; (8) the scupper be- 
coming. after a certain angle of list was 
reached, a means of incursion of water 
into the upper deck, which, in the “Ves- 
tris” (being a shelter-deck vessel) was 
also the weather deck. 

“These scuppers not being stopped or 


plugged when the vessel listed, gave 
ready access of the sea to the upper 
deck and so reduced the margin of sta- 
bility; (9) wing suctions not fitted in all 
hallast tanks.” 

The British Board of Trade, the gov- 
ernment body which instituted the in- 
vestigation in England, formulated a long 
list of questions to the court which the 
latter answered after all the testimony 
had been presented. Following are some 
of the questions and answers having to 
do with the seaworthiness of the 
“Vestris” : 


“Question: Was the S.S. Vestris when 
she left Hoboken upright and in a safe 
condition? Were any steps taken to 
pump out ballast water so as to bring 
the vessel up to her proper winter marks 
before she proceeded to sea? If not, 
was she in a fit condition to encounter 
the perils of the voyage she was about 
to undertake? 

“Answer: The S.S. “Vestris” was sub- 
stantially upright when she left the pier 
at Hoboken, but some evidence was given 
that she had a slight list to port. She 
was not in a safe condition on leaving 
Hoboken. No steps were taken to pump 
out ballast water before proceeding to 
sea. The vessel was not in a fit condi- 
tion to encounter the perils of her last 
voyage. 

“Question: When the vessel left Ho- 
boken on the 10th November, 1928, was 
she in good and seaworthy condition as 
regards hull and equipment? Was she 
in proper trim and had she the freeboard 
required under the Merchant Shipping 
Acts for a winter voyage? 

“Answer: The vessel was surveyed by 
Lloyd’s surveyors for the retention of 
her class and generally the hull and 
equipment were in good and seaworthy 
condition. Evidence was given, however, 
that the half-doors, on the upper deck, 
were not watertight, the sanitary pipe 
discharging overboard in the dynamo 
room gave out, and later a watertight 
bulkhead between bunkers and engine 
room burst under pressure, also consider- 
able trouble was experienced with the 
starboard ash ejector valve. Some of 
the upper (or weather) deck hatchways 
in the shelter deck spaces were not bat- 
tened down; the hatches and tarpaulins 
had been supplied but were not available 
when required. She was in a proper trim. 
She had not the freeboard required.” 








Penn. Agents’ Meeting 


(Continued from Page 18) 


sociation received serious attention and 
it was voted to increase the minimum 
membership fees from $10 to $15 and to 
create a new class known as sustain- 
ing members who will make voluntary 
contributions to fill any gap between 
actual receipts and expenditures. On ac- 
count of heavy payments to the Na- 
tional Association the state body’s ex- 
chequer received only a small propor- 
tion of the $10 received from the mem- 
bers who paid this rate. 

Insurance Commissioner Matthew H. 
Taggart of Pennsylvania was a speaker 
at the executive session of the conven- 
tion held. Thursday afternoon. He told 
of the fine service rendered by agents 
to the public and of the co-operation he 


had received from agents in his work. 
He pledged his assistance td the agents 
and asked them to bring their problems 
to him at Harrisburg. 

Burton Davis of Shenandoah, who is 
secretary of the Shenandoah local board, 
gave an impressive talk on collections. 
He told how the credit evil was exten- 
sive in the territory of his local board 
until the agents took the matter in hand 
and reformed the situation thoroughly. 
Now the insurance motto in Shenan- 
doah County is “pay as you enter” and 
not “pay as you please.” 

The Shenandoah Association rules pro- 
vide that when a member cancels a pol- 
icy for non-payment of premium the as- 
sociation officers are notified and no 
other member is allowed to rewrite this 
business until the earned premium has 
been paid to the agent to whom it is 
owed. Jn order to restrict the use of 
credit all policies have notices attached 


MARSH & McLENNAN 
INSURANCE 


FIRE LIABILITY MARINE 
164 W. Jackson Boulevard, Chicago. 


LONDON SEATTLE MONTREAL 
WINNIPEG DETROIT DULUTH 
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Fire Reinsurance ‘Treaties 


Baltica Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) | 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 














to the effect that the premium must be 
paid within thirty days or the policy 
will be cancelled. These strict methods 
have relieved the situation tremendously, 
Mr. Davis said, and the agents have not 
lost business to competitors, because 
practically every agent in the district 
is a member of the local board. 


Gets $15,000 Idea at Convention 


H. E. McKelvey, of Edwards, George 
& Co., Pittsburgh, one of the veteran 
members of the Pennsylvania Associa- 
tion, asked for a big attendance at the 
Detroit convention next month of the 
National Association. Answering the ar- 
guments of agents that they cannot af- 
ford the time or money to attend con- 
ventions out of the state Mr. McKelvey 
said that at the West Baden meeting 
of the National Association he listened 
to a discussion on advertising and solicit- 
ing methods, which when he applied it 
to his own agency brought. in 189 orders 
with a total premium income of $15,000. 
He said that one idea would pay for 
all the expenses he would incur over 
a period of years attending national con- 
ventions. 


President Abram S. Galland was pre- 
sented with an engraved gavel at the 
convention as a mark of appreciation of 
his efforts. His annual report to the 
convention, reviewing events of the year, 
was most complete and was received 
with a great deal of attention. He told 
how at the beginning of his adminis- 


tration the Association had 476 members © 


and sixteen local boards. Through an in- 
tensive membership campaign conducted 
under the leadership of Manager Frank 
D. Moses, who joined the Association 
last year, the membership was increased 
to 805 members at the beginning of 
August and twenty-one new local boards 


Ta eaaeatael 


were formed. The organization of these 
local units served in many districts to 
eliminate hostile feelings among the 
agents themselves and to instill in them 
the idea of co-operation for self-pro- 
tection and self-advancement. Of the 
thirty-seven local boards in the state 
Mr. Galland said that twenty-cight are 
co-extensive, the members belonging not 
only to the board but to the state and 
national associations. 

Mr. Galland voiced his onosition to 
fire companies who belong to rating or 
ganizations and other associations tt 
insuring the risks of cut-raters and those 
companies which did not co-onerate with 
their fellow companies or the agen's 
Mr. Galland also cited some companits 
that were board members in one dis 
trict and non-association or cut-raters 
in another district of the same state. 
He said this situation should not be per 
mitted to continue. ‘ 

Speaking of the agents’ nart in levis 
lative activities Mr. Galland told of the 
fight the state association had nvf 
against Commissioner Taggart’s bill 10 
create a state fund for insuring fire risks 
on public schools. This bill was defeated. 
but may come up again at the next 
session of the legislature. President Cal- 
land told his listeners. Whenever it does 
it will meet vigorous opposition, he 
clared. 





CAPT. WILLIAM MARTIN DEAD 

Cantain William T. Martin. 46. head 
the fire prevention burean, Den: er. Cole: 
walked into a photogranh estaf lishment 
eave his usual merry “Hello.” said tha 
he had come to be photogranhed am 
then slumped to the floor dead 

Captain Martin was well liked by th 
entire fire department, the cit zens 4M 
the insurance fraternity. 
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x Losses settled and paid since organization over $242,000,000 Losses settled and paid 1928 . . $17,030,337.70 








Globe & Rutgers 


FIRE INSURANCE COMPANY 
111 William St., New York City 




















PS > 
JANUARY Ist, 1929 
ASSETS LIABILITIES 

Bonds and Mortgages $ 151,234.90 Capital $ 7,000,000.00 
U.S. Liberty Bonds 505,000.00 
Government, City, Railroad and oe i ceacesinaheiia 

other Bonds and Stocks................ 86,471,541.50 | Reinsurance Reserve 24,332,695.62 
Cash in Banks and Office.................. 3,471,419.30 Losses in Course of Adjustment...... 10,300,032.00 





Premiums in Course of Collection... 7,356,287.74 





Commission and other Items....._...... 7,800,000.00 
Reserve for Taxes and Depreciation 11,505,000.00 











Reinsurance Recoverable on Paid 
Losses 9,628.96 























| 98,190,644.96 $98,190,644.96 












SURPLUS TO POLICY HOLDERS. ------ $44,252,917.34 




















ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, Earthquake, Flood, Hail, Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marine Transportation; Parcel Post, Automobile, 










Aviation Insurance 









Agents in Canada, Manila, Shanghai, London and Principal European Cities 










E. C. Jameson, President 
Lyman Candee, Vice-President ~ A. H. Witthohn, Secretary 

W. H. Paulison, Vice-President A. G. Cassin, Secretary 

J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 
_ J. D. Lester, Vice-President Scott Coleman, Assistant Secretary 



















Progress shice Consolidation in 1899 





- Dee. 81, 1928 




















Assets Reserves Surplus 
 * “Dee, 31, 1899 $529,282.59 $66,832.54 $3,038.94 
~ Dee. 31, 1910. 5,255,362.12 1,936,224.86 2,365,363.37 
Dec. 31, 1920. 42,765,374.55 16,593,764.16 11,361,311.89 
-- Dee. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 
-Dee.. 31, 1927 80,193,738.67 21,794,727.64 29,514,599.03 
98,190,644.96 24,332,695.62 37,252,917.34 - 























Page 28 














August 30, 199 





J. E. Sullivan Explains 
Orders on Solicitation 


STATE LOSING PREMIUM TAXES 





New Hampshire. Commissioner Says 
Everyone Aiding in Getting a Risk 
Should Have a State License 


The recent order sent out by Insur- 
ance Commisioner John E. Sullivan of 
New Hampshire, with reference to the 
the laws, regulations and rules govern- 
ing the solicitation of insurable property 
in that state raised such a hullabaloo 
among company officials that an attempt 
has been made by the New England 
representative of this paper to have the 
commissioner more fuily explain his or- 
iginal order. The commissioner says he 
has no hesitancy in attempting to am- 
plify the intent of the order which re- 
lates entirely to foreign insurance com- 
panies and their pracitices adopted in 
the solicitation of business in New 
Hampshire. 

“It must be admitted,” says the com- 
missioner, “That the business of insur- 
ance in New Hampshire when proceeding 
pursuant to our public laws, should be 
confined to persons or corporations who 
hold a license from the department. 
Mary authorized companies, through 
methods adopted, are accepting business 
from unauthorized brokers and agents, 
sending their business along to their 
resident licensed agent for his signature. 
The mere fact that such policies are 
countersigned by a resident agent is 
not sufficient to reconcile the fact that 
the business was originally obtained or 
negotiated by unauthorized persons. 

Special Agents Should be Licensed 


“Not only are companies involved in 
the foregoing”, he continued, “but many 
sizeable brokers authorized in this state 
are acting as a clearing house and ac- 
cepting business from unauthorized 
sources, and in a general way acting as 
a clearing house, which enables the un- 
authorized to evade the payment of fees 
as provided by our insurance laws. 
Special agents or other company repre- 
sentatives who may accompany a res- 
ident, licensed agent in the solicitation 
of business are actually competing: for 
business and render very valued assist- 
ance. Though such representatives are 
on a Salaried basis and do not participate 
in commissions or premiums payable, the 
fact remains that when they are so pro- 
ceeding they are actually soliciting and 
in order to do so legally or morally they 
should be licensed, if non-resident, as 
brokers. 

“The intent of the order was not to 
prevent company officials who confine 
their assistance to home office affairs 
by prohibiting companies from accepting 
business from authorized persons. The 
main intent of the order was to stress 
that the tranaction or .negotiation of 
insurable risks is confined to authorized 
persons in the state. Many companies 
have harbored the idea that they may 
accept business from their agents who 
may be licensed as such in another state, 
which is in error. 

“If a branch manager should proceed 
by accompanying his agent to look over 
a risk, which may be an_ inspection 
service by a person who has more real 
knowledge of the business than the 
agent, such a representative would be 
affording very material assistance, par- 
ticularly if we were to view a like com- 
petitive agent for the same business who 
was without cooperative service of 
branch manager. Therefore, I contend 
that the branch manager likewise should 
be the holder of a license. 

Payroll Auditors and Lawyers 

“In the case of pay roll and also law- 
yers who may collect overdue premiums 
for an insurance company, I should hes- 
itate about including such persons with- 
in the category of my order. Despite 
such, I confidently believe that they 
could legally be included as our law 
specifically provides that only authoriz- 










CAPITAL PAID IN 


F. D. Layton, President 


Vice-Presidents 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
F. B. Seymour, Secretary and Treasurer 


Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries 
Hinsdale, W. O. Minter, ° 


W. C. Browne, W. W. Corry, W. H. 





CO-OPERATE IN ADVERTISING 





Virginia Agents Urged to Run Their 
Own Notices in Papers With Na- 
tional Board Advertising 
In a letter to all Virginia agents, T. 
Garnett Tabb, president of the Virginia 
Association of Insurance Agents, urges 
them to hook up with the advertising 
campaign of the National Board, making 
it local to each territory by individual or 
local board advertising. He points out 
that this is a wonderful opportunity to 
increase the possibilities of effective re- 
sults. “The local advertisements,” he 
says. “will be very effective, as the local 
board has an intimate touch with the 
individual insured, and reading articles 
can doubtless be arranged for in con- 

nection with the advertisements.” 

What the Richmond board has done is 
cited as an example. This board, the 
letter points out. has already arranged 
with its two local dailies for advertise- 
ments to run concurrently with and next 
to those of the National Board, the name 
of each member of the board appearing 
in every advertisement. 





DEATH OF A.H SIBLEY 


Alexander H. Sibley. well-known avent 
of Detroit, Mich.. died recently in Bre- 
men, Germany. where he was on a pleas- 
vre trip. In Detroit he represented the 
Hartford Fire, United States Merchants 
& Shippers and other companies. Fu- 
neral services were held in Detrgit on 
Thursday, August 22. 





BOSTON BOARD FLECTION 
Leslie E. Knox, of L. E. Knox & Co, 
and president of the Insurance Society 
of Massachusetts, has been elected a 
member of the hand-book committee of 
the Boston Board of Fire Underwriters 
for fifteen months. 








ed persons may collect insurance pre- 
miums. 

“My order has a multiplicity of angles. 
I confidently believe that if the internal 
affairs of companies were properly in- 
vestigated, it would disclose that the 
many New England States are not re- 
ceiving their just proportion of premium 
tax on business written through the 
many chain store coverages.” 


ER. 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1929 


RESERVE FOR ALL LIABILITIES... 
NET SURPL 
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21,097,599.55 
S. T. Maxwell, Vice-President 


S. W. Prince 





BRITISH FIRE LOSSES 





Total for July in Great Britain Esti- 
mated at $4,000,000; Small Increase 
Over 1928 
The cost of the principal fire losses 
in Great Britain and Ireland last month 
may be estimated at £503,300, as com- 
pared with corresponding losses of 
£527,000 for June last and £471,500 for 
July of last year. These figures take into 
account only fires in which the damage 
amounted to £1,000 or more, and experi- 
ence shows that, on the average, an 
addition of 60% to the cost of the prin- 
cipal fires represents a fair allowance 
in respect of the large number of fires 

costing individually less. 

On this basis the total cost of all- the 
fires in Great Britain and Ireland last 
month becomes £805,000. Only for one 
month of this year, i. e., for February, 
when the total estimated cost was 
£733,000, has a lower figure been recorded. 
while for the most of the other months 
the total was substantially heavier. For 
June the figure was £843,000, and for 
July of last year it was £754,000. 


FORMS FIRE HOLDING CO. 

The Cosmopolitan Fire has formed a 
subsidiary holding company, similar to 
those owned by other fire companies, 
to handle transactions in stocks and 
other financial investments. The com- 
pany is known as the Firesuranceshares 
Corporation of New York City. Richard 
A. Corroon, James A. Blainey, Frederick 
S. Robinson, James L. Kaufmann and 
T. H. Marshall of New York City are 
the incorporators. 








A. E. REYNOLDS DEAD 

Albert Edwards Reynolds, 71 years 
old, president of the National Grain 
Dealers’ Fire Insurance Co., and for 
many years one of the leading business 
men of Indiana, died at his home in 
Crawfordsville following an illness of a 
week of acute indigestion. He was iden- 
tified prominently with a number of na- 
tional organizations. 





UNDERWRITERS’ GOLF SEPT. 10 

The Fall tournament of the Underwrit- 
ers’ Golf Association will be held at 
the Wampanoag County Club, Hartford, 
Conn., Tuesday, September 10. 
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UNDERWRITERS TRUST Co. 





Bank Backed by Insurance Men Wij 
Begin Business by Oct. 1; Kelsey 
States its Purposes 

The new Underwriters Trust Co, th 
banking institution in which a numbe 
of insurance men are interested, yil 
start business in October, judging by 
the rapid pace with which subscriptions 
are being received. Capital ‘s to } 
$1,000,000 and surplus about $1,250, 
Stock of $20 par value is beinz sold x 
$45 a share. The bank will be locate 
at 111 John street. Insurance men jp. 
terested in this venture include Horatio 
N. Kelsey, who may be president of the 
bank; Clarence W. Lewis, New York 
manager of the Indemnity Insurance (o, 
of North America; Charles F. Enderly, 
New York manager of the Insurance (Co, 
of North America; Bertram E. Gendar, 
president of Lewis & Gendar, Inc.,, local 
agents, and James L. Cuff, attorney for 
the Indemnity Insurance Co. of North 
America. 

Horatio N. Kelsey, who was formerly 
United States manager of the London & 
Scottish, and before the World War 
manager of the Hamburg-Bremen, has 
this to say with reference to the opera. 
tions of the new bank: 

“The character of the neighborhool 
where the Underwriters Trust Company 
is to locate has changed rapidly during 
the last few years. Many new and large 
office buildings have been erected and 
are now occupied almost exclusively 
by insurance and allied firms. And the 
development of this section is going 
along at a record pace. The change in 
the character of the business from small 
and diversified industries occupying small 
buildings to one strictly insurance de- 
manding skyscrapers is resulting in a 
tremendous increase in the business pop- 
ulation. Consequently there is an it- 
creased demand for banking facilities of 
the kind which the trust company wil 
be prepared to provide. 

“The relations of a trust company to 
its customers are peculiarly personal. In 
the case of such an institution located 
in a district highly specialized industrially 
its activities will involve the administra 
ton of trusts and estates containing many 
problems peculiar to the trade of the 
neighborhood. The successful administra 
tion of trusts and estates arising from 
accumlations in the insurance district 
would be greatly facilitated by their at 
ministrators having a comprehensive 
knowledge of customs and usages in the 
insurance field.” 





N. Y. C. FIRE LOSSES INCREASE 

Fire losses in New York City during 
July showed a large increase over tht 
same month of °1928, being nearly three 
times as big, according to figures of the 
committee on losses and adjustments of 
the New York Board of Fire Under 
writers. Incurred losses handled by the 
committee this July were $1,406J7 
compared with $551,890 last July. For 
the seven months of this year the 
curred losses now show an increase 0 
nearly 7% over the same period of ! 
reversing the downward trend that has 
been in existence for nearly three yeats 
The total incurred claims for the firs! 
seven months of 1929 are $8,320) 
compared with $7,785,556 in 1928. The 
losses handled by the committee are “a 
timated at about 60% of the city’s to 
fire loss. 





PROPOSE CAPITAL INCREASE 

At a meeting of directors of the ii 
ricultural and the Empire State h y 
Friday, August 16, at Watertown, ea 
it was decided to submit to the stor 
holders of those companies * asad 
tion to increase the capital of each. ©” 
tails of the plan have not been 
nounced but it is understood to 


template an increase in the present @P 
tal of the Agricultural from $2 as 
to $3,000,000 and of the Empire *¥ 
from $500,000 to $1,000,000. 
the new stock will 
holders. 
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Insuring baled cotton ts a line of cov- 
erage iat is not wholly developed in the 
Southern states where cotton yards are 
located. Cravens, Dargan & Co., of Hous- 
ton, Texas, one of the leading agencies 
in the Southwest, publishes some pointers 
on this form of insurance in their “Re- 
view.’ Here is what they have to say on 
the subject: 


When a common ordinary cotton yard 
burns, the fire touches probably as many 
different pocketbooks as if the entire 
town had succumbed to a conflagration. 
The reason so many different persons 
are involved is because individual farmers 
store cotton.on the yard, awaiting sale. 

Some farmers promptly seek insur- 
ance; others must be begged to protect 
themselves. Some farmers do not know 
that they can secure insurance on one 
bale, or two bales. Of course, the 
amount of insurance involved. is small 
and the premium is, therefore necessarily 
small, with little if any profit to the local 
agent and the company. The important 
idea, however, is to get the farmer ac- 
customed to carrying insurance protec- 
tion. When he gets in the habit of 
carrying insurance protection on his 
cotton, he will then be more easily. in- 
duced to keep up the insurance on his 
farm improvements, and to carry com- 
plete protection by including his live- 
When 
the farmer does not store his cotton in 
a cotton yard, but keeps it at home, it 


Insurance On Baled Cotton 


can be insured there provided he will 
take a sample, properly identified, of 
each bale and keep it where it will not 
be destroyed by the same fire. We do 
not want to write large lines on cotton 
stored on farms unless it has been 
properly graded and correct samples are 
on file. The rate on cotton stored on 
farms is $225, whether stored in building 
or in the open. 
Coverage in Any Location 

We will insure baled cotton in any 
location—in gin yard, on farm, in cotton 
yard, in cotton warehouse, at compress, 
in ‘concentration locations, on docks, and 
in ships; also while in transit, whether 
by wagon, truck, railroad, barge, or ves- 
sel; to any destination, whether U. S. A., 
or foreign; against fire, lightning, perils 
of transportation, marine risks and war 
risks; under any form of policy, includ- 
ing combination certificate, per bale 
policy, marine policy, specific insurance 
and floater insurance. 

Cotton should always be insured for 
its actual cash value. Under specific 
and floater insurance, it is better to have 
a little too much insurnace than to have 
too little in order to avoid the conditions 
of the 100% coinsurance clause. Under 
automatic covers, like per bale and mar- 


ine policies, the cotton is automatically ~ 


insured for its full value, and the assured 
should be prompt in making reports of 
all cotton handled so that this automatic 
protection may be unimpaired. 








GOWEN VIEWS POLITICS HERE 

Herbert P. Gowen, Lord Mayor of 
Norwich, England, whose visit to this 
country was noted last week in The 
Eastern Underwriter, was at Buffalo for 
several days as guest of John McF. 
Howie, a friend in that city. Mayor 
Gowen received his first insight into 
American politics at Buffalo, expressing 
astonishment that the mayor of that city 
should be compelled to spend most of 
each day campaigning for re-election. 
He also said he was amazed that it was 
necessary to remind American voters 
through campaign advertising that vari- 
ous candidates were “honest.” Mayor 
Schwab of Buffalo had a gold key made 
and presented to his distinguished guest. 





HOUSEL PRIVATE BANK FAILS 

George W. Mayne of Bergen, N. Y., 
has been appointed trustee in the bank- 
Tuptcy of C. E. and W. S. Housel of 
that up-State community. The two men 
were proprietors of one of the largest 
general insurance agencies in Western 
New York prior to the time of the fail- 
ure of the private bank, which they had 
operated for many years. A preliminary 
meeting of creditors was held at Bergen 
on August 23, at which time nearly 1,000 
creditors entered claims aggregating 
More than $200,000. Adjournment was 
until September 25 at Batavia, 





VERMONT AGENTS TO MEET 

President A. C. Mason. of the Vermont 
Association of Insurance Agents an- 
ounces that the date for the annual 
we has been definitely set for 
| ednesday, September 25, at the Rut- 
es Country Club. While the program 
; ie to date it will include an 
<_<" by Colonel Dunham of Connec- 





ThoERMANIC FIRE SPECIAL 
J€ Germanic Fire has appointed 
ight F, Lewis as special agent for 
ey Aa is an experienced insurance 
tare aving been connected for five 
Fire + ending in 1927, with the Hartford 
te ter which he was state agent for 
“ae & Co, general agents for 
he pases, with headquarters in 
is ine new offices will be 


AGENTS BOOM P. H. GOODWIN 

Percy H. Goodwin, well-known local 
agent of San Diego, Cal., and a member 
of the executive committee of the Na- 
tional Association of Insurance Agents 
for several years past, is being groomed 
as a candidate for the post of chairman 
of the executive committee. The selec- 
tion of the chairman will be made at the 
annual convention in Detroit, September 
9-13. As this post leads the following 
year to the presidency of the association 
this would mean that Mr. Goodwin, if 
elected, would be the 1930-1931 president 
of the National Association. Although 
not generally known to Easterners, ex- 
cept those who have attended conven- 
tions of the National Association, Mr. 


Goodwin has done fine work for the as- 
sociation. 





HEADS BOSTON FIRE AGENTS 

According to the Boston Protective 
Department returns recently published 
for Boston premiums for the first six 
months of 1929, John C. Paige & Co. of 
this city is again at the head of the list, 
making it the eleventh consecutive year 
that this well known Boston firm has 
had the honor of leading in insurance 
premiums in this city. _ 

The John C. Paige & Co. agency is 
one of the oldest in New England and is 
known throughout the United States. 
Boit, Dalton & Church were second in 
the returns; Gilmour, Rothery & Co, 
third; Field & Cowles, fourth’; Kaler, 
Carney & Liffler, fifth; Russell & Fair- 
field, sixth; Rogers & Howe, seventh; 
Dewick & Flanders, eighth; O’Brion, 
Russell & Co., ninth; Patterson, Wylde 
& Windeler, tenth. 





AGENT A STAR PITCHER 

An unusual tribute has been paid to 
George Earnshaw, vice-president of the 
general insurance agency of John W. 
Cryer at Buffalo, and during the baseball 
season pitcher for the Philadelphia 
Athletics. Miller Huggins, manager of 
the New York Yankees, in a press state- 
ment on August 23, said the “difference 
between the Athletics of 1928 and 1929 
is George Earnshaw.” The latter has be- 
come an Athletic regular for the first 
time this year and had won eighteen 
games for that team when this statement 
was made. 


RAWLINGS IS WITH MONARCH 

Ralph Rawlings of Rawlings & 
Hewett, western managers at Lansing, 
Mich., of the Boston and Old Colony 
companies, now admits that he is to be- 
come president of the newly formed 
Monarch Fire of Cleveland. A few weeks 
ago Mr. Rawlings half denied published 
stories to this effect. Mr. Rawlings is 
president of the Western Insurance Bu- 
reau and the Monarch will make appli- 
cation to join that organization. The 
company will start with capital of 
$1,000,000 and net surplus of $2,000,000. 
The Monarch has purchased the Colum- 
bian National of Lansing, Mich. and 
when the agents of the latter have be- 
come representatives of the Monarch the 
Columbian will be retired, according to 
reports. 





COLUMBIAN NAT’L DEAL 

Sufficient stock has been pledged by 
share-holders of the Columbian National 
of Lansing to assure consummation of 
the deal contemplated, whereby Cleve- 
land interests will purchase the com- 
pany. Over 18,000 shares have been 
turned in at the .offices of the Central 
Trust company which is acting for the 
Cleveland parties, whose identity has not 
been definitely disclosed. It is generally 
known in insurance circles here that 
the Monarch Fire & Marine, promoted 
by Otis & Company, powerful Cleveland 
financial house, is the new carrier which 
made the attractive offer for the stock 
of the Columbian National and which 
will obtain from the Lansing company 
an agency plant extending into thirty- 
three states. 





FIRE FIGHTING CATALOG 

“Modern Fire Fighting Equipment,” 
latest catalog published by the Amer- 
ican LaFrance and Foamite Corporation 
of Elmira, New York, is now ready for 
distribution. The catalog, which con- 
tains complete listings and discriptions 
of practically every imaginable kind of 
portable fire-fighting equipment, is 176 
pages in length and because of its com- 
pleteness is virtually a text book on the 
subject of fire apparatus. Despite its 
comprehensiveness, this catalog is so ar- 
ranged that any desired piece of equip- 
ment may be found in a few seconds. 
This is accomplished by an easily read 
index and the division of the book into 
eight sections. 
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Self-Extinguishing 
Cigarette Planned 


EXPERIMENTS ARE COMPLETED 





Government Tests Find Fire Hazard 
May be Reduced by Applications 
of Water-Glass 





A self-extinguishing cigarette and a 
fireproof match are now being considered 
by those interested in fire prevention. 
At the request of Representative Edith 
N. Rogers of Massachusetts, scientists at 
the Bureau of Standards, in a_ six 
months’ test of nine popular brands, 
have evolved a safety cigarette. Its fire 
protection factor lies in an inch long 
cork tip, lined with water glass-air ex- 
cluding sodium silicate. Their interest 
increasing as the work progressed the 
scientists have also developed a fireproof 
match, coated with water-glass within a 
half inch of its head. 

Tossed aside as the fag end the self- 
extinguishing cigarette was found in 
tests to go out quick enough to reduce 
the fire hazard some 90% as compared 
with the untreated cigarette. Possibility 
of accidental fires was reduced about 
one-third by the fire-proofed matches. 
In the annual fire loss of nearly $90 000, 
000 from the carelessness of smokers 
prompted Representative Rogers to ask 
aid from Fire Resistance Laboratory. 

Two thousand matches, including all 
varieties in common use, were ignited in 
the tests. It was learned that five sec- 
onds is the time most frequently taken 
for lighting cigarettes, ten seconds for 
cigars and pipes. The scientists then 
computed the percentage of water glass- 
ing with the greatest safety factor while 
retaining the fiery usefulness of the 
match. 





ITALIAN-AMERICAN STOCK 





Company Now Being Formed to Offer 
Limited Amount of Stock to Public; 
Assets Will Be $3,000,000. 

A: public offering of the remaining un- 
subscribed stock of the Italian-American 
Fire & Marine will be made early next 
month by the company’s organizers. 
Over $800,000 of the $1,000,000 stock has 
already been subscribed by those in- 
terested in the formation of the com- 
pany. Capital stock consists of 100,000 
shares of $10 par value, which is being 
sold at $33.50 a share. When all organi- 
zation expenses have been paid it is 
expected that the company will start 
operations with a surplus and reserve 

of $2,015,000. 

The underwriting managers of the 
company are to be R. H. McKelvey & 
Co., Inc., with which office George P. 
Davis has gone as vice-president. Mr. 
Davis was formerly general agent in 
New England for the North British & 
Mercantile. Prominent citizens of Ital- 
ian extraction are behind this company 
and on the board of directors are also 
such men as George C. Stevens of Corn- 
wall & Stevens, insurance brokers, and 
Robert O’Gorman, president of O’Gor- 
man & Young, insurance agents of 
Newark. 





SEEK KY. COMMISSIONER 
The executive committee of the Ken- 
tucky Association of Insurance Agents 


at a meeting last week voted to have a - 
special committee appointed to ask State ° 


Auditor Coleman to appoint an insur- 
ance commissioner who will qualify and 
have him take office immediately. Chief 
Deputy Arch Pullman of the Kentucky 
Insurance Department is now acting as 
commissioner as the man appointed, 
Bush W. Allen, has failed to qualify for 
the position. 


DEATH OF ABRAM M. HARNED 

Abram ‘M. Harned, for many years an 
insurance broker in New York City, died 
recently at Unadilla, N. Y., at the 
age of 69. Funeral services were held 
Wednesday evening at his late home in 
Brooklyn, 


New Remedy For Cutting Losses 


C. F. Crawford of the United Typothetae of America Would Not 
Allow Persons on Whose Premises Fires Started to Collect 
Insurance; Aims to Curb Carelessness 


C. Frank Crawford, chairman of the 
Fire Prevention Committee of the United 
Typothetae of America and also chair- 
man of the board of commercial arbitra- 
tion of the Federation of Graphic In- 
dustries, has been making speeches at 
conventions of the typothetae and other 
places in which he has advocated penal- 
ization of the insured for fires if the 
insured be responsible. Mr. Crawford 
was asked by The Eastern Underwriter 
if he would not present his viewpoint 
for the readers of this paper. He writes 
as follows: 

“For many years and by many people 





C. FRANK CRAWFORD 


ideas have been advanced for educa- 
tion of the terrible loss of life and prop- 
erty caused by fires and, according to 
the best authorities, these losses con- 
tinue to increase instead of diminish and 
this inspite of many facts. Fire-resist- 
ing qualities in buildings have greatly 
improved. Means for detecting, report- 
ing, responding to alarms and actual 
fighting of fires were never before de- 
veloped to the point where they are at 
present. Inspection of risks is being 
performed by trained experts. Existing 
laws governing every phase of fire pre- 
vention are being rigorously enforced. 
Punishment is being meted out to vio- 
lators as far as permitted. We have 
‘clean-up days,’ ‘drives,’ lectures and lit- 
erature by the ton and still the losses 
increase. 
Inconsistence 

This country engages in a real war 
three or four times in a century and at 
such times the people, as a unit, become 
excited and talk vigorously about loss 
of life and property. Yet they are in- 
consistent enough to pay no attention to 
the fact that every year about as many 
lives are lost by fire as in any of the 
wars, while the loss of time and property 
is many times the cost of a war. The 
real horror of the situation is that 97% 
of the loss can be prevented without 
resorting to arrests, civil or criminal ac- 
tions or any other punitive measures. 
In my opinion it can be done under a 
plan making the commission of the act 
carry with it the punishment. 

What is the remedy? Simply a change 
in insurance methods, protecting the in- 
sured against the sins, either of com- 
mission or omission, of his neighbor but 
making him pay for his own. Write 


your insurance as at present; pay the 
incurred losses as at present, but with 
this exception: the insured upon whose 
premises the fire is permitted to start 
will not, under the terms of his policy, 
collect anything. This change in in- 
surance methods will mean that every 
policyholder will at once become a twen- 
ty-four-hour-a-day inspector for his in- 
surance carrier and fire losses will prac- 
tically cease. If someone owns a mort- 
gage on a building and except those 
which human nature cannot circumvent, 
that building is burned, he will collect 
his insurance as now, but the occupant 
of the premises where the fire started 
will suffer a total loss; goods in stor- 
age, or in transit, will be protected in 
the same manner so that only the cul- 
prit will suffer. 


Will Work No Real Hardship 


Some one will be found who will say 
“Why, the plan as proposed is revolu- 
tionary and will work a hardship on some 
people.” To be sure, it is revolutionary 
and will work a hardship on some more 
or less innocent person, but what hu- 
man progress has ever been made that 
has not been subject to the same criti- 
cism, no one would consider for a mo- 


ment having this country return to slav- . 


ery days and yet the abolition of slav- 
ery was costly. Men are being killed 
every day in the fight for the conquest 
of the air and still no one wants to have 
the efforts discontinued. Although lives 
and much treasure were lost before this 
continent was settled no one will say 
but that the end did not justify the cost. 
Some fires are started deliberately, just 
as there are murders, bank failures and 
other crimes in spite of all the laws 
that are made to prevent them. Some 
fires are started by the elements and 
for other reasons over which we have 
no control, but most of them are the 
result of pure carelessness and that is 
something that can be stopped, because 
if the storekeeper knows that if a fire 
starts in the rubbish in his cellar and 
burns him out he will not collect any 
of his insurance and he will make haste 
to remove the hazard and will keep it 
removed. The urge of self-interest is 
the most powerful factor in shaping hu- 
man actions. 





O. M. STAFFORD IS DEAD 


Oliver M. Stafford, for over two score 
years associated with insurance agencies 
in Cleveland, died there recently. He 
was head of the agency of O. M. 
Stafford, Goss & Co., which later be- 
came the O. M. Stafford, Goss, Bedell 
Co., and more recently the Brooks & 
Stafford Co. through merger with the 
Brooks Agency. Mr. Stafford was a 
prominent banker also and devoted a 
larger port of his time to banking in- 
terests. 





LEADS JERSEY COS. IN MASS. 


The Sussex Fire of Newark leads all 
other New Jersey fire insurance com- 
panies in premiums in Boston for the 
first half of the year 1929, with a total 
of $32,484. Other New Jersey company 
figures follow: Standard Fire, $13,383; 
Public Fire, $7,653; New Jersey Fire, 
$10,809; New Brunswick Fire, $19,253; 
Newark Fire, $11,283; Jersey Fire Un- 
derwriters, $6,320; Firemen’s, $27,195; 
American of Newark, $30,396 and the 
Camden Fire, $14,930. 





GENERAL AGENTS TO MEET 


The executive committee of the Assc- 
ciation of Fire Insurance General Agents 
will meet at the Hotel Greenbrier, White 
Sulphur Springs, W. Va., on the after- 
noon of October 3, during the convention 
of the National Association of Casualty 
and Surety Agents. 
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GERMAN HAIL COMPANY LEADS 





North German, a Mutual, Had a Pre. 
mium Income of $4,320,000 Last Year 
and $6,200,000 in 1927 


About 35% of all hail insurance pre- 
miums paid in Germany find their way 
into the chest of the North German 
Hail Insurance Company of Berlin, a 
mutual. Its premium income amounted 
to $6,266,400 in 1927 and to $4,320,900 in 
1928, the lower premium for 1928 being 
explained through the lower .assessments 
necessary then on account of improved 
experience. 

In the United States the Hartford Fire 
tops the list with a hail premium income 
of $3,555,255 in 1928, followed by the 
Home with $2,513,158 and the Si. Paul 
Fire and Marine with $1,813,197. The 
fourth company in the million dollar 
Sng is the Great American with $1,131, 
62. 

The North German Hail is working 
also in the countries surrounding Ger- 
many and in 60 years of operations has 
developed from small beginnings to its 
present position. 

The average cost of insurance in the 
company was $1.73 in 1928 as against 
$2.31 for the preceding year. About 
3,500,000 acres were insured in the com- 
pany for an amount of $225,000,000. 
There are two other companies in the 
million dollar class in Germany, the total 
premium income being about $23,500,000 
in 1927. 


FIRE ENGINE LOTTERIES 

To provide means needed for the pur- 
chase of fire fighting apparatus, - etc, 
communities in France are to be per- 
mitted to arrange lotteries, as provided 
in a bill drawn up by Raul Aubaud and 
Jammy Schmidt. The bill, which con- 
sists of one sole article, stipulates that 
the exceptions to the lattery law are 
extended to include communities desir- 
ing to buy fire fighting apparatus, hose, 
fire helmets and other material neces- 
sary for fire fighting or wish to arrange 
contests or county fire extinguishing 
manoeuvres, or want to install special 
hydrants on the water pipes. 





BRAISLIN MADE SECRETARY 


John C. Braislin, whose addition to 
the staff of the Travelers Fire was an- 
nounced recently, was made secretary 
of the marine department of the com- 
pany by the board of directors at their 
regular monthly meeting on Monday, 
August 19. He will assume his new 
duties September 15. Mr. Braislin will 
have supervision of the inland marine 
business, which has been developing into 
a substantial volume. Under his direction 
will come the underwriting of such lines 
as tourists’ baggage, parcels post, furs 
and storage, registered mail and goods 
shipped by truck, railway or boat. 





MOISANT BUYS AGENCY 


S. E. Moisant & Co., of Kankakee, Ill. 
one of the prominent insurance agencits 
in that state, has purchased the insut- 
ance business of C. Henry Erzinger 
Son of the same city and consolidate 
it with the Moisant agency. Shirley 
Moisant, well-known to local {ire and 
casualty agents in this country, 's pres 
dent of the Moisant agency. Other offi 
cers are W. F. Lockwood, vice-president; 
C. M. Ehrich, vice-president, and P. }: 
Meyers, secretary-treasurer. 





NEW HOSE WAGONS HERE 

Forty-eight new Seagraves _ hose 
wagons from Columbus, Ohio, will be 
distributed throughout New York City 
fire houses after the parade on Fire 
Prevention Day, October 9. These W* 
gons are equipped with Overman cushion 
tires. 





MUNCIE AGENT DIES ! 
George W. Paul, 61 years old, wel 
known insurance agent of Muncie, 1% 
died recently at his home after 4 pn 
illness. He is survived by the widow, 
sons and five sisters, 
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MARINE & AUTOMOBILE 


New Fire Insurance 
Laws In Guatemala 


CIV!L COURTS TO TRY ARSON 





Underwriters Will Not Be Obliged to 
Pay Losses While Criminal Proceed- 
ings Pend Against Insured 





That civil courts only shall be com- 
petent to try cases of arson in Guate- 
mala is provided by legislative decree 
No. 1605, published in “El Guatemalteco” 
and now in effect: 

Prior to the enactment of the present 
law, incendiary cases were within the 
jurisdiction of the military courts. There 
also existed a legal presumption of guilt 
on the part of every person claiming in- 
surance on account of a fire loss. These 
provisions were an outgrowth of the fre- 
quency with which arson occurred. 

The present law provides that under- 
writers are not obligated to pay fire 
losses while criminal proceedings, on ac- 
count of the fire, are pending against 
the insured. Merchants or other per- 
sons obliged to maintain accounts must 
keep complete records of the stock and 
property insured, in fireproof safes, or 
in places of safekeeping other than on 
the insured premises. The insured is 
also required to notify his insurer of 
other policies taken out before or after- 
wards on the same property; and in the 
case of criminal prosecution for arson, 
the omission of this obligation or the 
obligation regarding records is to be con- 
—" by the court as an indication of 
guilt, “ 

The insured is entitled to interests on 
the amount of loss from the date of 
damage until the date of payment, unless 
the insurer deposits the amount with the 
court having jurisdiction. To cancel this 
Provision of the law, the companies have 
agreed to stamp the following clause on 
all fire policies: 

“The assured expressly renounces the 
benefit stipulated in Article 5 of the 
legislative decree No. 1605, and in con- 
Sequence of the present policy, there 
shall accrue to the assured no interest 
of any kind or under any circumstance.” 

The law also provides that “only the 
ordinary judges shall be competent 
judges in case of fire” and cases pend- 
ing before the military courts are to 
be immediately transferred to the or- 
dinary or civil courts. Legislative decree 
No. 810 and “all other provisions op- 
Posed to the present law” are repealed. 





DECK COAL CARGOES 





Norwegian Marine Underwriters to Give 
Reduction in Premium for Coal that 
is “Netted” 

= on behalf of its associated 
companies, the Norwegian Central Asso- 
Ciation of Marine Underwriters has 
drawn the attention of the Shipowners’ 
Association to the large losses which 
ip cecurred in the course of years 
: a cargo of coal and coke, par- 
‘cularly the latter, through washing and 
throwing overboard. 

me, he association states that experi- 
. ents have shown that the losses can be 
getaptiae! reduced if the deck cargo 
e Protected with solid netting fixed in 
Napa manner. Under these cir- 
tances the insurance companies in 
ee for coal and coke cargo and 
nea t have decided to grant a consid- 
¢ reduction in the premiums on the 
Saeed of deck cargo which is pro- 
---©@ as Set forth in the so-called “net- 
of which the association 


Acting 


ting clause,” 
Sives details 


HIGH SPEED ON THE SEAS 





Underwriters Feel Attempts at Record 
Breaking Crossing May Increase 
Vessels’ Hazards 
A point is raised by the marine corre- 
spondent of the Journal of Commerce 
(Liverpool) as to the effect of speed in 
big vessels in relation to underwriting. 

He writes that: . 

“While the marine insurance market no 
less than any other maritime institution, 
is watching the competition for the trans- 
Atlantic time record with considerable 
interest, underwriters are, perhaps, re- 
garding the race of ocean greyhounds 
from an aspect in which business con- 
siderations are not wholly absent. While 
it is easily appreciated that the holding of 
the trans-Atlantic record has an im- 
portance that is both commercial and na- 
tional, and while underwriters will have 
every sympathy with any efforts that 
may be made to regain the supremacy 
which England has rarely failed to main- 
tain they also cannot help thinking of 
the enormous liabilities which they hold 
on vessels of the competing class. 

“Speed, in itself, is not a danger at sea 
any more than on the road, and it is not 
suggested for a moment that any re- 
sponsible shipowner or ship’s master 
would endanger the lives and property 
involved in a _ trans-Atlantic passage 
solely for the sake of establishing a new 
record. . 

“Tt must, however, be remembered that 
a vessel, capable of making a _ record 
must, of necessity, be a very expensive, 
if not a very big vessel, and in the main 
the record breakers are huge as well as 
fast. Therefore any casualty that might 
occur in an attempt to break or hold a 
record would prove very costly to under- 
writers, and this is a point which may 
linger in their minds when they have 
before them propositions for the insur- 
ance of vessels which are potential record 
breakers.” 





ARGENTINE HULLS BAD 

“La Gaceta Economica” says in an 
article in a recent issue that the losses 
of the “Vestris,” “Principessa Mafalda” 
and “Arcangelo” should be enough to 
serve aS a warning to the Argentine 
authorities. The condition of a large 
number of Argentine river boats is bad 
the paper asserts. Some of them were 
good ships thirty or forty years ago 
when they were engaged in the coastal 
services. Now they are old and ne- 
glected, and fo1 many years they have 
not been drydocked. 


$2,307,000 HAIL DAMAGE 
The total damage to the Connecticut 
Valley tobacco crop in the hailstorm of 
August 1 was $2,307,000, according to the 
Department of Agriculture’s office in the 
state. Valuations by insurance compa- 
nies were used in determining the loss. 





SALVAGE OPERATIONS 





Work Going on in European Waters to 
Recover Bullion and Jewelry From 
Three Lost Vessels 


The Italian salvage ships “Artiglio” 
and “Rostro” have not succeeded in lo- 
cating the wreck of the P. and O. Liner 
“Egypt” near Ouessant (Ushant) and 
have given up this work until electrical 
detectors which have been ordered from 
England arrive. The work will then be 
continued by the “Artiglio” alone. 

In the meantime the latter has suc- 
ceeded in locating the Union Castle 
Liner, “Drummond Castle”, which was 
lost in 1896. This wreck is lying at a 
depth of about 30 fathoms near Pierres 
Vertes (Green Stones) two miles 
south of the southeastern end of Oues- 
sant. Waiting for the detector the 
“Artiglio” will continue to work on the 
“Drummond Castle” which is said to 
have a large number of gold and silver 
bars on board. The “Rostro” has left 
Brest for Belle-Isle where it is going 
to salvage the rest of the cargo of ivory 
of the Belgian Congo steamer “Elisa- 
bethville” and is also going to make a last 
attempt to locate the diamonds which are 
said to have been on the ship when she 
was sunk by a torpedo in 1917. 


FRENCH COMPANY EXPANDS 

The Assurances Syndicales des 
Grands Groupements Regionaux is in- 
creasing its capital by 18,000,000 francs 
from 2,000,000 to 20,000,000 francs, by is- 
suing stock at par value, reserving a 
part of the new issue for insureds. The 
management announces that the pur- 
poses of the increase are two: to better 
the financial strength of the company 
to make it easier for agents to sell their 
policies and secondly to extend the busi- 
ness of the company both in France and 
abroad. Premium-income in 1928 was 
10,457,196 francs, an increase of about 
100% over 1927. The report of the di- 
rectors states that they hope to reach a 
premium income of 25,000,000 francs if 
the company keeps up the present pace. 
The company which has its head office 
at Toulouse has recently opened a Paris 
office: 





JOIN MARINE UNION 

The committee of the International 
Marine Insurance Union has accepted 
the application for membership of the 
following companies: Eesti 
Reval, Esthonia; Italia Societa di Assi- 
curazioni Marittime Fluviale a Terrestri 
of Genoa, and the Versicherungsanstalt 
der Oesterreichischen Bundeslaender of 
Vienna. The membership of the Riassi- 
curazione of Milan has expired as this 
company was merged with the L’Assi- 
curatrice Italiana of Rome. 





END OLD CONTROVERSY 
The decision of the British Govern- 
ment to permit, under its Exports 
Credits Guarantee scheme, the consid- 
eration of applications in respect to 
transactions with Russia, has brought to 
an end a long drawn-out controversy. 





APPLETON & COX, Inc. 
8 South William Street, New York 





AUTOMOBILE INSURANCE 
United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 











WRITE FOR OUR AGENCY PROPOSITION 





Union of . 





British Qualifications 
Of Insurance Broker 


MANY REQUIREMENTS LISTED 
Must Be Hesse Crulified, Student of 
Human Nature, Pleasant, Tactful, 
Hopeful and Patient 





At the recent Newcastle conference of 
the Chartered Insurance Institute, R. C. 
Burton Rowe, president of the Corpora- 
tion of Insurance Brokers, in replying to 
a toast at the banquet, had many things 
to say concerning the function of the 
broker in insurance. His reference to 
Lloyd’s was pertinent: 

“There is a little old place in London, 
with a new home in Leadenhall street, 
where they rely entirely on the broker, 
and somehow they keep down the ex- 
pense ratio.” Mr. Rowe also quoted Sir 
Percy Mackinnon’s definition of a 
broker’s technical qualifications: “First 
of all he must have a good reputation 
for honesty and fair dealing. Then he 
must have a wide general knowledge so 
that he may grasp the technicalities and 
subtleties of all sorts of business. He 
must be a keen student of human na- 
ture. He must have pleasant and ingra- 
tiating ways. He must be tactful. He 
must be good tempered. He must be 
patient. He must be hopeful, especially 
in these times. He must have a knowl- 
edge of all the intricacies of insurance 
and, finally, he must be a good business 
organizer.” 

Further in the course of his speech, 
Mr. Rowe made an excellent case for 
the broker, who, he said, endeavored to 
visualize the business from the point of 
view of the public. He quoted Sir Ernest 
Bain to the effect that their main pur- 
pose was to increase knowledge and ef- 
ficiency and, by the interchange of views 
to create and strengthen sentiments of 
co-operation and goodwill; and he ex- 
pressed his own sentiments when he said 
that the desire of the broker was to co- 
operate with the insurance companies. 





GERMAN CO. TO EXPAND HERE 

At the general meeting of the Ger- 
man company, Koelnische Rueck, it was 
announced that the taking over of the 
two subsidiaries, Minerva and Merkur, 
had resulted in a profit. In connection 
with this transaction the capital of the 
Koelnische Rueck, one of the most im- 
portant German reinsurance companies, 
was increased from 9,000,000 marks with 
20% paid up to 12,200,000 marks with 
25% paid up. It was announced that the 
money to be expected from the Alien 
Properties’ Custodian would be used to 
expand the business of the company in 
the United States and that shareholders 
would not receive any special payments 
on this account. 





AERO COS. ON EXPIRATIONS 

The Aero Insurance Co. and the Aero 
Indemnity of the Barber & Baldwin 
group, have subscribed to the principle 
of agents’ ownership of expirations. Ac- 
ceptance of this principle was made in 
a letter sent by A. B. Roome, vice-presi- 
dent of Barber & Baldwin, Invc., to Sec- 
cretary-Counsel Walter H. Bennett of 
the National Association of Insurance 
Agents. 





BAVARIAN HAIL LOSSES 

Recent hailstorms have caused dam- 
ages amounting to about half a billion 
marks (one mark is about 24 cents) to 
about 1,000 communities in Bavaria. A 
large part of this is uninsured. A news- 
paper there has made an impossible 
suggestion that the private, as well as 
public hail insurance carriers should fi- 
nance the losses. 





HAVE GERMAN CLAIM SERVICE 

Jauch & Hubener, Inc., insurance and 
re-insurance brokers of New York, who 
have large offices in Berlin and Ham- 
burg, Germany, are also equipped to 
handle claims in Germany expeditiously 
through their connections there. 
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Surety Companies Get Started On 
New Bureau Of Contract Information 


Formed This Summer in Co-operation with Associated General Con- 
tractors; Will Enable Carriers to Judge Accurately the 
Qualifications of Contract Bidders and Thereby 
Prevent Bonding of Irresponsible Con- 


tractors; E. C. Lunt Chairman 
of Committee 


One of the most important develop- 
ments in the surety field this summer 
has been the organization of a Bureau 
of Contract Information by the mem- 
ber companies in the Affiliated Bureau 
of the Associated General Contractors 
of America, of which S. M. Williams 
is the point of contact with the surety 
men. The Bureau of Contract Infor- 
mation is the result of a long-seated 
desire on the part of both the Asso- 
ciated General Contractors and the sur- 
ety companies that some central infor- 
mation bureau be formed so as to en- 
able the carriers to judge intelligently 
the qualifications of contract bidders 
and thereby prevent the bonding of ir- 
responsible contractors. 

The proposal to form such a bureau 
was presented at the July meeting of 
the suretv division of the Affiliated Bu- 
reau by a special committee and _ re- 
ceived unanimous approval. Mr. Wil- 
liams was active at that time in out- 
lining the advantages and functions of 
the proposed bureau, pointing out that 
it would operate strictly as a fact-find- 
ing institution with authority to seek 
and secure definite and reliable infor- 
mation on construction contract per- 
formance. 

$35,000 Appropriated 


The company executives present in- 
dicated their keen interest in the bureau 
and passed a resolution providing for 
the appointment of an advisory commit- 
tee of three to assist Mr. Williams in 
collecting data for the bureau. Repre- 
sented on this committee are:E. C. Lunt, 
Great American Indemnity, chairman; 
E. J. Donegan, Metropolitan Casualty; 
A. M. Clark, National Surety, and Rich- 
ard Deming, American Surety, alternate. 
This committee has already made con- 
siderable progress on the formation de- 
tails of the new bureau. An appropria- 
tion of $35,000 has been made by the 
members of the surety division of the 
Affiliated Bureau, the share of each com- 
pany being in proportion to its respec- 
tive contract premium writings for 1928, 
affixed by the Towner Rating Bureau, 
subject to the following reservations: 
The minimum contribution of any one 
company shall be $500; the maximum 
contribution of any one company shall 
be $2,000 

Sources of Information 


The immediate task of the Bureau 
of Contract Information is to obtain data 
from contractors regarding such items 
as personnel of the concern, volume of 


work executed, where and for whom . ; 
_ pared—first, 


performed, by whom bonded and final 
performance regarding past work cover- 


ing a three-year period, also work on 
hand but not completed. 


Second: Similar information from 
general contractors on _ sub-contractor 
performance. 


Third: Information from public offi- 
cials on performance of individual con- 
cerns covering past three years on fin- 
ished work. Performance record upon 
completion of unfinished work at time 
of ‘making first report. Notification of 
future contracts awarded and perform- 
ance record on completion. 

Fourth: Information from engineers 
on public engineering construction work 
of same character as from public offi- 
cials. 

Fifth: Similar information from en- 
gineers and architects on private con- 
struction work at such time as decided 
by the surety division. 

Sixth: Information from surety com- 
panies on defaults and failures of con- 
tractors on construction work durine last 
three years, record of present and future 
work bonded. Information as to com- 
panies bonding present and future con- 
struction work not to be disclosed fur- 
ther than total amount of work for 
which the contracting concern is bonded. 

Seventh: Information from equipment 
and material manufacturers and distri- 
butors disclosing experience covering 
past three years and present standing 
of contracting concerns. 


_Eighth: Information from local asso- 
ciations. 
Ninth: Information from miscellan- 


eous publications on contracts awarded. 


Recommendations of Advisory 
Committee 

It was the recommendation of E. C. 
Lunt’s committee that a letter be writ- 
ten to all members of the Surety Asso- 
ciation of America by E. A. St. John, 
National Surety, who is chairman of the 
surety division, urging them to become 
members of the Affiliated Bureau and 
the surety division, as well as request- 
ing the co-operation of the Surety As- 
sociation’s executive committee in that 
effort. It « 

The committee also recommended that 
in requesting information from contrac- 
tors, engineers, public officials, archi- 
tects and surety companies, thev be no- 
tified that as soon as practical, a list 
of all contractors having filed the neces- 
sary information with the bureau will 
be compiled and distributed to public 
officials, engineers, architects and others 
having to do with the award of con- 
struction contracts. The list to be pre- 
alphabetically arranged ; 
(Continued on Page 38) 
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Phillips On Goldman 
Sachs Coast Merger 


CO.’S 


INS. NOT CONCERNED 





Pacific American Associates Are Not 
Controlling Stockholders of Pacific In- 
demnity and Pacific American Fire 





The scope of the Goldman Sachs Trad- 
ing Corporation of New York City has 
now been extended to the Pacific Coast 
as a result of a merger within the past 
week with the Pacific American Asso- 
ciates, Inc., an investment company in 
which Lee A. Phillips, Los Angeles 
financier and insurance man, and O. Rey 
Rule, prominent insurance agent who 
represents the Pacific Indemnity and 
other companies, are among the direc- 
tors. This consolidation, which will mean 
the formation of a huge new investment 
trust with assets of approximately $334,- 
000,000, was forecasted in the August 9 
issue of The Eastern Underwriter. 

While the consolidation brings under 
the control of the G. S. Trading Cor- 
poration several Pacific Coast financial 
institutions, Mr. Phillips, who is presi- 
dent of the Pacific Indemnity and Pacific 
America Fire, in response to a query 
from The Eastern Underwriter this week 
telegraphed this message: 

“Goldman Sachs-Pacific American 
merger has nothing to do with the Pa- 
cific Indemnity and Pacific American 
Fire. Merged companies are stockhold- 
ers of Pacific Indemnity and Pacific 
American Fire, but not controlling 
stockholders.” 

May Rival Giannini Group 

The Pacific Coast transaction will put 
the Goldman Sachs Trading Corporation 
in a position to rival the Transamerica 
Corporation, the Giannini holding and fi- 
nancial company on the coast. The Pa- 
cific American Associates, Inc., since its 
organization last January has acquired 
certain assets of Hunter, Dulin & Co., 
and Bond & Goodwin & Tucker, Inc., in- 
vestment banking firms operating prin- 
cipally on the coast. It has also acquired 
98% of the capital stock of the American 
Co., which owns, directly or through 
subsidiaries, all of the capital stock of 
the American Trust Co., the American 
— Co., Inc., and C. F. Childs & 

oO. 

The transaction contemplates a merger 
into one firm of Hunter, Dulin & Co., 


‘a FIRE AND LIFE 
ASSURANCE CORPORATION. kad, 


FREDERICK RICHARDSON, United States Manager! 








and Bond & Goodwin & Tucker, Inc, 
within the near future. The Pacific 
Coast has been given representation on 
the board of the Goldman Sachs Trad- 
ing Corporation by the election of Frank 
L. Taylor of San Francisco. Mr. Taylor 
is president of the Pacific American As- 
sociates, Inc. 

The G. S. Trading Corporation will 
also handle the Eastern affairs of the 
Pacific Finance Corporation, obtaining a 
substantial interest in it through the un- 
derwriting of a $3,000,000 convertible 
note issue. These notes are convertible 
into common stock on the basis of $120 
per share. The Pacific Finance Corpora- 
tion plans entry into the investment. se- 
curities field through revamping the ac- 
tivities of its subsidiary, Elliott-Horne 
Co., of which Mr. Phillips is chairman 
and O. Rey Rule is vice-president and 
treasurer. 





HARRY LEONARD ADVANCED 


Elected Vice-President of Union Indem- 
nity, Northwestern Casualty & Se- 
curity and N. Y. Indemnity 

Harry Leonard, home office fidelity 
and surety manager of the Union In- 
demnity and Northwestern Casualty & 
Surety, has been promoted to be vice- 
president of these companies as well as 
the New York Indemnity which recently 
came into the Insurance Securities Co. 
group. 

Before coming into the business Mr. 
Leonard practiced law in Boise, Idaho, 
and was elected probate judge. His first 
post was with the United States F. & G, 
being connected with that company for 
fourteen years. He then became Pacific 
Coast surety supervisor for the Metro- 
politan Casualty and a few years later 
he became manager of the branch office 
of the New York Indemnity, covering 
northern California. On May 1, 1928, he 
joined ‘the Union Indemnity Co. at tts 
home office. 








MARSH & McLENNAN CHANGES 

Lloyd M. Burch, who has been with 
the Marsh & McLennan organization ™ 
New York City for some time, has beet 
put in charge of a new department for 
the purpose of handling the fidelity and 
surety business. General casualty lines 
handled by the New York office will be 
under the management of Joseph L 
Geoghegan. 





GUARDIAN LIFE 





" Established 1860 Under the Laws of the State of New York 





_ 17-23 John Street, New York 
CORtlandt 8300 
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Hall Would Give Merit 


Rating a Fair Test 


PLAN SOUND IN _ PRINCIPLE 
National Bureau Official Favors Idea 
Of Classifying Drivers According to 
Their Driving Ability 








One of the leading talks presented at 
the convention of the Pennsylvania As- 
sociation of Insurance Agents at Al- 
toona last week was by L. L. Hall, sec- 
retary-treasurer of the National Bureau 
of Casualty & Surety Underwriters, on 


the subject of “Merit Rating of Private 
Passenger Automobiles.” Mr. Hall ap- 
pealed to the agents to treat the present 


La E. HALE 


merit rating plan fairly. He admitted 
that it was unsatisfactory as it now 
stands but felt that it should be regard- 
ed merely as the first step in the appli- 
cation of a principle which is fundamen- 
tally sound. 

Prominently mentioned in his talk was 
the new amendment to the Connecticut 
automobile law, providing for the crea- 
tion of three penalty classifications of 
drivers based upon the carefully kept 
records of the state motor vehicle de- 
partment. He also calied attention to 
the New York insurance department’s 
approval to the requirement for a pre- 
mium increase of 10% higher than: the 
customary rate in the case of car own- 
ers and operators who have violated the 
Provisions of the financial responsibility 
law in the state effective September 1. 
These developments were pointed out to 
indicate the current trend in automobile 
Tating, 

Soundness of Merit Rating Important 


Coming to the meat in his subject, Mr. 
all said he regarded as unfortunate 
that most of the adverse criticism of the 
merit rating plan was directed at its 
Practical aspects and comparatively lit- 
tle attention was given to the question 
4 to whether or not the principle of 
merit rating of private passenger auto- 
mobiles is sound. This after all is the 
'mportant question, he said. Any rating 
system as originally conceived and inau- 
Surated is likely to be faulty and some- 
what crude, 

P viscussing good and poor drivers, the 
caus, asked: “If it were possible to 
thee y drivers accurately according to 
Hei skill in driving, would you not 
ota that it would be proper to estab- 
sis?” Te tate differential on this ba- 
‘in here are skillful drivers, he said, 
2 are careless and those who are care- 
das ot as there are unskilled drivers, 
Gites, whom are careful and others 
a _And the ultimate purpose of 
ee rating is to so grade or classify 
“id S as to require each to pay an in- 
“ance premium which will recognize 


$s 


the ability and care which he is able to 
and does exercise in the operation of a 
car. Besides degrees of skill and care, 
other elements obviously enter into the 
situation, such as the mental and physic- 
al condition of the driver and the condi- 
tion of the car. . 

Furthermore, it must not be over- 
looked that the insurance business is 
highly competitive and that not only as 
a matter of ethics and scientific rate- 
making but also as a matter of self- 
preservation each risk should be rated 
as accurately as possible. 

Summing up, Mr. Hall said: “It is be- 
lieved that a merit rating plan can and 
will be developed which will measure 


these factors with a fair degree of ac- 
curacy and enable the insurance compa- 
nies to translate these measurements 
into rate differentials.” 





LUNCHEON TO A. H. GAGNON 

Arthur H. Gagnon, newly appointed 
head of the claims division of the Inde- 
pendence Indemnity in New York, was 
formally introduced to his associates at 
a luncheon this week. He joined the or- 
ganization in 1924 and has been handling 
a large part of its legal work in New 
York for some time past. 


STOPS USE OF AUTOMOBILES 

Starting September 1 the United 
States F. & G. will cease to make any 
allowance to its field men for the use of 
automobiles. This action follows an ex- 
haustive investigation in which the com- 
pany concluded that it was far more 
economical and = satisfactory for its 
agents to use public conveyances, such 
as railroads and buses, than to use auto- 
mobiles and charge railroad fares there- 
for. The company found that between 


400 and 500 cars were being operated 
for which allowances were made. 











company. 


always done. 








Good News 


for 


Ohio Farmers Agents 


Ohio Farmers Indemnity Company—a casualty insurance running 
mate for the Ohio Farmers Insurance Company—has been incorporated 
to provide the Company’s agents with the same fine service in casualty 
lines they have been receiving heretofore on fire business. 


The entire capital stock of the Ohio Farmers Indemnity Company 
is owned by the Ohio Farmers Insurance Company and the management 
will be in the same experienced hands that successfully operate the fire 


Although the home office organization at LeRoy has been expanded 
to care for the added business and men experienced in casualty insurance 
will devote their attention to underwriting and claims, it is not necessary to 
train an entire new staff or go through the confusion usually incident to 
launching-a new company. 


The Ohio Farmers Indemnity Company will cooperate with local 
representatives just as the old Ohio Farmers Insurance Company has 


OHIO FARMERS INDEMNITY COMPANY . 
Owned and operated by the 

OHIO FARMERS 

INSURANCE CQO. 


Organized 1848 


LeRay, Ohio 
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J. M. Haines’ Election 
Is A Popular One 


LONDON GUARANTEE U. S. MGR. 
Succeeds Late C. M. Berger; With 
Company Since 1907; Will Return 
From Head Office September 1. 





The election last week of James M. 
Haines to the of United States 
of the London Guarantee & 
Accident at a meeting of the company’s 
directors in London was greeted with 
approval by the casualty fraternity here. 


post 
manager 


‘ 





JAMES MURRAY HAINES 
Mr. Haines, who succeeds the late C. 
M. Berger, ranks high in popularity in 
both home office and field and is re- 
garded as one of the keenest executives 
in the business. Following the death of 
Mr. Berger. this summer he was called 
to the head office to confer with officials 
of the company there on the affairs of 
the United States branch. He is ex- 
pected to be back in this country the 
first week of September. 

A native of Adrian, Michigan, and 
educated at Wabash, Ind., Mr. Haines 
made his start in the insurance business 
with the London Guarantee in 1907, and 
has been with the company continuously 
since that time. His first job was as a 
clerk in the statistical department and 
in the course of time he was promoted 
to the liability underwriting department. 
In 1920 he was appointed superintendent 
of agencies and three years later in ap- 
preciation of his good work he was made 
assistant United States manager. 

Active In Outside Affairs 


Mr. Haines has many of the qualities 
which made the late C. M. Berger, his 
chief, so beloved by home office and 
field. He is easy to know, democratic, 
and an astute underwriter who looks at 
both sides of a question before nassing 
judgment. He has taken a genuine in- 
terest in affairs outside of the London 
Guarantee & Accident, being chairman 
of the National Agency Committee of the 
Conference on Casualty Acquisition and 
Feld Supervision Cost, and a member of 


the organization committee and of the- 
executive advisory committee of the Na-- 


tional Bureau 


of Casualty 
Underwriters. 


& Surety 





BARBER & BALDWIN TROPHY 

The 1929 merit trophy to encourage 
safe and sane aviation, offered by Bar- 
ber & Baldwin, Inc., New York City, 
pioneer aviation underwriters, will be 
awarded at the National Air Races and 
Aeronautical show now being held in 
Cleveland. This trophy will be presented 
to the participant pilot, who in the opin- 
ion ‘of the judges, accomplishes the most 
meritorious performance. Art Goebel won 
the trophy last year at the California 
air races. 


MANNING SHIFTED TO CHICAGO 





Consolidated Indemnity Puts Him in 
Charge of its Western Dep’t; Was its 
Busi evelop t Man Here 

John A. Manning, who joined the Con- 
solidated Indemnity & Insurance Co. in 
April as manager of its business develop- 
ment department, has been placed in 


charge of the newly opened Western de- 
partment of the company as resident 
vice-president. This is the fifth large 
branch office that he has opened since 
he joined the organization. 

Mr. Manning’s company service ex- 
tends over thirty-one years. Starting with 
the American Surety under the super- 
vision of R. H. Towner, he served suc- 
cessively with the Fidelity & Casualty 
first as underwriter and then promotion 
manager; Indemnity Insurance Co. of 
North America in charge of casualty and 
surety lines in New Jersey; American 
Employers, as New York City branch 
manager; and then with the Constitu- 
tion Indemnity in New York as super- 
intendent of the bonding department and 
of agents, from which position he re- 
signed to join the Consolidated In- 
demnity. 

Mr. Manning was the author of one of 
the first manuals published in the surety 
business and since that time has written 
a number of articles on underwriting and 
production of surety lines. : 








ENTERS LOUISIANA 


The Consolidated Indemnity & Insur- 
ance Co. has been authorized to write 
fidelity, surety and miscellaneous cas- 
ualty lines in Louisiana. This makes 
thirty-one states in which the company 
is entered. 





ARMORED CABLE STANDARD 


Interested manufacturers of armored 
cable came to a unanimous agreement 
recently with the Underwriters’ Labora- 
tories relative to a new tentative stan- 


dard for armored cables and cords. iL 


BOSWELL JOINS CONSOLIDATED 





Former N. Y. Indemnity Metropolitan 
Manager Put in Charge of Co.’s Rich- 
mond Branch Handling 5 States 

Robert I. Boswell, who has been with 
the New. York Indemnity since 1926 and 
more recently its’ Pacific Coast vice- 
president, has resigned to join the Con- 


solidated Indemnity as resident vice- 
president in charge of its Richmond 
branch office with supervision over the 
states of Virginia, West Virginia, Ken- 
tucky, Tennessee, Maryland and the 
District of Columbia. 

Mr. Boswell is no stranger to Rich- 
mond, having been born and reared in 
that city. He began his insurance ca- 
reer in 1920 with the National Surety. 
After serving for some time at the com- 
pany’s home office, he was sent into the 
field as special agent for Virginia and 
Kentucky. In August, 1922, he was made 
branch manager for Virginia at Rich- 
mond, retaining this post until Septem- 
ber, 1926, when he was transferred to 
the New York Indemnity to be its met- 
ropolitan New York manager. He has 
been stationed at Los Angeles since 
August, 1928, as Pacific Coast vice-presi- 
dent of the company from which post he 
resigned as of August 1, 1929, to join the 
Consolidated. 





S. M. WILLIAMS ON PROGRAM 


S. M. Williams, manager, affiliated bu- 
reau, Associated General Contractors of 
America, will be one of the speakers at 
the White Sulphur Springs joint meet- 
ing of agents and executives, October 
1 to 3. 





LICENSES IN COLORADO 


be The Equitable Casualty & Surety of 
( New York, the American Constitution 
of New York; the American Home of 
- New York; the Lion Fire of New York, 
‘and the Excess Insurance Co., have 
been licensed in Colorado. 











Capital - 


Detroit 








Our Policies 
are an 
assurance of 


fair dealing 


Central West Casualty Co. 


HAL H. SMITH, President 


$1,000,000 


Michigan 
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NOT RELEASED BY LIEN 








Surety For Payment of Taxes Not Con. 
sidered To Lose Liability Until 
Full Amount Is Paid 


The surety on a bond of the taxpayer 
for the payment of taxes is not entitled 
to have the bond released because of the F 
mere filing by the collector of a notice 
of lien, the Bureau of Internal Revenue 
has ruled. Since the tax found io be A 


due has not been paid, it is stated, there issu 
has not been a compliance with the con- Ind 
ditions of the bond. fect 
It appears that additional tax for the scal 
year 1921 was assessed against A in In 
March, 1926, in the sum of 6x dollars, and 
From this assessment the taxpayer ap- mat 
pealed to the Board of Tax Appeals, giy- & 
ing a bond to the collector of internal cell 
revenue, for the purpose of staying col- «3 
lection of the tax pending the outcome con 
of the appeal. It also appears that a anc 
determination was made as to the inst 
amount due the Government; that in Oc- pro 
tober, 1928, a warrant of distraint was ers 
issued for- what was then due; and that cult 
in January, 1929, notice of lien was filed able 
by the collector. The balance of the the 
tax remaining unpaid now amounts to bee 
the sum of x dollars with interest. hav 
Because of the fact that notice of lien wri 
was filed, inquiry is made on behalf of 
the surety on the bond, whether the i! 
bond may be withdrawn. 
The bond given by the taxpayer is tert 
conditioned upon payment by the prin- tute 
cipal, on notice and demand, of such tax fied 
as was found to be due, plus any penal- pro 


ties and interest. It is clear that the in 





taxpayer’s indebtedness to the Govern- rat! 
ment is not satisfied or paid by the mere ue 
filing of a notice of lien. Therefore, al- 30, 
‘though notice of lien was filed, since the ing 
tax found due has not been paid, there dec 
has not been a compliance with the con- oy 
ditions of the bond. Accordingly, the : 
obligations under the bond remain in ave 
force so that the surety thereunder is Au 
not now entitled to have the bond re- ae 
leased. abl 

PROBE UNLICENSED CARRIERS ra 

Activities of American casualty under- bili 
writers in Ontario are being made the ag 
subject of an investigation by the insur- ag 
ance department of that Canadian prov- wr 
ince. A test case is being conducted in 171 
London, Ont., as the result of letters bre 


sent to persons in that city asking them 
to become agents of the Sterling Under- 
writers of Chicago. One man who ac- 
cepted such an agency, H. Gilbert of 


London, pleaded guilty to representing qui 
an unlicensed company but entered the be 
defense that the American company had pa 


informed him its mail transaction of bu 





business was legal. Attorneys for the He 
crown denied this claim and indicated a he 
general investigation of American un- wi 
derwriting by unlicensed companies th 
would follow the London arrest. te 

lig 


RADIO TALKS ON NEW LAW 


Beginning September 1 when the New i 
York state motorists liability law be 
comes effective, the Casualty Insurance 
Club of Rochester will conduct a serits a: 
of discussions over the radio relative 0 
the provisions of the new law. Charles 
H. Tuke, president of the club, will give on 
the radio talks, and he will be assisted 
by F. L. Greeno, president of the Ur 
derwriters’ Board, and individua! men 
bers of the organization. A special com ha 
mittee headed by Louis Hawes will at 
































. Su 

swer all questions sent in by those list 
ening in on the program. | 
JOINS ROYAL INDEMNITY Me 
James E. Smith, formerly special age! wt 
for the Commercial Casualty, is 1 ex 
with the Royal Indemnity as a super! Co 
sor in Southern territory. He resign¢ ca 
his position with the Commercial Ca to 
ualty recently. . 
AL 
NOW IN SOUTH DAKOTA Ck 
The Standard Surety & Casualty . A 
entered South Dakota for all cast : : 
and surety lines, making  thirty-0m 8 
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Holland Displays Keen 
Interest in Aviation 


HAS #AISED COMMISSION SCALE 





Independence President Acquaints His 
Field Force With Group’s Activity 
At Cleveland Air Meet 





As briefly mentioned in last week's 
issue of The Eastern Underwriter, the 
Independence Companies have made ef- 
fective as .of August 21, an increased 
scale of commission on aviation business. 
In announcing these changes to agents 
and brokers President C. H. Holland 
made pointed reference to the Barber 
& Baldwin arrangement, recently can- 
celled, when he said: 

“We have felt for some time past that, 
compared with other classes of insur- 
ance, the commission paid on aviation 
insurance is inadequate, and too low to 
properly compensate agents and_ brok- 
ers who devote time to its study and 
cultivation. Until now we have been un- 
able to remedy this situatian, owing to 
the heavy burden of expense that has 
been involved in our past method of 
having this class of business under- 
written and handled. 

New Commission Scale 

“Now that we have taken steps to 
terminate that method, and to substi- 
tute our own staff of trained and quali- 
fied underwriters, we believe that the 
producers of the business should share 
in the economies thereby effected; and, 
rather than postpone the date of the 
increase in commissions until September 
30, when the change in our underwrit- 
ing practice becomes effective, we have 
decided to make the change in commis- 
sions operative as from August 21. 

“Therefore, on all new and renewal 
aviation business effective on and after 
August 21. and accepted by the Inde- 
pendence Companies, commissions pay- 
able to general agents will be as follows: 

“Twenty per cent on fire, crash, wind- 
storm, theft and other coverages writ- 
ten by the fire company; 25% on lia- 
bility, passenger liability, property dam- 
age, personal accident and othe: cover- 
ages (except workmen’s compensation) 
written by the indemnity company; 
174% on workmen’s compensation; 


brokerage will be 744% less than the 
above rates,” 


Activity at Nat’l Air Meet 


President Holland took pains to ac- 
quaint his field force with the interest 
being taken by the Independence Com- 
Dames not only in aviation insurance, 
but in the aviation industry as a whole. 
He said: “Aviation has arrived; let us 
help it forward. We believe its progress 
will have as notable an influ -nce upon 
the development of civilized life as have 
other great inventions of the past cen- 
turv—the steam locomotive, the electric 
light. the telephone and the automobile.” 
It is in keeping with this interest that 
he also announced that the Independence 
Company had been selected to carrv 
the aviation insurances for the National 
Air Meet and Aeronautical Exhibit. held 
rom August 24 to September 2 at Cleve- 
and. The Independence policies not 
only protected the authcrities of the air 
Meet and exhibit but also the city of 

eveland and the United States Govern- 
phi the Judge Advocate General 
aving passed upon and accepted the in- 
Surance. 


Doyle to Be Speaker 


art the same time O. M. Doyle, second 
€-president in charge of aviation in- 
surance 


er activities at the home office and 
Sete as one of the most 
5 ga aviation underwriters in the 
pa Ch — selected by the Aeronauti- 
to hag ry of Commerce of America 
tee le Insurance address at the 

ers and distributors’ meeting on 


August 2 : 
: , under t ‘ a R 
aber he auspices of the 


ea conjunction with the Aviation 


Habra Agents of America, its own 
Organization, the Independence 






has an attractive booth at the air meet 
at which was distributed an up-to-date 
air-route map of the United States. The 
Companies also sponsored the national 
non-stop derby from Los Angeles to 
Cleveland, which was one of the out- 
standing events of the meet. A contri- 
bution of $2,000 was made to the prize 
fund for that event. . 





NEW POST FOR BRUCE WILES 





Federal Surety Appoints Him Special 
Representative in Its Executive 
Dep’t; Other Changes 
The Federal Surety has promoted 
Bruce Wiles, heretofore in charge of 
its payroll audit division of the liability 
department and accident prevention 
superintendent, to be special represen- 
tative of the executive department. Mr. 
Wiles will continue to be in charge of 
safety and accident prevention activi- 
ties. He came to the company six years 
ago from the National Council on Com- 
pensation Insurance. His new work will 
be to handle special rated cases and be 
of assistance to branch offices and the 

field force on special risks. 

Fred W. Haner will succeed Mr. Wiles 
at the home office, having previously 
been in charge of the company’s payroll 
audit division of the southern depart- 
ment at Dallas. He has filled this post 
creditally for the past three years. 

Other home office changes include the 
promotion of H. L. Risler and J. A. 
Pelegrin, both to the post of underwrit- 
ers in the liability and compensation de- 
partment. They both started as clerks 
about six years ago. 





FIRST AID LICENSE 

Under the revised ruling of the Penn- 
sylvania Workmen’s Compensation Rat- 
ing Bureau certificates of training or a 
certificate of qualification by a doctor 
is required of all first aid attendants to 
give the factory a rating of standard first 
aid equipment. 


Discusses Subrogations 


The subject of subrogations is dis- 
cussed by “The National Insurance Jour- 
nal” in its current edition. That newspa- 
per is the organ of the reciprocals and 
the inter-exchanges. On this subject the 
newspaper says: 

Every hour in the day a collision loss 
is paid by some insurance company 
which in reality is a liability on some 
other car owner. When a loss is paid 
the policyholder signs a release and sub- 
rogation. 

A subrogation release simply means 
that the assured has received payment 
for his loss and subrogates or assigns 
to the insurance company his rights of 
recovery against the one who caused 
the damage. 

Now, if the insurance company does 
nothing more than pay the collision claim 
in such a case the company is a 100% 
loser. If the loss ratio on collisions al- 
ready exceed the premiums collected it 
behooves them to make every possible 
collection on a subrogation. Right here 
is where you, as an agent, can assist 


your company. It is to your benefit to 
maintain your collision figures at the 
lowest possible rate. Many complain that 
the rates are already too high. The 
man in the home office knows that they 
are too high; furthermore, these rates 
are very likely to be still higher if the 
companies cannot secure more assistance 
than they have been able to collect in 
the past. 

When a collision occurs and someone 
not a policyholder of your own company 
is liable for that collision secure a wit- 
ness statement if possible and arrange 
for payment of the collision claim by 
the other party. By your knowledge 
of local conditions you can help your 
company make collections where possible. 
Your company very probably pays.P. D. 
claims and they in turn expect other 
companies to be equally fair with them. 

Just remember that if collision rates 
are not going to jump very high your 
own home office is justified in expecting 
more assistance than they have had in 
the past from their agents. 


> 








EXPANDING ITS TERRITORY 

The Associated Indemnity of San 
Francisco, of which William Leslie, for- 
merly of the National Council on Com- 
pensation Insurance, is the vice-presi- 
dent and general manager, has been li- 
censed in Kansas. Applications for ad- 
mittance to Colorado, Iowa and Michi- 
gan are pending. 





NEW POST FOR C. E. BLAKE.. 

C. Edwin Blake, formerly of the Hart- 
ford office of the Travelers, has been 
appointed manager of casualty lines of 
this company at Rochester, N. Y., suc- 
ceeding Harold A. McKay, who goes to 
the Hartford home office September 1. 
Both men have been with the Travelers 
for the past ten years. 











EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 





Through its reinsurance affili- 
ations the Excess Insurance 
Company of America ¢ an sup- 
ply LICENSED REINSUR- 
ANCE for Maximum Capa- 
city Requirements for all 
Casualty and Surety Lines 

' Excess and Share 





84 William Street 





Executive Offices: 


Telephone: Beekman 0890 


. _ New York City 




















CHICAGO APPOINTMENT 





Century Indemnity Names J. J. Reynolds 
As Branch Bonding Superintendent 
There; His Career 
The Century Indemnity has appointed 
Jay J. Reynolds as superintendent of the 
bonding department at its Chicago 

branch office, effective September 10. 

Mr. Reynolds has been in the bonding 
business for sixteen years, nearly all of 
which have been spent in Chicago. For 
ten years he was connected with the 
American Surety as assistant manager 
of its Chicago office, followed by four 
years with the Columbia Casualty as 
superintendent of its bonding depart- 
ment. Mr. Reynolds then went with the 
Northwestern Casualty and Surety in 
charge of its home office bonding de- 
partment, and just previous to joining 
the Century he spent a year with the 
New York Indemnity as superintendent 
of the Chicago bonding department. 


NEW ENGLAND DEP’T LEADERS 





London Guarantee of Boston Office 
Ranked First in Accident Volume 
For May and June; Headed by 
H. A. McKenna 
The New England department of the 
London Guarantee & Accident, of which 
Harold A. McKenna of Boston is gen- 
eral agent, led the company for the en- 
tire country for May and June in new 
accident business. Mr. McKenna is not 
only a good insurance man but finds 
time to give considerable attention to 
promoting the general interests of the 
business. He was recently appointed 
chairman of the membership committee 
of the Insurance Society of Massachu- 
setts and next month he will inaugurate 
a drive to increase the membership of 

the organization to more than 1,000. 





CREDIT ABUSE CAMPAIGN 

The Rochester Underwriters , Board 
has started a campaign to curtail the 
abuse of credit in purchasing liability, 
casualty and fire insurance. President 
F. L. Greeno has appointed Louis C. 
Hock as chairman of the committee 
which will look into the matter. An 
arrangement has been made with a 
Rochester collection agency to gather in 
delinquent accounts. 





CHICAGO REMOVAL 
The Chicago service office of the 
Norwich Union Indemnity, which has 
been located in the Adams-Franklin 
building, will move on or about* Sept- 
ember 1 to the Insurance Exchange 
building, south. 
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Mays Gives His Slant 
On Finance Insurance 


HIGHLIGHTS IN NEW BOOKLET 





Criticizes Companies for Looking Upon 
This Line As More or Less a 
“Stepchild” 





Whitefoord S. Mays, president, W. S. 
Mays & Co., Inc., New York City, and 
who is a recognized authority on finance 
insurance, has just written a pamphlet 
on this subject which is being received 
with interest by the insurance fraternity. 
Mr. Mays has felt for some time that 
there has been too much reticence on 
the part of insurance companies and 
agents in their treatment of finance in- 
surance and that, intentionally or not, 
the finance companies and the insuring 
public have been misled as to the extent 
of and the coverage afforded by the con- 
tracts of insurance offered by his or- 
ganization. 

The last part of the pamphlet contains 
instructions to adjusters for the handling 
of losses under master policies and Mr. 
Mays indicates that it may be taken as 
an expression of his concern’s general 
policy of service toward its finance cli- 


ents. It is his feeling that there should | 


be nothing secret about such instructions 
and that all finance clients should be 
entitled to know his attitude on various 
points of coverage and the procedure to 
be adopted in connection with them. 


Praise for National Finance Association 


In his first chapter Mr. Mays gives 
justified credit to the National Associa- 
tion of Finance Companies whch he says 
has been the most influential and helpful 
factor in the finance business during the 
past few years. He adds: “It is about 
as good an example as can be found of 
a helpful and efficient trade association 
conducted purely for the benefit of its 
members, the public and the business as 


a whole and without hope of profit for 
its officers.” 

Speaking about the insurance tieup 
with finance companies he says: 

“From the formation of the first 
small finance company in 1905 until the 
present, insurance has been a prerequi- 
site in the operations of a well run fi- 
nance company and therefore, given the 
same amount of brains and imagination, 
the insurance companies should have 
broadened and developed their coverages 
to go along with the rapid growth of the 
finance business. Unfortunately, the re- 
verse has been true. The insurance com- 
panies have been inclined to follow 
rather than to lead and virtually every 
wholesome development has been forced 
upon them. A great many obstacles 
have been placed in the paths of the in- 
surance companies by reason of unrea- 
sonable and archaic statutes in the va- 
rious states. Most of these laws have 
been placed on the books at the instance 
of and for the protection of local agents 
who have opposed any steps looking to- 
ward the simplification of procedure and 
the recognition of the fact that the 
automobile business; and particularly the 
finance business, is a specialized subject 
without fixed location and in its very 
nature an interstate business. 

Urges Simplification of Rate Schedules 

“A recent count of the number of 
schedules applicable to fire and theft in- 
surance used by the so-called ‘confer- 
ence’ companies, shows approximately 
‘fifty-seven varieties’ in the United 
States and within three hundred and 
fifty miles, or a day’s run from the city 
of New York, we now have approximate- 
ly thirty schedules of rates applicable to 
fire and theft insurance, whereas a 
glance along the country roads on any 
given day would impress any casual ob- 
server with the futility of attempting to 
create such a maze of differentials. 

“All of these artificial factors make 
it all the more difficult for a finance 
company and for a progressive fire in- 
surance company to attempt to conduct 


its operations. The finance company has 
a fixed cost of money, or at most not 
more than two or three rates, whereas 
when it puts out its rate schedules to 
include insurance premiums it must take 
into consideration some fifteen or twen- 
ty differentiations, particularly if it does 
business in three or four states. Ob- 
viously, the difficulties of those compa- 
nies conducting business on a nationwide 
basis is increased four or fivefold. The 
time is coming, I think, when common 
sense in the insurance business -will 
bring about simplification in this re- 
spect.” 

Mr. Mays emphasized the fact that 
much confusion and misunderstanding 
could be cleared up by a definition of 
the policy contract in finance insurance. 
He says that the companies have elected 
to treat it more or less as a “stepchild” 
and conduct it on “hit or miss” methods, 
overlooking that premiums on finance 
business probably constitute the largest 
single classification of the automobile 
fire and theft field. 

He pointed out that the fundamental 
principle of his organization in handling 
the business is one of co-operation be- 
tween the finance company, his client, 
and the insurance company, his princi- 
pal. And on this point he said: “Care- 
Yess, sloppy and thoughtless adjustments 
create a bad situation which is bound to 
react not only to the disadvantage of 
the company, but to the policyholder, 
because in the end rates must be in- 
creased to a level which will show a 
reasonable profit for the insurance com- 
pany. Good credit underwriting bears a 
direct relation to good insurance under- 
writing. A poor credit risk is inevitably 
a poor insurance risk and no finance 
company can expect to maintain its busi- 
ness on the proper basis when it accepts 
for credit a risk which without the in- 
surance would be unacceptable.” 

The various forms of coverage han- 
dled by. W. S. Mays & Co. are classi- 
fied by the author as follows: (1) Cov- 
erages obtainable under fire insurance 


—=—= 


policies and riders—retail fire and theft; 
single interest fire and theft; retai! con. 
version; single interest collision; confis- 
cation; "wholesale fire and theft: volun- 
tary parting, and abandonment. Mr. 
Mays describes “voluntary parting” as q 
new form of coverage, designed to pick 
up the slack in the present fire and theft 
coverage, which eliminates loss or dam- 
age as a result of voluntary parti ng on 
the part of the purchaser. 

(2) Coverages written by casual: y and 
surety companies: wholesale conversion; 
note guarantees; bankers’ blanket 
bonds; liability and property damage on 
repossessed cars, and purchasers disabjl- 
ity protection. 

Referring to the purchasers’ disability 
form Mr. Mays said: “This coverage 
has been exceedingly useful as a sales 
stimulant for the past five years. It has 
also reduced the ratio of repossessions 
and has created many satisfied and 
thankful customers.” 





RATES EXTENDED TO OCT. 31 

Pending its decision as to whether 
rates of guaranty, indemnity, fidelity and 
surety. companies are fair and reason- 
able, the Virginia state corporation com- 
mission has extended from August 29 to 
October 31, the closing date for the tem- 
porary schedule of such rates. Hearings 
on the question have already been held 
and briefs filed, and the commission now 
has the matter under advisement. The 
same extension has been granted com- 
pensation rates which are also under in- 
vestigation. 





MASSACHUSETTS APPOINTMENTS 

New agency appointments of the Hud 
son Casualty in Massachusetts include: 
Albert N. Gagnon, motor vehicle, Stone- 
ham; Frank E. Peterson, Malden; Wil- 
liam H. Fuller, motor vehicle, Billerica; 
Andrew R. Walker, motor  vechicle, 
North Reading; Ralph A. Ferullo, all 
lines except credit, North Woburn; 
James M. Crosby, all lines except credit 
and steam boiler, Winthrop. 





bh 
Club Mane 





Administration Building 


Power Plant Print Shop 


“In all my 12 years’ experience in the Bonding Business, 
I have never seen a case handled better” 


The above was said to us after we had solved a tough 
| one for an agent 


Maryland Casualty Company 


Baltimore 


It interests us to handle intricate Bonding propositions 


We are always willing and ready 
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Nat'l Surety Passes 


N. Y. Indemnity Control — 


TERMS OF MERGER ANNOUNCED 
New Officers and Directors Elected; 
National in Stock Exchange Gets 
150,000 Insurance Securities Shares 





The transfer of the stock control of 
the New York Indemnity to the Insur- 
ance Securities Co. of New Orleans was 
formally completed on Tuesday at a 
meeting of the directorate of the Na- 
tional Surety and the New York In- 
demnity. The National Surety received 
150,000 shares of Insurance Securities 
stock, par value of $10, having a present 
market price of about $32. This makes 
the value of the stock worth approx- 
imately $4,800,000. In exchange the In- 
surance Securities Company gained con- 
trol of 10,000 shares of New York In- 
demnity stock. 

Statement by Chairman Joyce 

Chairman William B. Joyce of the 
National Surety in commenting on the 
alliance said: “The alliance between 
these two interests, it is believed, is des- 
tined to be one of much importance in 
the casualty.and surety world. The Na- 
tional is the largest surety company and 
the Insurance Securities Co. will now 
own three large casualty companies, two 
fire companies, the Detroit Life and sev- 
eral other valuable constituent compa- 
nies. 


“The National Surety has invested a 
total of $5,000,000 in New York Indem- 
nity since 1922. The company has 1,600 
agents in the United States and Canada, 
with seven branch offices. The company 
transacts a business of about seven mil- 
lion dollars annually.” 

W. Irving Moss Heads N. Y. Indemnity 

The new president of the New York 
Indemnity is W. Irving Moss and Mike 
M. Moss is its senior vice-president. 
Spencer Welton, who has been president 
of the New York Indemnity, becomes 
vice-president- of -the Union Indemnity 
and Northwestern Casualty & Surety, as 
well as vice-president of the New York 
Indemnity. W. C. Billings and B. C. 
Ticknor, both vice-presidents of the New 
York Indemnity, will also hold similar 
posts with the three constituent compa- 
mies. Chairman Joyce and two members 
of the National Surety board will go on 
the board of the Insurance Securities Co. 

he resources of both companies exceed 
$10,000,000 and the combined premium 
Income is expected to be in- excess of 
$45,000,000 annually. 

As previously announced, the home 
office of the New York Indemnity will 
be transferred to the Union Indemnity 
building, 100 Maiden Lane, New York, 
and to the Union Indemnity building, 
New Orleans, where its entire business 
will be handled by the same staff of un- 
derwriters, accountants, statisticians and 
counsel as handle the business, of the 
other companies in the Insurance Secu- 
rities Group, 

Important economies will result. It is 
Stated a substantial amount of the pre- 
vious expense and cost of handling the 
business of New York Indemnity will 

€ eliminated by this affiliation. 
A Strong mutuality of interest is cre- 
ated _etween the National Surety and 
the Insurance Securities group, as by 
the terms of the sale the National 

urety becomes the largest individual 
stockholder of Insurance Securities 
Stock as a permanent investor. 

New N. Y. Indemnity Board 


Directors of the newl i 
y constituted 
ort of New York Indemnity now in- 
“+ € the following: Frederick W. 
2 en, S. Reading Bertron, Franklin Q. 
Town, P. A. S. Franklin, E. Roland 
ce nth Charles Hayden, William B. 
<A Col. Frank B. Keech, John C. Mc- 
ot » Samuel McRoberts, William New- 
am P. A. Rockefeller, Charles H. Sa- 
~y Samuel Sloan and E. A. St. John, 
of New York, and W. Irving Moss, 
President of Insurance Securities Co., 


Inc, and New York Indemnity; Mike 


Georgia Casualty To 

Open Up Eastern Dep’t 
AS MAIN OFFICES OF COMPANY 
Capital Increase Will Follow Removal 


to Newark; Also to Enter Fidelity- 
Surety and A. & H. Fields 








By the action of its board of directors 
the Georgia Casualty will immediately 
establish an Eastern department, lo- 
cated in Newark, N. J., where the execu- 
tive officers of the company will reside, 
and through which department the great 
part of the company’s business will be 
transacted. This move is to be made in 
September and following its effective 
date all correspondence and _ business 
with the Georgia Casualty will be ad- 
dressed to Newark, N. J., mstead of At- 
lanta, Ga. : : 

It was further decided bv the directors 
to enter the fidelity and surety and ac- 
cident and health fields at once. 

Significance of the Move 

In discussing the move to Newark 
Harry C. Mitchell, president of the com- 
pany, said this week: “This is a step 
looking to a larger development of our 
business nation-wide. We are taking 
with us a great many of our home of- 
fice statf and this staff will be augment- 
ed by additions of experienced insurance 
help in Newark. The move also places 
us in the center of insurance affairs. 

“Tt is also contemplated that shortly 
after we have become settled in Newark 
that a substantial increase will be made 
in our capital and surplus by the issu- 
ance of new stock. , 

“We, of course, are maintaining offices 
in Atlanta that will be able to service 
intelligently the business we have in the 
South. 

“I am very happy to state to you that 
our business so far this year has shown 
an increase of over $400,000 over the cor- 
responding period of last year.” 


ENTERS KENTUCKY 
The Consolidated Indemnity has been 
licensed in Kentucky. 











M. Moss, senior vice-president of In- 
surance Securities Co. Inc., and New 
York Indemnity; R. S. Hecht, president 
Hibernia Bank & Trust Co.; A. D. 
Geoghegan, president Wesson Oil and 
Snowdrift Co.; Paul H. Saunders, Saun- 
ders & Son & Co.,, all of New Orleans. 

Following the policy of the Insurance 
Securities Co. management, it is believed 
that there will be important acquisitions 
of already established profitable fire in- 
surance associations in the near future. 


New Ohio Farmers Mate 
Off to a Good Start 


F. H. HAWLEY ITS PRESIDENT 
Same Officers and Directors as Parent 
Company; Licensed in Ohio and 
Writing Joint Auto Policies 





The Ohio Farmers Indemnity, which 
was arinounced a short time ago by the 
Ohio Farmers of LeRoy, Ohio, has al- 
ready broken several speed records in 
the appointment of agents and getting 
supplies out to them. The company has 
so far been licensed only in Ohio, writing 
at first combined automobile policies— 
fire, theft and collision coverage being 
taken by the parent company and prop- 
erty damage and public liability by the 
indemnity mate. A number of such 
policies have been written on binder. As 
conditions warrant, other lines and 
other territories will be added. 

At the organization meeting of the 
company recently the board of directors 
elected the officers of the Ohio Farmers 
to similar places in the new running 
mate. They are F. H. Hawley, president 
and treasurer; Blake McDowell, vice- 
president; D. W. Crane, secretary; D. S. 
Reynolds, G. S .Valentine, J. C. Hiestand, 
assistant secretaries; A. C. England, as- 
sistant treasurer; C. D. McVay, general 
counsel. Similarly, directors of the fire 
company are also directors of the new 
company: . Bowman, N. R. Chal- 
fant, D. W. Crane, W. E. Haines, F. H. 
Hawley, W. F. Kyle, Blake McDowell, 
Price Russell and A. I. Vorys. The capi- 
tal is $200,000 and $200,000 has been paid 
in to the surplus account. All the capi- 
tal stock is owned by the Ohio Farmers 
and it will not be for sale at any time. 

Discussing the Ohio Farmers Indem- 
nity the August issue of the company’s 
house organ says: 

“The organization of a casualty com- 
pany is a large undertaking for anyone. 
At Le Roy, the foundation steps have 
been laid carefully and surely and yet, 
in all probability, several speed records 
have been broken in putting supplies in 
the field. 

“It is expected that the resources of 
the indemnity company will be ample to 
care for the anticipated liability. How- 
ever, reinsurance facilities have been ob- 
tained and other arrangements made so 
that new business can be written as 
rapidly as licensed agents care to send 


it in. 





NOW IN 32 STATES 
The Standard Surety & Casualty has 
been licensed in Mississippi, making 
- thirty-two states in which the company 
is entered. 








F. & D.. Field Changes 


The Fidelity & Deposit has made the 
following field changes: Daniel E. Gor- 
ton, for the last three years manager of 
the Phoenix branch, has been appointed 


associate manager at San Francisco, re- 
placing E. W. Swingley, who has tre- 
signed to join the Detroit Fidelity & 
Surety. Mr. Gorton first joined the F. 
& D. in September, 1922, as special agent 
in Portland, Ore. He was appointed 
manager of the Phoenix branch in Feb- 
tuary, 1926 

Chester A. Drummond, who has been 
manager of the Helena branch since Oc- 
tober, 1923, has been transferred to 
Phoenix as manager. Prior ,to joining 
the F. & D. as assistant manager at 
Helena, in March, 1922, he was the field 
and office manager of the United States 
F. & G. in Montana. 

_Samuel T. Noland, who has been as- 
Sistant manager of the Helana branch 
since May, 1926, has been promoted to 
the managership of that office. 

5 dd, who recently came with 

the F. & D.’s organization on the Pa- 


cific coast as associate manager of the 
Los Angeles branch, has been advanced 
to succeed Floyd E. Brisbine, formerly 
manager of this branch, who has re- 
signed to become Pacific manager of the 
Metropolitan Casualty. 

Fred Robertson, for the last two years 
manager of the Indianapolis branch, has 
been made manager of the Omaha 
branch, succeeding W. J. Meskill, who 
is now metropolitan manager of the F. & 
D. in New York. Mr. Robertson joined 
the F. & D. in May, 1926, as assistant 
manager at Indianapolis, having been 
formerly associated with Boyce & Ware, 
F. & D. representative in Gastonia, N. 
C. He was appointed manager in Tuly 
of the following year. 

Ben R. Turner, Jr., formerly assistant 
manager at Indianapolis, has been pro- 
moted to the managership of that office. 
Mr. Turner was originally employed by 
the company in October, 1924, as auditor 
and adjuster in Detroit. In November, 
1926, he was transferred to Indianapolis 
as special agent, being appointed assist- 
ant manager the following year. 








deas That Mean 
More Business 


ANY MEN have writ- 

ten the rules for success 
in business. Simple rules that 
it would seem anyone could 
follow. But the real secret 
lies in individual application 
of the general rules. 


The home office of the 
United States Fidelity and 
Guaranty Company co-oper 
ates with its agents to meet 
the problems that result from 
ever growing competition. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


‘ome Office: 
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BALTIMORE MARYLAND 
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Established 1883 


OUR SPECIALTY : 
NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 
aad 
TOTAL DISABILITY INDEMNITY 
Unlimited 
@ PARTIAL DISABILITY INDEMNITY 
@ Unlimited or 12 Month Lim 


WAITING PERIODS 
14-30-60 or 90 Days 
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Nat’l Safety Congress 
Attracts Insurance Men 


PROGRAM NEARLY COMPLETED 





Listed Among Speakers are A. W. Whit- 
ney, L. A. DeBlois, Dr. Dublin, J. S. ; 
Kemper and E. W. Kopf 





The National Safety Council, in which 
so many insurance men are interested, 
has nearly completed the program for 
its eighteenth annual safety congress 
which will be held from September 30 
to October 4 at the Stevens and Con- 
gress hotels, Chicago, Ill. There will be 
as many as forty meetings of the various 
sections of the congress and delegates 
from all parts of the country. will. be 
busy from the time they arrive in Chi- 
cago to the closing session. 

As in the past insurance men are 
rrominently listed among the speakers. 
Albert W. Whitney, acting general man- 
ager, National Bureau of Casualty & 
Surety Underwriters, a past president of 
the National Safety Council, is vice-presi- 
dent in charge of the education division. 
L. A. -DeBlois, director of safety. educa- 
iion of the National Bureau, and also 
a past president of the Council, is sched- 
uled to speak at the statistics section on 
“Are Accidents Increasing or Decreas- 
ing?” The general chairman of this sec- 
tion is Dr. Louis I.. Dublin, statistician, 
Metropolitan Life, who is also down on 
the program to address the public safety 
division on “The Case Against Acci- 
dents.” And at the industrial nursing 
session Mr. DeBlois will discuss “The 
Safety Engineer.” 

F. P. Stanley a Speaker 

F. P. Stanley, vice-president and gen- 
eral manager, Glens Falls Indemnity, is 
listed among the speakers at the paper 
and pulp section, taking the topic “Re- 
ducing Accident Frequency by Better 
Housekeeping.” James S. Kemper, presi- 
dent, Lumbermens Mutual Casualty of 
Chicago, will be heard by the public 
safety delegates on “Public Education 
for Public Safety.” In the packers and 
tanners section Earl McIntosh, Security 
Mutual Casualty of Chicago, will talk 
on “Safety in the Packing Industry.” 
and F. E. Morris, assistant chief engi- 
neer, Liberty Mutual of Boston, is also 
ov the program. 

The statistics section is a popular one 
for insurance men with E. W. Kopf, 
assistant statistician, Metropolitan Life, 
speaking on “How Should Accidents Be 
Classified?”; David S. Beyer, vice-presi- 
dent, Liberty Mutual, discussing “How 
Should Industrial Accident Rates Be 
Computed ?”; and E. S. Fallow, actuary, 
Travelers, giving his slant on “How 
Should Home Accident Rates Be Com- 
puted?” Also of interest is the sched- 
uled talk by Miss Ethel Usher, Con- 
necticut Department of Motor Vehicles, 
on “Experience with Motor Vehicle Ac- 
cident Statistics,” and the one by W. W. 
Matthews, Pennsylvania Bureau of Mo- 
tor Vehicles, on “Problems in the Or- 
ganization of Statistical Work in a State 
Motor Vehicle Bureau.” 

Aeronautical Division Promising 

The John Hancock Mutual Life will 
produce at the safety movies session 


its film “Why Be Careless” and another . 


production will be “The Man at the. 
Wheel.” by the Birmingham Safety 
Council. A resume of the “Organization 


of Health Work,” by Dr. W. J. Mc- 
Connell, assistant medical director, Met- 
ropolitan Life, promises to be one of the 
attractive topics at the industrial health 
division. 

The Textile section, of which E. E. 
Place, Employers’ Liability, is secretary, 
will hear from W. C. Wroe, district en- 
gineering manager, American Mutual 
Liability, on “The Overseer’s Responsi- 
bility in Accident Prevention,” while in 
the woodworking and lumber manufac- 
turing section F. W. Braun, manager, 
safety engineering department, Employ- 
ers Mutual Liability, Wausau, Wis., will 





speak on. “Accidents by Causes from 
Stump to Car.” The chemical section 
has invited S. E. Whiting, assistant chief 
engineer, Liberty Mutual of Boston, to 
discuss “Putting the Specialist’s Ideas to 
Work in Our Plants.” 

The aeronautical section - program 
promises to be of interest, having such 
leaders as F. Trubee Davison, Assistant 
Secretary of War; D. S. Ingalls, Assis- 
tant Secretary of Navy; and William P. 
McCracken, Jr., Assistant Secretary of 
Commerce, on its advisory committee, of 
which Harry F. Guggenheim is the 
chairman. Speakers have not as yet 
been announced for this section. 





DISAGREE WITH WHALEN 


Nat’] Bureau Finds Burglary Loss 
’ Figures in His Report Correct But 
Not Conclusions 
Police Commissioner Grover A. Wha- 
len of New York City had a comeback 
from both the National Bureau of Cas- 
ualty & Surety Underwriters and Fio- 
rello H. La Guardia, Reoublican candi- 
date for mayor, this week on the state- 
ment in his report to Mayor Walker 
that burglary losses had decreased 70% 

in six years in Greater New York. 

The National Bureau finds Commis- 
sioner Whalen’s statistics correct but 
not his conclusions. The figures shown 
in the report as representing the decline 
in hold-up and burglary losses are: 

Average for 1923, 1924 and 1925 paid 

losses for forty-five companies, $3,027,- 
581; number of losses, 6,716; 1926— 
$1,920,631, number of losses, 5,218; 
1927—$855,531, number of losses, 2,531; 
1928—$795,500, number of losses, 2,250; 
1929—$313,660, number of losses, 928. 
_ The Bureau points out first of all that 
it is its rate-making practice to take 
twenty-four months as a policy year. On 
this basis the 1927 figures represent but 
a half-year’s experience, the 1928 but a 
quarter and the 1929 merely an approx- 
imation. 

The Bureau’s estimate, therefore, of 
the 1927 losses based on this twenty- 
four-month year is just twice Mr.. Wha- 
len’s figures of $1,711,062 paid out in in- 
surance for 5,062 claims. This would 
show only a slight decrease as compared 
with 1926. 

An official of the Bureau said that in 
1927 forty-five insurance comnanies paid 
1,250 residence burglary claims amount- 
ing to $310,467 and that in 1928 the com- 
parable figures showed 1,621 claims ag- 
gregating $378,396. The insurance com- 
panies’ own figures, it was thus pointed 
out, dispose of any suggestion for re- 
ducing rates on this class of insurance. 

Mr. Whalen said Tuesday that he had 
no comment to make at this time. 








TEXAS APPOINTMENT 
The Equitable Casualty & Surety has 
announced the appointment of Glen Wal- 
ker, Collett & Rigg, as general agents 
at Fort Worth, Tex. 





——. 
—— 





T. J. FALVEY, President : 





MASSACHUSETTS BONDING AND INSURANCE COMPANY 


Surplus to Policyholders Dec. 31, 1928. 


$10,546,801 .00 
Transacts Business throughout the United States writing 


Fidelity and Surety Bonds, Liability, Property Damage, 
Automobile, Personal Accident, Health, Burglary, Rob- 
bery and Plate Glass Insurance. 


Home Office: BOSTGN 








TENTATIVE BAY STATE RATES 





Commissioner Brown Indicates Auto 
Rate Increase of About 3% for 
1930; His Findings 

An aggregate increase in rates of ap- 
proximately 3%, and an increase in rate 
zones from five to eight on private pas- 
senger cars are the outstanding points in 
the tentative schedule of rates and clas- 
sifications issued by Commissioner of 
Insurance Merton L. Brown. of Massa- 
chusetts on Thursday. 


Chelsea, Revere, and Boston are each 
placed in a zone by itself, the accident 
experiences in these three cities being 
the worst, in the order named, of any 
municipalities in the state. Many munic- 
ipalities are given decreases in rates 
purely on experience and, even where 
increases are made, the rates are lower 
than those in many municipalities outside 
Massachusetts. A 2%% allowance for 
profit is continued. 

Commissioner Brown in his explana- 
tory message says in part: “The insur- 
ance companies have suggested that the 
commissioner fix a rate schedule. for 
1930, which would represent an aggre- 
gate increase of slightly more than 11% 
over the 1929 rates, of this increase about 
2% was accredited by them to the higher 
loss ratio than had been provided for, 
and 9% to increased expenses, a part 
of which the experience indicated was 
due to the increasing number of claims. 

“The proposed schedule represents an 
aggregate increase of approximately 3%. 
Substantial reductions, however, will also 
become effective where justified bv the 


‘experience if the proposed rates are fi- 


nally promulgated.” 


A public hearing will be held at the 
State House, Boston, September 9. The 
proposed schedule of rates is subject to 
any changes which may be deemed ad- 
visable as a result of evidence presented 
at this public hearing, and subsequent 
investigation. 





FISHING SHIP MUTUAL 

Compulsory mutual insurance has been 
established by the central organization 
of Italian fisheries. More than 30,000 
fishing vessels manned by 150,000 men 
will be covered, in order to enable the 
fishers to take up credits on basis of 
the policies. 
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PACIFIC INDEMNITY PROGRESS 

The Pacific Indemnity, of which Lee 
A. Phillips is president, showed gross 
premiums for the first six months of 1929 
of $3,691,915, a gain of $580,768 over the 
same period of 1928. The company’s ad- 
mitted assets on June 30 were $6,922,912, 
a gain of $696,562. Its earnings for the 
first six months were at the annual rate 


_of 21.36 a share ‘as contrasted with 


$15.12 for the corresponding period last 
year. A quarterly dividend of $1.50 a 
share will be paid October 1 to stock- 
holders of record September 20. 





NO CHANGE IN. LOCATION 

The metropolitan branch office of the 
New: York Indemnity at 100 William 
street,, New. York, will remain in its pres- 
ent location and under the same man- 
agement in the company’s new status as 
a member of the Insurance Securities 
Co. Henry J. Harder is manager of this 
branch. 





MORE. ACTIVITY FOR TAYLOR 


Harold E. Taylot, advertising manager 
of the American of Newark group, has 
been given the same title for the Bank- 
ers Indemnity and the Dixie Fire of 
Greensboro, N.-C. These are the latest 
compantes to come into the American 


group. — 





New Contract Bureau 


(Continued from Page 32) 


second, as to their classification in con- 

struction work— list to be subject to 

changes as conditions warrant. 
Williams Optimistic 

In discussing the new bureau, Mr. 
Williams frankly admitted there were no 
difficulties overlooked. He said that tt 
was a serious undertaking, but was col 
fident that it could and would be. suc- 
cessful with the definite co-operation of 
the surety companies. He pointed out 
that the appeal of the companies for 
information to »the public official was 
frequently looked upon as coming from 
a commercial source which had no serv 
ice to offer except that for which they 
were paid. - 

But in the appeal from the Bureat 
of Contract Information the public off- 
cial recognized the value of « medium 
for an interchange of information, thert 
fore, a direct service to them in & 
change of information from tie bureal 
for their giving information ‘to !t. 

Mr. Williams further emphasized the 
fact that forty-five out of forty-eight 
state highway officials and a large nul 
consult: 
ing éngineers had already °xpresse 
keen,jinterest in the possibilities of the 
service to the public official and cor 
sulting engineer, and had assured their 


-co-operation in giving the nec.ssary ™ 


formation to the bureau. ' 

Regarding the contractor, e calle 
attention to the fact that the \ssociatet 
General’ Contractors believed that ™* 
responsible contractors would welcomt 
the recognition of what they had bee 
urging the surety companics ‘0 Dol 
the last ‘five years, and therefore ” 
gone on record’ during ‘its lest ao 
meeting in Chicago by the unanimor 
adoption. of a resolution assu! ing 2°PF 
ciation and co-operation. 






